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You Too 
Can Profit— 


Many buyers—dealers, sash and door plants, 
etc.—have profited by making the acquain- 


tance of these two partners. Weyechouser Timber Co., Everett, Wash. $4287 


These men are able to do things for cus- 66 99 
tomers because of their unusual contacts with LAMEL LA 
the mills in the Inland Empire and California. 


Trussless ARCH ROOFS 


i ; ; umns — Clear Floor Space. 
Offering something just as good a No Columns — Ci 
& ng j 8 nf the “Lamella” type roofs—for mill and shed—are rapidly finding favor 
other fellow has never appealed to Duffy and among lumber men. They are quickly and economicalty erected. They 
use short lengths of lumber. They are 100% salvagable in case of mov- 
Hamacher. It has to be better. ing. And finally they give you an absolutely unobstructed floor space. 
Insist on a Lamella roof for your next piece of construction. 


If you want proof give D. & H. a chance. Just ask For full information write your nearest office. 


them what they can do for you on a trial car. Lamella Roof Syndicate, Inc. 
W. 45th St., NEW YORK 
DUFFY-HAMACHER LUMBER Co. —a:, 


Lamella Trussless Roof Co. , 

1007 S. Harvard Blvd.. Los Angeles, Cal. 801 Kirby Bldg., Houston, Tex. pay 
SPOKANE, WASH. Lamella Constructions, Inc. Missouri Lamella Roof Co. pleas 
801 Norris Bldg., Atlanta, Ga. 904 Bank of Commerce Bldg., St. Louis,Mo. Sin 
curre 
unifo 
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E49 SURETY BOND RED CEDAR SIDING (= 


BEVEL | y 
SIDING | BE EL 


End Protectors Make This = 
a Better Siding to Sell 


End protectors lift this siding out of the competitive ranks. It 
isn’t just another brand of siding It’s an unusually well manu- 
factured siding with the ends carefully protected against damage 
in transit and handling. 


The bright colored end protectors give Surety Bond siding a Z 
distinctive appearance that enables you to get a better profit on A 
it if you like. It has become the biggest siding seller in scores 
of towns. Well merchandised it offers a dealer a wonderful 
opportunity. 




















It you’re a merchandising dealer, here’s the siding 
you ought to be selling. Write for attractive booklet. 


BRATLIE BROS. MILL CO. 


RIDGEFIELD, WASHINGTON ° 


New England Deals please get in touch with either Lindsey Lumber Corporation 
at Newark or C. W. Bodge & Co. at Buffalo for prices and information. 
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Unfilled Orders Accumulating at Mills 


UMBERMEN who are accustomed to scrutinizing the stat- 

S istics of the industry can hardly have failed to note the 

recent and rather steady improvement in the statistical 
situation of the mills. As there never have been any compre- 
hensive statistics of lumber stocks in the hands of distributers 
and consumers, the condition of those stocks was to be only guessed 
at or to be inferred from the demands made upon the mills by 
such buyers. During a rather extended period recently lumber 
buyers have been encouraged and in part perhaps justified in 
liquidating their reserve stocks by the improved service provided 
by the carriers. 

As nobody knew the amount or the character of these reserve 
stocks in the aggregate, it was impracticable to venture even art 
opinion regarding the length of time required to reduce them to 
a level where buying would be resumed in normal volume, if ever. 
The fact was, however, that during the period of liquidation the 
mills were relieved from the pressure of buying. For a long time 
they continued to pile up stocks in expectation that demand would 
be renewed, but the time came when it was necessary to adjust 
their operations to the so-called hand-to-mouth buying policy that 
has been necessarily adopted by buyers to fill in their require- 
ments that could not be met from reserve stocks. 

It was inevitable that if the distributers and consumers of 
lumber ceased to store reserves of stock in their yards throughout 
the country, that if the amount of lumber in transit were reduced 
to insignificance and that if the mills could not or would not pile 
up huge reserves, the time would come when the normal day-to-day 
demands for lumber would have to be met from the day-to-day 
production of the mills largely. Figures on production, orders and 
shipments show that during a considerable part of 1928 the situa- 
tion has changed from that to which the industry has been accus- 
tomed; for notwithstanding declines in orders, they are accumulat- 
ing unfilled at the mills. This is due apparently to greater declines 
in production and shipment than in orders. 

For several years lumber mianufacturers in all the principal 
regions have had hard sledding. Evidently their hardships have 
been largely traceable to the slackening demand during the time 
that buyers were drawing upon their reserves and for that reason 
were not in the market for the full volume of their requirements. 
If, as appears to be the case, these buyers are again coming into 
the market in volume the present statistical situation at the mills 
implies an early strengthening of values that may be registered 
in dollars per thousand before many days. It is hardly conceivable 
that anything short of substantial advances in prices will stimulate 
production sufficiently to check the accumulation of unfilled orders 
at the mills. At any rate the statistical situation is such as to 
warrant careful study by both sellers and buyers. 





Rockford Storm’s Lessons for Builders 


SURVEY of the destruction wrought last week by the tornado 
A at Rockford, Ill., shows, as similar surveys already have shown, 
that, while few forms of construction can withstand the full 
force of the center of such a storm, it is practicable to lessen the dam- 
age by proper framing. In fact, some of the injury done by the 
Rockford tornado unquestionably might have been caused by a 
much less severe storm. The nature and extent of the injuries 
done serve as a sort of post mortem or autopsy to show where the 
organic weaknesses were that caused the failure. 

W. E. Griffee, forest products engineer of the National Lumber 
Manufacturers’ Association, has made photographs and prepared a 
descriptive article which will appear in the AMERICAN LUMBERMAN 
of next week. From observations made by Mr. Griffee and others 
it is apparent that, in general, builders of houses in Rockford gave 
small consideration to such elements of construction as the anchor- 
ing of sills to foundations, the side bracing of walls and the tying 
of roofs and porches to walls. In some cases, of course, houses 
were demolished completely, but in many others only the roofs and 
porches were blown off. 

It is probably close to the truth to say that much if not most 
of the property damage and probably some of the deaths that oc- 
curred in the streets may be directly attributed to faulty construc- 


——— 


tion. Even where the houses are wrecked beyond repair, it is 
quite evident that if they had been properly constructed, the injuries 
would have been so much less that they could have been moved 
back upon their foundations and profitably repaired. Some of the 
houses are merely racked, that is, forced out of shape in all direc. 
tions, because of the absence of bracing. Of course this destroyeg 
the plaster and the interior finish, besides making straightening 
up impracticable. 

In a windstorm such as that at Rockford much of the danger js 
caused by flying debris. Roofs and porches torn off by the 
first hard blasts soon filled the air. It was estimated that in this 
storm the main roofs were blown off 115 houses and that 47 porch 
roofs were torn away. The amount of wreckage caused in this 
manner must have been tremendous and it must have contributed 
a great deal to the personal and property injuries inflicted. 

During the last two or three years several storms have served 
as object lessons in how not to build and have suggested the direc. 
tion that improvement in construction should take. No evidence 
is at hand to show how much of the defective building in Rock- 
ford has taken place since better methods have been known. But 
there is ample evidence to demonstrate the fact that the lumber 
industry has a big and important job ahead in inculcating sound 
principles and methods of building frame houses. The lesson hag 
been expensive and it should not be wasted. 





Timber Railway and Highway Bridges 


ERSONS WHO have given the matter little thought may have 
Dp the impression that other materials have supplanted wood 
for the construction of railway and highway bridges. As 
wood was the original bridge-building material used on both rail- 
ways and highways and as the encroachment of other materials is 
quite recent and has come during a period of highway building 
on a tremendous scale, the use of materials other than wood has 
been conspicuous. Nevertheless, wood is still largely used for 
bridge structures, and there are sound reasons why it should be 
used still more extensively, particularly on highways. With the 
text, “Is the Wooden Trestle Obsolete?,” the Railway Age, com- 
menting editorially on various aspects of this question, says: “The 
increased popularity of the short-span concrete structure has by 
no means resulted in the obsolescence of the wooden trestle, or 
placed any cloud on its safety as a railroad structure, for many 
of the fastest and best-known passenger trains in the United States 
cross open-deck, wooden pile trestles every day. The concrete 
trestle meets its greatest competition from the ballast-deck, cre- 
osoted timber trestle, which, when properly constructed, fulfills 
the functions of an adequate, safe railway structure as well, 
save for the moot question of fire hazard.” 

It may be assumed that the engineers who design the bridge 
structures of the railways of the country are conversant with the 
conditions that determine for the roads what kinds of structures 
shall be used, but a similar assumption with regard to builders 
of highways would be hazardous in the extreme. Some of the 
considerations that have force with respect to railroads are even 
more potent with respect to highways. Some of these considera- 
tions are alluded to in the editorial here quoted: “The decision 
as to which type of structure to build is influenced primarily by 
determinations of relative economy in terms of annual cost to 
perpetuate the structure. But the accuracy of such estimates is 
subject to limitation because they are contingent on forecasts of 
relative life and costs of future replacement. Therefore, while 
each has its staunch advocates, there is now no preponderant prefer- 
ence for either one or the other, and there is no reason to anticipate 
a general discarding of the wooden trestle—of the creosoted, bal- 
lasted type for main line use and the open type on branch lines— 
for many years to come.” 

Highway building in the United States is a recent develop- 
ment, and while it is probable that the annual mileage built will 
increase rather than diminish, it is also true that thus far there 
have been numerous evidences of lack of foresight or inability to 
anticipate probable highway needs. It often is necessary within 
a very short time to widen or otherwise rebuild sections of per 
manent road, and this ordinarily can be done economically, except 
the part consisting of bridges. As a consequence many concrete 
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pridges are mere bottle-necks, that choke the entire highway and 
reduce its capacity to the width of the bridges. 
ferred from what already has been written, there is no economy 
in building a structure that will be obsolete before it is worn 
out, particularly when the element of permanence adds enormously 
to the original cost and when the type of construction not only 
forbids salvage but increases the cost of demolition. The wooden 


As is to be in- 


highway bridge not only, costs less than the principal other forms 
of construction to build, but it has the other advantages of being 
easily enlargéd and of being almost wholly salvageable at an 
economical cost in labor. 
apparent that the lumber and wood treating interests have a 
promising though thus far a somewhat undeveloped sales oppor- 
tunity open to them in the highway construction field. 


From what has been said it must be 





tent Orders Far Above Cut 


[Special telegram to American LumBERMAN] 

SEATTLE, WASH., Sept. 19.—The West Coast 
Lumbermen’s Association reports that 187 
mills, all those reporting production, shipments 
and orders, during the week ended Sept. 15, 
gave these figures: 
Production 161,361,010 
Shipments 170,837,879 5.8 over production 
Orders 207,442,033 28.5 over production 

A group of 229 identical mills, whose re- 
ports of production for 1927 and 1928 to date 
are complete, and whose weekly operating 
capacity is 232,072,627 feet, during the week 
ended Sept. 15, 1928, cut 181,954,632 feet. 
Their average weekly production during 1927 
was 190,517,169 feet, while the average for the 
first 37 weeks of 1928, ended Sept. 15, was 
187,714,113 feet. 

A group of 174 mills, whose production for 
the week ended Sept. 15 was 155,922,377 feet, 
reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
Mee .cs00% 76,698,418 74,855,560 196,552,713 
Dom. cargo 44,250,154 55,976,458 203,907,086 
Export ... 27,069,007 48,754,666 187,378,986 
Local ..... 16,686,472 RGGTGTE | vecdweses 
164,704,051 196,273,156 587,838,785 


A group of 100 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1927 and 1928 to date, reported as 


follows: Average Average 
Week ended 33 weeks 33 °weeks 
Sept. 15,1928 Sept. 15,1928 Sept. 17, 1927 
Production. 98,508,869 101,240,255 96,745,619 
Shipments.111,430,582 108,827,709 98,205,964 
Orders ...124,548,043 108,886,777 110,517,226 


Fire Destroys Tacoma Plant 


[Special telegram to AMERICAN LuUMBERMAN] 


Tacoma, WasH., Sept. 19.—Fire of unknown 
origin caused the total destruction of the 
George M. Harty Lumber & Manufacturing 
Co.’s plant here last night. The loss is esti- 
mated at $150,000, fully covered by insurance. 

The flames threatened the entire manufac- 
turing district along Puyallup Avenue, but 
were held to the Harty mill and adjoining 
residence. George M. Harty, president of the 
company, had arranged to lease the old Peter- 
man Manufacturing Co.’s office before the fire 
had burned itself out and will conduct the 
company’s operations from there. The Harty 
company owns the old Tacoma Door Co.’s 
plant and may remodel this for its new fac- 
tory. Operations will be resumed as soon as 
possible, Mr. Harty said. 

The Harty mi!l was a remanufacturing plant 
doing a gross business of $500,000 a year and 
employing about a hundred men. 


Buys Old Established Company 


_Inpranapouis, Inp., Sept. 18—Roy H. Da- 
vidson has announced his purchase of the 
0. D. Haskett Lumber Co., one of the largest 
wholesale and retail lumber and millwork con- 
cerns in the city, this sale having been con- 
summated on Sept. 1. The Haskett company 
has been in operation in Indianapolis for four- 
teen years and since the death about six months 
ago of O. D. Haskett, its president, the affairs 
of the company have been managed by the 
directors, with W. H. Stein and Roy Pearson 
in active charge. Mr. Davidson has been en- 
gaged in the lumber business for twenty years, 
the last fifteen in Indianapolis. During this 


time he has been associated with various lum- 
ber concerns and more recently with the An- 
derson-Davidson Lumber Co. 


Mr. Davidson 


will conduct a general retail business in lum- 
ber and millwork under the name of the Nickel 
Plate Lumber Co. 


Investigating Results of Storm 


JACKSONVILLE, Fia., Sept. 19.—Again Florida 
has been visited by a disastrous hurricane 
which has resulted in the loss of many lives 
and property damage running into the mi] ons. 
Palm Beach and West Palm Beach scemed to 
bear the brunt of this storm, though the great- 
est loss of life is reported from the Lake 
Okeechobee region. In the latter region more 
than 200 bodies have been recovered and it is 
expected that the death list probably will reach 
400. Field engineers of the National Lumber 
Manufacturers’ Association are now in the 
storm stricken district making a thorough in- 
vestigation as to the results of the hurricane 
on buildings, and also consulting with local 
lumber dealers and local officials as to meth- 
ods of co-operation in relief work and in re- 
habilitation. 


Florida Spirit Undaunted 
P. Williems, secretary of the Florida 
Lumber & Millwork Association, has wired to 
the AMERICAN LUMBERMAN from Orlando, 
Fla., as follows: 

Storm damage bad around Palm Beach and 
Okeechobee _ sections. Estimated about 309 
lives lost, a great many of those by the break- 
ing of the dyke at Lake Okeechobee. Esti- 
mated severe property damage at West Palm 
Beach. In balance of State property damage 
is light. Local paper estimates fruit damage 
of 5 percent to 6 percent. Damaged sections 
will be rebuilt immediately. Florida spirit 
undaunted. 


Press Reports Magnified 

In a telegram to the AMERICAN LUMBERMAN, 
dated Sept. 20, M. L. Fleishel, general manager 
of the Putnam Lumber Co., Jacksonville, Fla., 
said: 

We have suffered no damage whatever 
either to mill property or timber except some 
minor roof troubles in Jacksonville. Am 
unable to advise regarding conditions down 
State as telegraphic and railroad service is 
still interrupted but am fearful that peninsula 
mills suffered heavily. There was no timber 
damage in our territory. Think general press 
reports have magnified the damage. 


To Rush Emergency Order 


[Special telegram to American LuMBERMAN] 


WasuincTon, D. C., Sept. 19.—The Navy 
Department this morning received an urgent 
radio message from naval representatives in 
Porto Rico and the Virgin Islands, requesting 
an emergency order of 700,000 feet of lumber 
to meet the problem of housing storm victims 
who are shelterless. 

The message was called to the attention of 
the National Lumber Manufacturers’ Asso- 
ciation, officers of which immediately wired its 
members asking their energetic co-operation in 
providing this lumber at once, and urging them 
to be prepared to give preference to as many 
million feet of lumber as developments may 
require. 


(SERA AAa: 


New Mill to Begin Operation 


[Special telegram to AmMEeRICAN LUMBERMAN] 


PorTLAND, Ore., Sept. 19.—The Pen‘nsula 
Mill Co., L. B. Menefee, president, just organ- 
ized, will begin operating next Monday, under 
lease, the plant of the Peninsula Lumber Co., 
here, of which F. C. Knapp is president, which 
has been idle many months. It has a capacity 
of 250,000 feet in eight hours. Stock in the 
Peninsula Mill Co. is owned by the La Dee 
Logging Co. and the Columbia River Timber 
Co., which concerns operate three logging 
units and control a stand of 1,500,000,000 feet 
of timber. Officers of the Peninsula Mill Co., 
besides Mr. Menefee, are Carl M. Christensen, 
vice president; Percy Allen, secretary, and 
E. D. C. Beach, treasurer. Percy Allen is to 
be mill manager. 


THE HuB of South Dakota’s lumber industry 
is at Rapid City, where the Warren-Lamb Lum- 
ber Co., the third largest industry in the State, 
operates mills and logging camps employing 
from 500 to 700 men the year around. In ad- 
dition to the manufacture of lumber, this com- 
pany operates a box factory and makes some 
specialties. such as ironing boards and tele- 
phone cabinets. With its modern machinery 
and efficiency methods, the company is able to 
handle a great deal of slabs and edgings from 
the many small mills in the mountains. 





Orders 16 Percent Above Output 


[Special telegram to Amertcan LuMBERMAN] 


Wasuincton, D. C., Sept. 20.—Two hundred and ninety-one softwood mills of six associa- 
tions with normal production of 178,664,000 feet, gave actual production during week ended 
Sept. 15 as 89 percent, shipments 91 percent and orders 98 percent of normal production. Total 
softwood shipments were 103 percent and orders 116 percent of actual production. The week’s 
figures for normal and actual production, shipments and orders follow: 


SorTwoops— Mills 
Southern Pine Association........ --..+-. 150 
Western Pine Mfrs. Association..........- 24 
Calif. White & Sugar Pine Mfrs. Assn...,. 23 
California Redwood Association.........++. 16 
North Carolina Pine Association.........+. 70 
Northern Pine Mfrs. Association........++. 8 

291 

West Coast Lumbermen’s Association...... 174 

Northern Hemlock & Hardwood Mfrs. Assn. 48 

Totals, SOTEWOORS. ccccccccvccevecccecons 513 
HarpDwoops— 


Northern Hemlock & Hardwood Mfrs. Assn, 79+ 
Hardwood Manufacturers’ Institute....... 3427 61,556,000 











No. of Normal Actual 

Output Output Shipments Orders 
83,062,000 73,859,000 $1,384,000 91,447,000 
21,768,000 23,128,000 22,974,000 21,804,000 
36,470,000 33,965,000 31,836,000 28,683,000 
9,901,000 7,891,000 7,079,000 6,967,000 
15,300,000 8,897,000 9,974,000 12,886,000 
12,161,000 11,868,000 8,674,000 12,922,000 
178,662,000 159,608,000 161,921,000 174,709,000 
diaide ola 155,922,000 164,704,000 196,273,000 
22,421,000 5.039,000 5,339,000 3,574,000 
oii aicnre adie 320,569,000 331,964,000 374,556,000 
16,437,000 7,207,000 9,561,000 8,797,000 
47,321,000 60,347,000 48,857,000 
64,528,000 69,908,000 67,654,000 


Totals, hardwoods .......serereves 
tUnits of daily capacity of 35,000 feet. 


evees421¢ 77,998,000 


Northern Hemlock & Hardwood figures are for 


week ended Sept. 8, and production is log converted to lumber scale. 
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“Substantial Fulfillment of Contract” 


EpitoR AMERICAN LUMBERMAN: We have 
read on page 38 of your issue of Sept. 8 your 
remarks about fulfillment of contract, especially 
the second paragraph, wherein you undertake 
to interpret a tolerance of the Southern Pine 
Association rules. 

We think you are somewhat off the track in 
your interpretation. According to your article, 
a buyer might order 20,000 feet of B&better 
flooring and, if the shipper sent him 19,000 feet 
of B&better and 1,000 feet of No. 2 common 
the buyer would be exnected to take it and pay 
for all of it at the B&better price. Nothing of 
the kind is provided. If you will examine sec- 
tion 120 on page 125, you will find that if 95 
percent is on-grade, the buyer is expected to 
accept the other 5 percent at its grade and 
price; provided its grade is not more than one 
grade lower. 

Again we think you are mistaken about the 
application of this inspection. If you wi'l read 
the specifications, you will find it refers to 
reinspection. We have had occasion to have an 
interpretation of this in writing from the chief 
inspector of the association, who informs us 
that the reinspection does not refer to the official 
inspection but in case the official inspection is 
questioned and a reinspection is had, which is 
provided for in the rules, then if the reinspec- 
tion does not vary to exceed 5 percent, then the 
first official inspection stand:.—U. S. Musick, 
secretary Louisiana Lumber Co., Cairo, IIL. 


Ups and Downs of a Long Life 


GENTLEMEN : Pardon me for writing you, more 
out of curiosity, than with any idea of doing 
business, though I am onen to any opportunity 
to make a dollar in lumber, even if I am nearly 
87 years old. Your ad in the AMERICAN LuMm- 
BERMAN, of “cherry” attracted me, and brought 
to mird my first experience in lumber, which 
was altogether in cherry, and’ not so very far 
from your present location. 

In 1864 my father boueht a tract of timber 
in LaFayette township, McKean County, Penn- 
sylvania. about 10 miles south of Bradford and 
proceeded to nut up a circular mill of about 
10 000 feet daily caracity. He was not a saw- 
mill onerator or lumberman, but a good farmer 
and butcher. He was made to believe that the 
tract would produce ten million feet of cherry. 
It actually produced somewhat over three mil- 
lion. Our home was in Washineton County, 
New York. where the mill machinery was made. 
It was loaded on a canal boat on the Cham- 
plain Canal, with a year’s supnly of beef. nork, 
beans, flour ete., and the household goods of 
five or six families. The boat went down that 
earal to Trov. N. Y., or the Frie Canal to 
Rochester, and on the old Genesee Valley Canal, 
from Pocheerter to Olean. Then the ontfit went 
by rail to Bradford, which at that time was 
the end of the railroad. Then the rest of the 
trin was made by horse and ox teams ten 
miles un hill. - 

Ts it anv wonder it took a vear to get a mill 
genine? The mill had sawn hardly more than 
50.000 feet when my father died. No one but 
me was left to look after the property. I was 
then a teacher of penmanshiv in a_ business 
college in Poughkeepsie, N. Y. A week after 
my father’s death I was boss of a sawmill mn 
the Pennsylvania woods, three miles from the 
nearest neighbors. I didn’t know a cherry 
from any other kind of tree, or anything about 
boards. But I learned something in the next 
three years, when the cherry was all cut out. 

At that time cherry was considered the only 
wood suitable to make school desks of. The 
culls were sold to make slate frames for school 
slates, at $10 a thousand feet. You will smile 
at the prices we then sold for. Five-eighthe- 
inch clear. 12 inches wide and un and all the 
thicknesses from 4/4 up to 28/4, 10 inches wide 
and up, clear, at $35, at mill. We could not 
saw over 24-inch widths, but did ship carloads 
with large proportion of 20- and 24-inch x 16 
feet long and | remember a shipment of one 
car of 5/4-inch counter tops 16 feet long. With 
present day equipment we could have produced 
stock 36 to 40 inches wide. What would this 
stock bring now? 

The bulk of our product went to Albany, 





N. Y., then the principal hardwood market. I 
wouldn't know where to try to sell cherry to- 
day. I haven’t handled a stick of it in 20 years. 
When I got through the Pennsylvania operation, 
I started a school furniture factory here and 
after twelve years at that, sold out and went 
into the lumber business, in 1880, where I nave 
stuck since with varying success. The man 
succeeding me in school furniture business 
made a big fortune. The people he sold out to 
went on and made money and it has become 
the largest concern of the kind in the world, 
employing 1,700 to 1.800 people, and has spent 
$3.500.000 for new buildings and equipment in 
the last two years. Some oak from the little 
“acorn” T planted just sixty years ago, in 
March, 1868. 

You may be surprised, gentlemen. to get such 
a “screed” from a stranger. but when I got 
going on cherry. I couldn't stop. When I 
started in the lumber business here my first 
purchase was two cars of cherry, and I went 
only twenty-eight miles from Buffalo to get it. 
T handled that nrincipally the first few years. 
Now it is chiefly southern and Pacific coast 
stock. I think little or no cherry is now used 
for ,school desks, maple being the chief ma- 
terial used. 

If I have told you anything interesting about 
cherry of the early days, I am glad. I will 
ask, if you make reply to this, that you tell 
me about what cherry is worth now, and what 
it is being used for. TI have thought of late it 
was about obsolete—E. N. MEAD, BUFFALO, 
me. ee 


[The foregoing letter, written by a reader 
of manv years, was forwarded to the AmErR- 


ICAN LUMBERMAN by the recipient, an ad- 
vertiser, as being worthy of publication — 
Epitor. 


Guaranteeing Grades Inspected 

EpITOR AMERICAN LUMBERMAN: I am a lum- 
ber inspector. I have had 15 years’ experi. 
ence inspecting lumber and managing yards 
North and South. I am very much in favor 
of doing just the thing that Mr. Bayne aa- 
vocates, and make the rules of the organiza- 
tion provide a way to put each man to a 
test and have to determine the grade of a 
board, also to guarantee his grades to stand 
an official inspection or a re-inspection of the 
National Hardwood Lumber Association. 

We all know that the original inspection 
amounts to no more than any other inspec- 
tion report, but the reinspection of the car 
in question by the chief is the deciding in- 
spection. As above stated, I would be only 
too glad to be allowed to become a member 
of such an organization as Mr. Bayne out- 
lines. 

I inspect lumber on a fee system, guaran- 
teeing my grades to stand the test of the 
chief inspector of the National Hardwood 
Lumber Association. All others can do the 
same. I do not suppose there are fifty in- 
spectors right at this time in the North or 
South that fully understand the Proposal C 
rules to be considered at the annual conven- 
tion of the National Hardwood Lumber As- 
sociation, Sept. 28 at Memphis, Tenn., and 
will not until they start to looking under 
the new rules.—“WESTERN.” 


[This letter has reference to an article that 
appeared in the i-sue of Aug. 25, 1928, page 
49, in which T. D. Bayne proposed an organ- 
ization of lumber inspectors. Another letter 
in reference to the artic'e appeared in the issue 
of Sept. 15, page 34. Others already received 
will be published soon.—Editor.] 








NEWS AND VIEWS OF | | 


50 YEARS AGO 


From. the AMERICAN LUMBERMAN 











Among the orders’ which 
Messrs. Curtis & Co., the 
widely known saw manufactur- 
ers of St. Louis, Mo., have 
lately received is one from 
California, for seven large cir- 
cular and smaller saws, worth 
almost $2,000. 


* * *# 


Duvall & Co., of Zanesville, | 


Ohio, have taken orders in the 


last four weeks for nearly $50,- | 


000 worth of portable engines 
mostly with sawmill attach- 


ments. 
* _ * 


The St. Croix boom at Still- 


| now to become a. reality. 


water, Minn., was in operation | 


83 days, and during that time 
ran through 713,871 logs, scal- 
ing 131,001,612 feet. 
SS ey = 
The buildings necessary for 
the Northwestern Exposition at 
Minneapolis, Minn., which was 
held during the last week, used 
up 800,000 feet of lumber. 


_ o « 
Last week the Puget Sound, 
Washington Territory, saw- 


mills shipped lumber as fol- 
lows: From Seabeck to Val- 
paraiso, 1,000,000 feet; from 
Milton to Callao, 1,000,000 feet; 
from Tacoma to Sidney, 800,000 
feet. In addition to these ship- 
ments 1,300,000 feet of lumber 





was sent from mills on the! 
Sound to San Francisco, Calif. 
. * * 


Nearly 900 buildings have 
been erected in the burnt dis- 
trict of St. Johns, N. B., since 
the fire. 

. * * 

The long talked of ship canal 
to connect Chesapeake Bay 
with Delaware Bay, and shorten 
the water route from Balti- 
more to New York and Europe 
some 225 miles, seems likely 


The mills at Frankfort, Ky.,| 


are sawing and shipping large 
quantities of lumber. 
* * #* 


Lumber prices at the Chicago 
docks are a trifle better than 
a week ago. Joist and scant- 
ling bring $7.75 to $8 very 
readily and boards and strips 
are fairly firm at quotations. 
The supply for some ten or 
twelve days past has been 
rather limited, while the de- 
mand if anything has been im- 
proving. The attendance of 
both local and out of town 
buyers at the Franklin Street 
wharves has been very good of 
late, and the day’s offerings 





are nearly always disposed of 
before noon. 


A new steam sawmill has 
been erected six miles from the 
Cascades, in Washington Ter- 
ritory; it belongs to San Fran- 
cisco, Calif., parties. 

* * * 


Sam McReavey contemplates 
manufacturing cedar shingles 
at his mill in Midland, Mich. 


o @.@ 


Seven sawmills are now in 
process of construction within 
a radius of four miles from 
Cedar Lake, Mich. 


Carrier & Co. of Bay City, 
Mich., sold lumber to Ohio 
parties at $7.25, $12.50 and $28 


| last week. 


* * * 

A new circular saw, six feet 
in diameter, has been put in 
the Eau Claire (Wis.) Lumber 
Co.’s upper mill. 

. ef § 


Lumber to the amount of 
585,000 feet and 725,000 shingles 
were shipped from East Sagi- 
naw, Mich., on Sept. 7. 


* * 


A tow of logs containing 
220,000 feet was recent!\ 
hauled by one tug from the 
mouth of the river to the 


| Oconto, Wis., mills. 
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Southern Piners Book Heavy Volume of Business 


The southern pine market is showing decided strength, 
bookings having been almost 24 percent above production 
in the week ended Sept. 14, and 10 percent above the 3-year 
average production. Unfilled orders have mounted to 
about 1,500,000 feet a unit, or to practically the equivalent 
of a month’s total production. It will be remembered that 
Aug. 1 stocks were 11 percent less than those of that date 
in 1927, and bookings and shipments since Aug. 1 this 
year have been at least 10 percent above the output. It 
has been reported that retail needs have become so urgent 
that premiums have been offered for quick shipment, so 
that the market undoubtedly tends to higher levels, though 
the mills appear to ask only such advances as will bring 
their returns to a reasonable basis. 


Carolina Pine and Roofers Show Signs of Strength 


Average orders for North Carolina pine during the first 
thirty-six weeks of the year have been practically equal to 
those for the same period of last year, but the average ship- 
ments have been about 10 percent lower this year, while 
the average production has been about 14 percent lower. 
Seventy-three mills on Sept. 8 had unfilled orders averaging 
over 750,000 feet a mill, and the average output in the pre- 
ceding week had been only 124,000 feet a mill. The aver- 
age stocks of Aug. 1 this year were 7 percent lower than 
those of the same date last year. It must be remembered, 
in considering these figures, that a larger number of mills 
is reporting this year, and of course more of the smaller 
plants would be included, but nevertheless the comparisons 
are quite favorable to a stronger market situation. Prices 
have a strong undertone, and it is probable that as fall buy- 
ing becomes active there will be advances in quotations. 

Georgia producers of air dried roofers have recently been 
favored with better weather than for weeks, and have been 
able to increase production. It appears probable that they 
have escaped the recent hurricane, though some heavy rains 
have been reported in the territory as a result. Sales have 
been of good volume recently, and average price reported 
for 6-inch, Macon, was $21.42 during the week ended Sept. 
15, which represents a further gain. Eastern inquiry is said 
to be quite active. 


Northern Pine and Hemlock Stocks Well Absorbed 


Shipments of northern pine to date this year have 
amounted to 98 percent of the production, whereas those 
for the corresponding period of last year made only 93 
percent of the production. Trade in recent weeks seems 
to have been better than it was at this season last year. 
Though production this year has been active, in the four 
weeks ended Sept. 8 the bookings covered 76 percent of 
it, while last year’s bookings for the same weeks were 
only 66 percent of the cut. Retail buying is thought to be 
largely for immediate needs, and there are indications of a 
well sustained demand from both city and country yards 
in the middle West during the fall, with continued active 
call for box grades. In the East, industrial demand has 
picked up with the ending of the vacation season, and 
northern pine is finding a more favorable market because 
of the curtailment in western pine production with stronger 
prices for these competitive species. Box lumber is in 
heavy demand in the East. 

In the first thirty-six weeks of this year, the average cut 
of northern hemlock per reporting mill has amounted to 
only 4,735,000 feet, compared with an average of 6,550.000 
feet for the corresponding period of 1927. This year’s sh'p- 
ments have taken 86 percent of the cut, and last year’s 


Lumber Statistics Appear on Page 50; Market Prices and Reports on Pages 69 to 74 


amounted to only 84 percent of it. Northern stocks are 
rather low and broken, with prices stiff at $3 off Broughton 
list. Michigan and Wisconsin country yards are taking 
good amounts, and prospects for fall trade are favorable. 
Along the Atlantic coast, Pacific hemlock is getting the 
greater part of the trade. Because of advances in the major 
softwoods, Appalachian hemlock is much more active. 


West Coast Mills Book Heavy Volume of Business 


A strong situation is shown by West Coast reports for 
the week ended Sept. 15. While 229 mills cut only 3 per- 
cent less than their average for the first 37 weeks of 1928, 
the group of 187 mills reporting bookings gave these as 
28.5 percent above production. Heavy foreign orders were 
largely responsible for the fine showing, with China and 
Australia the principal buyers, and Japanese and Euro- 
pean business in a temporary lull. Foreign business is 
said to be bringing better prices. Rail trade is very good, 
and there is prospect of a large demand from country yards 
in the middle West during the fall. Domestic cargo de- 
mand appears to have recovered somewhat. California has 
been taking larger shipments and nevertheless reducing 
wholesale stocks, while retail stocks are light and need 
constant replenishment because of improving business. On 
the Atlantic coast, supplies have tended to exceed demand, 
but prices with unimportant exceptions have remained firm, 
while building is now becoming more active. A decrease 
in British Columbia shipments to the East is foreseen. 
because the interior market in Canada has absorbed the 
side cut. Stocks generally are quite low, a group of 24 
mills reporting 25 percent less Aug. 1 than on Jan. 1. 


Northern Hardwood Mills Foresee Stronger Market 


Production of northern hardwoods during the two weeks 
ended Sept. 8 had declined to 80,000 feet a unit of 210,000 
feet capacity, compared with an average cut of 95,000 feet 
a unit in August. Further decline in the cut is foreseen, 
because supply of logs is now running very low. On the 
other hand, demand seems to be improving, and among 
the mills the expectation is general that fall business will 
be good, and that it will be booked at better prices than 
now prevail. The only recent change in quotations was 
an advance in 1x4-inch No. 1 face clear and better bass- 
wood from $55 to $66, and in 1x5-inch from $75 to $76. 
Good quantities are still going to the automobile industry, 
but recent forward purchases have caused a temporary lull 
in the buying, and the same is true of the northern flooring 
demand. The millwork plants are more actively in the 
market, however. Furniture makers are taking occasional 
lots. There is fair inquiry, but stocks of mills are low and 
they are not very eager for business at present prices. 


Southern Hardwood Stocks Low; Demand Is Increasing 


The southern hardwood market continues its improve- 
ment. Sales in the first thirty-six weeks of the year ex- 
ceeded the cut by 12 percent, and shipments exceeded it 
by 9 percent, so that stocks are reduced and order files in 
better shape. Output was low in the week ended Sept. 
15, being 23 percent under normal, and orders exceeded 
it by 3 and shipments by 6% percent. Log supply is 
short and mill labor is being withdrawn to the cotton 
fields, while sometimes cars for loading are a little difficult 
to secure, so that a small output may be expected in the 
next few weeks, and the southern rainy season is not far 
off. Building trades demand is active, especially for floor- 
ing oak; the automotive industry is purchasing on a good 
scale, and foreign buyers have recently been showing much 
more interest. 


: 
A 


teas 


ee ee 








a ee eee 


34 AMERICAN LUMBERMAN 





SEPTEMBER 22, 1928 





—_ 


TX and “Lab” Collaborate in Research 


Moisture Content of Wood in Use Determined—Valuable 
in Press—City’s Building Code Submitted to 


Wasuincton, D. C., Sept. 17.—Research 
conducted by the Forest Products Laboratory 
in collaboration with the National Lumber 
Manuiacturers’ Association as a part of the 
latter’s trade extension program has resulted 
in numerous findings of practical importance 
to lumber consumers and manufacturers. 

Tentative conclusions as to the moisture con- 
tent of wood in use, especially in lumber-built 
dwellings, have been arrived at after a long 
study of a sample house in Madison under 
seasonal variations, The maximum range in 
moisture content in standing interior trim was 
5 percent, found in the living room of the 
home, 

It is evident from the study, according to the 
laboratory, that the greatest spread in moisture 
content is tc be found on inside rather than 
outside walls, The lowest moisture content 
was registered during March when the house 
was heated with a furnace. This was 4.5 per- 
cent. The highest moisture content for the 
same part of the house was 9.56 percent, re- 
corded during August. 

The shipping container research has likewise 
produced valuable information. This research 
was conducted in co-operation with the claims 
departments of railroads. It disclosed valu- 
able data as to the most satisfactory design 
for many different types of shipping conta n- 
ers, The recommendations of the investigators 
are now in manuscript form and are soon to 
go to the printer, Meanwhile, the laboratory 
is continuing its study in collaboration with 
the freight claims division of the American 


Railway Association on the subject of damage 
sustained by new furniture during shipping 
and the means of prevention through improved 
packing. 

As a basis for laboratory records concerning 
the durability of treated and untreated woods, 
230 Douglas fir and western larch fence posts 
treated at the laboratory, have been installed 
by the Chicago, Milwaukee, St. Paul & Pacific 
Railroad. 

Another line of research has to do with the 
testing of a variety of glues by exposing ply- 
wood panels made with them to 30 to 60 per- 
cent humidity, soaking, and finally to direct 
weathering out of doors. From the study so 
far it has become evident that the order in 
which glues of different kinds fail in the stand- 
ard soaking test does not indicate the order in 
which they fail in tests such as the above. In 
other words, a test in which the specimen is 
soaked in water long enough to become thor- 
oughly saturated is fundamentally different 
from a test involving moist air or brief expo- 
sures to water. 

For example, it has been found that vege- 
table glue fails very promptly on soaking, but 
that it will stand exposure to damp air 
periodically as well as a medium grade animal 
glue. The soaking test shows no appreciable 
difference between high and low grade animal 
glues, but there is a marked advantage to high 
grade glue when the exposure is to damp air. 

In the case of water-resistant casein glues, 
testing by exposure alternately to damp and 
dry air brings out an advantage in permanence 


Data on Shipping Containers 
TX Engineers 


for low-alkali, as compared with strong alkal; 
glues. An effort is being made to produce 
very weak alkaline casein glues by replacing 
the lime customarily employed with magne. 


sium. 
x * * 


Wood Hangars for Flying Field 


The field of the Rankin Flying School at 
Portland, Ore., has six new hangars of wood. 
Architects pointed out that the reason wood 
was used was that the hangers make a more 
pleasing appearance, have greater insulating 
value and furnish better fire resistance than 
unprotected steel construction. 

TX representatives have been engaged in 
missionary work on behalf of wood hangar 
construction in Oregon for some months. 


** * 
Wyoming School Has All Wood Sash 


The architect of the new junior high school 
at Cheyenne, Wyo., has informed the manager 
of the central western district office at Kansas 
City that all sash in the building will be of 
wood. A report had been received that metal 
sash would be used in this building. The archi- 
tect says: 

This is to acknowledge your letter of the 
20th, also your publications giving lumber 
data. I am very glad to have these because 
they are in a little better form than most 
others I have seen. 

Regarding sash in our new junior high 
school, you were certainly misinformed, be- 
cause all sash and frames in this building 





New Formula Found for Computing Column Strength 





A new and simple formula for computing accurately 
the strength of wooden columns commonly used in 
buildings, bridges, and other structures has been 
worked out by the Forest Products Laboratory of the 


Forest Service, United States Department of Agri- 
culture. 


In order that the type of column to which the for- 
mula applies may be understood, it should be stated 
that for building purposes three types of columns are 
recognized—long columns, which depend for their 
strength on stiffness; short columns which depend for 
their strength on crushing strength in direction of 
length; and intermediate columns which depend on a 
combination of stiffness and crushing strength. The 
new formula applies to intermediate columns, those 
used most frequently in structural work. 


The application of the formula to structural timbers 
was demonstrated in a test of southern yellow pine 
and Douglas fir timbers provided by the National 
Lumber Manufacturers’ Association. The formula 
does not require any further knowledge of mathe- 
matics than is necessary to solve the straight line 
formula now used by most engineers. What is of 
even greater interest, also, is that the laboratory for- 
mula is so accurate that it will enable the selection of 


columns which will maintain the correct load rather 
than columns whose strength is in excess of the loads 
for which they are intended. This very fact should 
bring about a greater confidence in wood as a safe 
building material. 


So little faith have engineers and architects reposed 
in the accuracy of formulas representing the strength 
of structural timbers, in the past, that they have been 
led to use unnecessarily high factors of safety in col- 
umn design. It is natural to suppose that this may 
have resulted in an appreciably greater use of materials 
other than wood for building purposes. With the in- 
creasing cost of building material, however, has come 
a demand for better formulas for safe working stresses 
which would permit a more economical use of struc- 
tural timbers. The new laboratory formula is the 
answer to that demand. 


An interesting discovery made in connection with 
the formula test was that of the influence of knots on 
the strength of long columns. It has been quite gen- 
erally recognized for many years that knots have little 
influence on the stiffness of timbers. Since the long 
column is dependent upon stiffness for its strength it 
follows that knots have little effect on strength of long 
columns. This was borne out by tests of the formula. 
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are made of wood. I am not prejudiced 
against steel sash as such, but I have not 
peen persuaded up to date that they have 
any advantage over the wood. Several trials 
which I have made along this line have 
proved disappointing. 


Finest Trains in the World 
Use Wood 


When the management of the Chicago & 
North Western Railway determined to equip 
its lines with two of the finest trains in the 
world, it naturally turned to the use of wood 
for interior finish, in this way paying the high- 
est tribute possible to the beauty and ut.lity 
of wood. The new club and dining cars on 
the North Western Limited and the Corn King 
Limited are all paneled in wood and their 
beauty attracted much enthusiastic comment 
from the 15,000 people who inspected the new 
train which was placed on exhibition at Chi- 
cago for one full day before being placed ‘in 
service, and the same reaction was noted from 
the thousands of others who visited the trains 
at Minneapolis and Omaha. 

The seventeen new cars that comprise these 
two trains were built in the Crawford Avenue 
shops of the company in Chicago and Super- 
intendent George E. Collins expresses himself 
as being delighted with the results of using 
American walnut for all the finish and furni- 
ture in the club lounge cars and dark brown 
mahogany in the diners, which almost matches 
the walnut in the lounges. No matter what 
material is used, it is practically impossible to 
build a passenger car which is absolutely rig‘d, 
so the prevention of squeaks in either a wood 
or steel finish car requires careful padding and 
sound deadening of joints, just as does the 
construction of a fine automobile body. In 
the case of these magnificent cars for the 
North Western, Canton flannel was used be- 
tween joints so as to obviate any possibility 
of squeaks after a few years’ service. 

In the construction of the cars for these 
million dollar trains, it is estimated that about 
34,000 feet of choice walnut veneer and ap- 
proximately three cars of walnut lumber were 
used. Officials of the Chicago & North West- 














The accompanying views show (left to right) the creosoted timbers that replaced the steel 
plates in the highway bridge across the Potomac River; the steel framework of the bridge, 
and the old steel plates being removed 


ern Railway are so favorable to the use of 
wood for interior finish that with the excep- 
tion of a few aluminum finish suburban cars, 
all of their equipment is finished with wood. 


As may be noted from accompanying photo- 
graph showing the interior of one of the club 
cars, wood has been used with excellent effect 
both in beauty and comfort in the paneling of 
the cars and in the construction of the furni- 
ture with which they are equipped. 
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Timber Substituted for 
Steel Plates 


WasuHincton, D. C., Sept. 17.—The thou- 
sands of motorists who daily travel across the 
highway bridge spanning the historic Potomac 
River here and constituting a section of the 
highway from the national capital to Mount 
Vernon and points south will soon have a 
smooth running surface instead of the long 
series of bumps that have been the subject of 
many complaints over a long period. 

The reason is found in the fact that in re- 
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Club lounge in Chicago & North Western Railway's “Corn King Limited” showing plentiful 











use of wood 


surfacing the roadway of the bridge, some- 
thing more than a half mile in length, the en- 
gineers of the District of Columbia deter- 
mined to substitute creosoted timber for the 
steel plates originally laid under the asphatt. 
The steel plates apparently had buckled more 
or less under the load, causing an uneven run- 
ning surface. Furthermore, the engineers de- 
sired to reduce vibration to a minimum. 

Over the heavy steel framework creosoted 
timbers run crosswise of the roadway. Bolted 
to these timbers are 3x7-inch creosoted yellow 
pine timbers laid parallel to the roadway and 
placed on edge, giving a full seven inches of 
material to withstand the traffic shocks. The 
accompanying illustrations show the heavy steel 
framework on which the timbers are being 
placed, a section of the old steel plate which 
is being removed and a section of the struc- 
ture with the 3x7-inch timbers in place. 

At one end of the bridge one side of the 
roadway has been completed and the surface 
is as smooth as one would find anywhere. The 
“hills and valleys” that characterize the old 
surface of the roadway are gone—the engineers 
think forever. 

The resurfacing of the bridge is being done 
by the Farris Engineering Co., of Pittsburgh, 
Pa. This company recently resurfaced a bridge 
in its home city in the same way and with 
very satisfactory results. More recently a 
much smaller bridge over Klingle Valley on 
Connecticut Avenue here was resurfaced just 
as the highway bridge, and traffic moving over 
the smaller structure seems to cause no notice- 
able vibration. 

G. W. Pearthree, job superintendent for the 
Pittsburgh engineering firm, made this state- 
ment concerning the resurfacing of the hig'- 
way bridge: 

One can stand on the side where the wood 
floor has been laid and note little vibration 
when the heaviest truck passes, while on the 
other side where the sheet metal has not yet 
been removed there is decided vibration. We 
have recently completed a similar job in 
Pittsburgh, using treated lumber, with like 
success. 

The decision to use wood flooring, which is 
being covered with a 2-inch running surface 
of asphalt, was reached by the engineers of 
the District of Columbia Government, which 
department, by the way, is headed by UV. S. 
Army engineers, was reached’ only after care- 
ful study following the many complaints con- 
cerning the roughness of this roadway. 

Vibration has always been very noticeable 
on this bridge, also the bumpy asphalt sur- 
face has characterized it over a period of years. 
The new wood flooring with its thin top coat- 
ing of asphalt gives the appearance of great 
stability as well as smoothness. The abrupt 
change from metal plates of the corrugated 
type of wood was designed to reduce vibra- 
tion to the minimum on account of the very 
heavy truck traffic over the structure, as we?) 
as to stop the complaints of motorists abot 
the roughness of the going. 
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One of the Best Years in Lumber Industy 
Forecast for 1929 


Kansas City, Mo., Sept. 17—That there will be further gradual 
advances in the market and that 1929 should be one of the best years 
the lumber industry has enjoyed is forecast by Charles S. Keith, 
president of the Central Coal & Coke Co., in a letter sent out to his 


salesmen last week. 


The first of this year and subsequently 
thereto, we have taken occasion to advise you 
that the turn in the lumber industry has ar- 
rived; that 1928 looked like a year of full re- 
covery, and that we were expecting better 
things from the industry. Our thought was 
predicated on the tremendous liquidation in 
lumber supplies of consumers and dealers and 
on the decline in production of the various 
woods, The table below, and the chart at- 
tached bear out our statements: 


Production Orders Shipments 

M Feet M Feet M Feet 

ee 40,519,613 38,684,200 39,770,073 
re 37,950,210 37,375,441 37,945,096 
1927 ....... 35,237,917 35,003,432 35,115,113 
1928 ....... 32,843,252 35,364,472 34,813,376 

PRODUCTION DECLINE 

Current Cumulative 

M Feet M Feet 

EE eae 2,569,403 2,569,403 
RS a Fe i 2,712,293 5,281,696 
te a a iad oe wale d 2,394,665 7,676,361 

ORDERS DECLINE 

Current Cumulative 

M Feet M Feet 

ay ee 1,308,759 1,308,759 
eres eer rere 3,680,768 
a Increase 361,040 3,319,728 

SHIPMENTS DECLINE 

Current Cumulative 

M Feet M Feet 

Ee er 1,824,997 1,824,997 
0 eS 2,829,983 4,654,960 
Ee eee 301.737 4,956,697 


We would suggest that you carefully study 
these figures and this chart. The figures in- 
volved in this study are taken from vessel 
shipments reported by the Pacific Lumber In- 
spection Bureau, for Oregon and Washington 
and railroad carloadings as reported by the 
Interstate Commerce Commission, for the 
years 1925, 1926 and 1927, and the carloadings 
reports of the American Railway Association 
for the first 33 weeks of 1928, after being 
weighted with the point of error as between 
their 1927 figures and the Interstate Com- 
merce Commission reports for the same year, 
together with the National Lumber Manufac- 
turers’ Association figures on the current re- 
ports from the reporting mills, on production, 
orders and shipments, to show the trend. Ves- 
sel shipments from the Atlantic and Gulf 
coasts were not considered as practically all 
such shipments move by rail to tidewater. 
Such an analysis naturally has _ certain 
definite points of error, to-wit, carloadings 
figures contain a certain percentage of du- 
plicate loadings; tonnage loaded varies in a 
gmall degree from year to year; percentages 
of fumber moving in cars from seabtard to 


In this letter, Mr. Keith says: 


interior destinations are not always the same; 
mill consumption and local plant sales in the 
South are not included, but we believe the 
points of error in these factors practically wash 
themselves and that the net results are within 
5 percent of the facts. 

You will note that in the years 1925, 1926 
and 1927, both orders and shipments were less 
than production. Order files declined and mill 
stocks increased, and that the reverse is true 
of this year. For this year, we have projected 
the last 29 weeks on the history of the first 
33 weeks, although we are confident that the 


Jan. 1, 1928, and May 1, at the interinsurance 
exchanges, have been reduced approximately 
16 percent. Subsequently, stocks of lumber at 
the mills on the Pacific coast, as measured by 
shipments in excess of production, applied to 
stock on hand May 1, have further decreased 
19.3 percent. These figures do not allow for 
ordinary planing mill waste and as we know, 
from experience, it takes more than 1,000 feet 
of lumber to ship 1,000 feet, we are of the 
opinion that the stock reduction, since May 1, 
up to Aug. 25, has been 21 percent instead 
of 19.3 percent. 

Our experience in the last three years has 
shown us that we generally receive our peak 
of volume in September and October. This 
year we have had three peaks since Jan. 1. 
August repeated its curve of last year, show- 
ing a substantial increase in the volume of 
business over last August. Recent experience 


LUMBER PRODUCTION, ORDERS AND SHIPMENTS 
1927 1928 


1925 1926 





result of the last 29 weeks will be somewhat 
more startling.than the first 33 weeks. We 
figure the production will be less because of 
the greater number of holidays occurring there- 
in, such as Labor Day, Thanksgiving Day, and 
Christmas holidays. Shipments will be some- 
what less, because of broken stocks, reductions 
in which have already occurred this year, and 
stocks will probably become more broken and 
depleted as the year goes on. 

The history of the last three years has been 
reversed this year. Orders are increasing, 
stocks are being reduced, and production is de- 
clining. Such an economic condition gen- 
erally means better values and more profitable 
business. 

Stocks of lumber in the hands of the manu- 
facturers, as measured by insurance in force 


indicates that September will repeat the his- 
tory of the past, and we believe October will. 
In other words, we are looking for substan- 
tially increased volume, from now on for the 
remainder of the year. While we thought the 
liquidation of consumers’ and distributers’ 
stocks was finished, there is still evidence of 
some further liquidation, although we believe 
it can not further continue, because we think 
such liquidation practically reached its limit 
the first of this year. 

You will notice from the above figures, that 
the projected volume of orders for 1928 shows 
an increase over 1927. As before stated, I an- 
ticipate that this volume will be greater than 
the projection shown. 

According to F. V. Dunham’s report on 
sduthern pine production, we may anticipete 
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a further reduction in southern pine output 
in 1929 of 2,221,000,000 feet, which will bring 
production of lumber somewhat under 30,000,- 
900,000 feet for next year, or some 10,000,000,- 
000 feet less than the 1925 or post war record. 

In view of the present outlook, with mill 
stocks and the supply of distributers and con- 
sumers liquidated, together with an evident 
further depletion of production, 1929 should 
be one of the best years the industry has en- 
joyed. We believe consumption will absorb 
all of the shipments the industry is capable 


of making in the last quarter of this year, and 
that the supply of lumber on Jan. 1, 1929, will 
probably be at its lowest ebb. 

Our general information is that manufac- 
turers’ stocks of lumber are badly broken and 
if we have a continuation of shipments for 
the remainder of the year in line with the ship- 
ments for the first thirty-three weeks of the 
year, there will be a reduction of 1,970,000,- 
000 feet in mill stocks in 1928, During the 
years 1925, 1926 and 1927, we accumulated ap- 
proximately 876,000,000 feet of lumber at the 


mills. This accumulation has been liquidated 
plus 1,094,000,000 feet more. 

While we have had some increase in price, 
due to the conditions above recited, such in- 
crease as we have had has not been sufficiently 
great to put the industry on a profitable basis. 
l‘rom the comparative point of view, it is bet- 
ter off than it was, because its losses are less. 
You may anticipate further advances from 
time to time and such advances will probably 
p:ace the lumber industry on a proper earning 
basis. 


Campaign for Better Barns Is Launched 


Farmers Are Shown How Improved Structures Will Conserve Their 
Profits—Local. Business Interests in Concerted Endeavor 


[Continued from front page] 


“Build Better Barns—Rep.uir Old Ones.” 
That is the siogan of a unique and most sig- 
nincant Campaign, wh.cn is fuily organized and 
making sp.endid headway—a campaign which 
shoud grip tne imagination and enli.t the sup- 
port of lumbermen everywhere, because ot its 
enormous potentialities for increased sales of 
lumber, if adopted and energetica.ly pushed in 
agricultural sections throughout the country. 

There have been numerous “Better Homes” 
campaigns, with splendid results, but now for 
the first time in  iumber trade history a sys- 
tematic, well-planned “Build Better Barns” 
campaign, promoted by the county agriculiural 
agent, the State agricultural college, lumber- 
men, local newspapers, chambers o1 commerce, 
bankers and farmers, is actua:ly in® progress 

This initial campaign is being staged in 
Liniestone County, in central Texas, about 100 
miles south of Dallas. Although as yet effec- 
tive in that county only, it is no small a.tair, 
for Limestone County is in itself an agricui- 
tural emp.re, with area of 974 square miles, 
embracing 6,756 farms with total acreage of 
460,853 acres. Of these farms 1,783 are owned 
by the individuals occupying them, and 4,967 
are tilled by tenant farmers. The value of the 
farm buildings of the county is computed to 
be $4,971,169. The principal crops are cotton, 
wheat and oats. Considerable truck farming 
is also done. It is also one of the leading 
oil counties of the State, having three fields. 
This statistical and economic background will 
help to visualize the picture of what is going 
on there. 

Limestone County is fortunate in having a 
county agricultural agent, Paul G. Haines, who 
has a well-earned reputation for or g:nat:ng 
worthwhile farm projects and pushing them to 
a successful complet:on. Without enumerat:ng 
previous projects that have been initi.ted and 
prosecuted by this aggressive booster for bet- 
ter agr:culture, it is enough to say that when 
he says that a certain course of action should 
be taken in the interest of the farmers of his 
territory, his recommendations receive consid- 
eration and support, because the farmers and 
business people know that the ideas advanced, 
if carried to fruition, mean increased profits 
for them. 

Accordingly, when Mr. Haines recently de- 
clared that the great and cryirg need of Lime- 
stone County, agriculturally speaking, is the 
building of better barns and the repairing of 
old ones, the idea took root immediately. It 
must not be supposed, however, that it has 
grown and borne fruit spontaneously, for there 
has been a great deal of careful organization 
work, well-planned publicitv. etc. 

There are two factors existing in Limestone 
County and other parts of Texas—and in vary- 
ing d-gree elsewhere, that make better barns 
especially needed. Those factors are the rat 
and the weevil. This phase of the situation is 
set forth in a mimeographed letter which Mr. 
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Much reduced reproduction of campaign poster 


Haines sent to about 6,000 farmers and land 
owners of the county, reading in part as fol- 
lows: 

“What part of the $500,000 loss each year 
in Limestone County from rats and weevils 
do you pay? Likely you contribute your share 
umess you have a barn that is built rat-proof 
and tight enough to fumigate with carbon bi- 
sulphide to kill the weevil. We are feeding the 
rats and weevils $500,000 worth of corn and 
grain, sorghum, peas, beans, cottonseed etc. 
each year. That amount is sufficient to allow 
$150 to be spent on each barn in the county. 
However, in most cases it will require only a 
part of that amount to rat-proof the barns, 
and make them tight enough to fumigate for 
the weevil.” 

The extent of the rat pest in Limestone 
County can hardly be realized except from 
actual exper.ence, Last year a rat-killing con- 
test lasting six weeks was held, and one man, 
Milton Kirkpatrick, of Prairie Hill, topped the 
list with 2,570 rats destroyed. During the six 
weeks over 87,000 rats were killed and counted, 
with probably as many more poisoned. Not- 
withstanding this enormous total, no apparent 
headway was made against the rodents, and 
the only remedy seems to be rat-proof con- 
struction of barns, granaries, etc. Weevils are 
almost an equal menace, against which fumi- 
gating a bin with carbon bisulphide, locally 
called “high-life,” is the best antidote. For 
this fumigation tight bins are necessary. 





Better Barns Campaign — 


We heartily endorse the 
“BETTER BARNS” Cam- 
paign that is being sponsored 
by our efficient County Agent, 
Paul G. Haines. 

Thousands of dollars are 
being lost that can be saved 
by a Little work and a small 
expenditure of money. 


The Continental State Bank 
“THE FRIENDLY BANK” 











Bank co-operates in the campaign 


It must not be thought, however, that this 
campaigi is resulting oily in tne S,endig of 
Some 100 to $évU per barn tor rat-prounng, 
etc. As a direct resuit of tne CaMpadigh tne.e 
had been built, up to tne middle ot August, 
twenty new barns, and a number more were 
dennitely projected. The cost of these barns 
mostly wili run between $6v0 and $1,0u0, wita 
several costing up to $3,U00, 

lt is planned to carry on the “Better Barns” 

campaign tor at least the baiance of 192s. 
_ It is worth noting that County Agent Haines 
is urging the use of good lumber, and giving 
exceuent reasons why it should be preterred. 
In his circular letter to the land-owners of tue 
county, he made the following suggestions for 
ra.-proofing new barns, and for making the 
bins tight enough for fumngation to kiil the 
weevils: 

1. Use a good grade of matched lumber 
(shiplap) for bins. 

2. Place metal lath or sheet metal under- 
neath the floor, on top of the sills, or sheet 
metal on the floor, 

3. On the outside of the bin or barn, place 
a strip of sheet metal 8 to 12 inches wide all 
the way around, and 3 to 4 feet from the 
ground. Studding or any exposed parts must 
be treated this way. Where fence or other 
objects join the barn or bin the metal strip at 
such point must be placed above. 

4. Barns or bins can be placed 2% to 3 
feet from the ground and the sheet metal lath- 
ing left off if the piers are capped with a 
Piece of sheet metal—extending out and 
down several inches. 

5. Barns need not be built so high and the 
sheet metal or metal lathing may be left off 
the floors, but not off the outside, if the space 
between the sills is boxed up in such a way 
that the rat will have no place to stand in 
order to gnaw through the floor. 

6. Concrete and other material can be 
used for floors where desired. 


The circular letter or bulletin referred to 
also conveys suggestions for making old barns 
rat-proof. 

This campaign is being carried forward with 
the co-operation of the State Agricultural Col- 
lege, which has made available, for distribu- 
tion through the county agent, all necessary 
plans, blue-prints, etc. 

W. H. Scales, of the trade extension staff of 
the National Lumber Manufacturers’ Associa- 
tion, who recently visited Limestone County, 
gives his impressions as follows: 

“The campa.gn is dual, embracing both the 
repairing of old barns and building of new 
ones. While the rat-proofing and sealing of 
the bins is not requiring lumber in large quan- 
tities it is creating a worthwh.le total consump- 
tion. In addition, the b:n work is creating an 
impulse to do other needed repairing, thus 
swelling the total of lumber used. In other 
words, the repair idea is contagious.” 

The field work of the campaign is being 


(Continued on page 53) 
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Notable Program Features “Lumber Week” 


TX Engineers, Lumbermen and Publicity and Advertising Experts Proclaim Merits of 
W ood and Lumber Industry’s Contribution to Public Need 


Kansas City, Mo., Sept. 19.—This is Lum- 
ber Week in Kansas City and local Hoo-Hoo 
and lumbermen are jubilant over the splendid 
public reception accorded this unique event. 
Lumber Week was planned to arouse the pub- 
lic and stimulate its interest in lumber, in 
home, in building and remodeling, and it cer- 
tainly has. It was designed as an intensive 
educational campaign to bring to general atten- 
tion and knowledge the beauty, the merits, the 
adaptability of wood; to emphasize the vital 
economic importance of the lumber industry to 
the nation and particularly to Kansas City 
where several of the world’s largest lumber 
organizations are headquartered; to drive home 
to the architect, the engineer, the contractor 
and the layman the true facts regarding the 
industry and its problems, to the end that an 
enlightened conception might prevail. In all 
this, Kansas City lumbermen have, through the 
celebration of Lumber Week, succeeded in a 
big way worthy of the notice of the entire 
lumber world. 

Lumber Week was launched under the aus- 
pieces of the Kansas City Hoo-Hoo Club, with 
the substantial co-operation of the National 
Lumber Manufacturers’ Association through 
its local office in charge of Burdett Green, and 
other concerned organizations. Prefaced by 
considerable publicity in the daily press, maga- 
zines and association organs, through posters, 
signboards and other effective means, the Week 
opened with a bang last Monday, Sept. 17. An 
elaborate program of luncheon-meetings with 
business, professional and social clubs through- 
out the city, of dinner confabs and other edu- 
cational activities was started and carried 
through with eminent success. The doors to 
the handsome Lumber Headquarters, estab- 
lished at 1007 Walnut Street, a roomy, cheer- 
ful location in the heart of the busy downtown 
section and filled with well chosen exhibits 
covering the story of lumber from beginning 
to end, were thrown open, admitting huge 
crowds of interested citizens who continua ly 
crowded the premises, eager to see, to ask, 
to listen and to learn. A heavy attendance rec- 
ord was established the very first day, each 
succeeding day establishing new marks. 


A multiplicity of other events lent added 
zest to the campaign. It is for sure a mighty 
busy week in Kansas City, and there will be 
many a dead tired but cheerful Hoo-Hoo in 
these parts by Saturday. Lumber Week has 
caught on. It is expected, after this rousing 
success here, that it will be duplicated in other 
cities, and it certainly will be repeated in the 
town of its originat‘on next year. So they all 
declare with fervid enthusiasm. 


Those Who Put the Idea Over 


Results were what was wanted from Lumber 
Week, and that that wish was fulfilled has 
been due to the able and energetic work of 
Arthur T. Brink, president of the Tri-State 
Lumber & Shingle Co., and retiring president 
of the Kansas City Hoo-Hoo Club; R. L. Rus- 
sell, of the Dascomb-Daniels Lumber Co., 
elected president of the Hoo-Hoo Club at its 
meeting Friday a week ago; of Paul Kendall, 
advertising manager of the Long-Bell Lumber 
Co., the aggressive and untiring chairman of 
the Lumber Week comm 'ttee; of E. E. Woods, 
secretary-manager of the Southwestern Lum- 
bermen’s Association, and M. S. Munson, ad- 
vertising manager of the Exchange Saw Mills 
Sales Co., chairman and vice chairman, re- 
spectively, of the editorial committee; of 
Frank Hunter, of the Burgner-Bowman-Mat- 
thews Lumber Co., chairman of the window 
displays committee; of Burdett Green, manager 


of the central western district, National Lum- 
ber Manufacturers’ Association, Kansas City, 
chairman of the Lumber Headquarters exhibits 
committee; of J. A. Scroggs, of the Riner 
Lumber Co., chairman of the speakers’ and 
clubs’ committee; of A. L. Jones, of the Gun- 
ter Lumber Co., chairman of the attendance 
committee, and of E. G. McLean, of the 
Buschow Lumber Co., charged with arrange- 
ments for the architects’ and engineers’ dinner 
Wednesday evening. A great deal of the credit 
also falls to the members of these various 
committees, who in no case showed the wel! 
known inclination to lay down on the job and 
let the chairman do it, and to the many not 
on the committees who nevertheless were ready 
at all times to serve, or at least to lend a tell- 
ing moral support. 

Monday noon, the Kansas City Engineering 
Club was addressed by W. H. Scales, south- 
western district manager of the Nationa! Lum- 
ber Manufacturers’ Association, with headquar- 
ters at Dallas, Tex., at a heavily attended 
luncheon-meeting at the Kansas City Athletic 
Ciub. Being an engineer, Mr. Scales was able 
to talk to his audience in its own language and 
straight from the shoulder. He explained the 
use of lumber for structural purposes and the 
effect of the use of different species and grades. 
Dectaring that every species and grade has 
its own use, he cited instances where lumber 
had failed because it had been improperly spec- 
ified, and instances where surprising perform- 
ances had been shown when correctly specified. 
He urged the architects to advise with the 
lumberman when specifying, explaining the 
uses to which the material is to be put and 
secure the benefit of the lumberman’s expe- 
rience and knowledge. 

Following the address, the engineers mani- 
fested their keen interest by asking numerous 
questions. Several of them went directly dowr. 
to the Lumber Headquarters and spent con- 
siderable time in inspecting the exhibits and 
collecting data. In the next morning’s mail, 
the National Lumber Manufacturers’ Associa- 
tion received several letters from engineers 
who had attended. asking for appointments at 
which the structural values of the different 
woods cou'd be more closely gone into. 

The Advertising Club was also addressed 
during its Monday luncheon by L. R. Put- 
man, merchandising counselor of the South- 
ern Pine Association, who delivered one of 
his characteristic speeches, hammering the 
truth right home to the advertising men. On 
Tuesday, Mr. Putman addressed the Traffic 
Club. 

At a luncheon-meeting of the Blue Valley 
Manufacturers’ & Business Men’s Club Tues- 
day noon, Mr. Scales made an address that 
was appreciatively received by his large aud- 
ience. He was introduced by R. L. Russell, 
Dascomb-Daniels Lumber Co., a leading re- 
tailer and newly elected president of the Kan- 
sas City Hoo-Hoo Club. Mr. Russell inci- 
dentally explained the local Hoo-Hoo activi- 
ties and the purposes of Lumber Week. 


Mr. Scales amplified Mr. Russell’s explana- 
tion and urged his hearers strongly to visit 
the exhibits at Lumber Headquarters, and 
especially to bring the children to give them 
an understanding of the industry and an appre- 
ciation of wood. 


Prosperity Dependent on Lumber Industry 


“The lumber industry should be of particu- 
lar interest to Kansas Citians, because their city 
is so largely dependent on the prosperity of 
the lumber industry,” stated Mr. Scales. “No 
less than 2,500,000,000 feet of lumber annually 


are produced or handled by Kansas City jn- 
terests, and 15,000 men in this city are directly 
dependent on the industry. You can readily 
realize that if you decreased lumber produc- 
tion, you would deal your own prosperity a 
vital blow, whereas it is to your own welfare 
to have it increase.” 

Mr. Scates gave statistics on the consump- 
tion of lumber, pointing out that over 4 per- 
cent of the total is loss by fire, and 5% per- 
cent loss through the depredation of insects, 
windfall and disease. In connection with con- 
servation he said: 

It is not true conservation, as some eyi- 
dently would lead you to believe, to let a tree 
stand in the forest, mature, decay, fall and 
let new trees grow over it. Thus it becomes 
pure waste. It is conservation to cut a tree 
when mature and produce out of it things 
of benefit to humanity. 


Trees, he pointed out, are our only renew- 
able resource. Unlike coal, oil and minerals, 
they can be replaced as cut, and exactly that 
is being done by the lumber industry in many 
parts of the country. Alarmists say there will 
be no timber left in this country in ten years 
or thereabouts. That is pure poppy-cock, 
While it is true that certain sections have 
been denuded by reckless destruction in the 
old days, by settlers, fires, insects and the 
pioneering lumbermen, there are still vast re- 
gions of enormous timber supplies which, with 
present improved manufacturing practices, sci- 
entific forestry and reforestation, will per- 
petuate the lumber industry for ail time. 

Mr. Scales further referred to the remark- 
able adaptability of lumber, making it a ma- 
terial absolutely indispensable to humanity. It 
is constantly increasing in importance, too, as 


-is shown by the fact that only a few years 


ago there were but 2,500 uses for lumber, 
whereas a recent survey proved that the uses 
have increased to approximately 4,500. 

People often say nowadays that they can 
no longer get as good lumber as they use to, 
continued the speaker. That is not true. 
Lumber today is better manufactured than 
ever before, as a result of improved methods 
and increased technical knowledge. The 
trouble is that people insist on buying on 
price exclusively. They do not seem to rea- 
lize that wood is not just wood, that lumber 
is not just lumber. In order to get the best 
service out of lumber, we must know some- 
thing about it. We must use the right wood 
and the right grade in the right place, and 
must not expect an improperly selected spe- 
cies or grade to perform duties for which it 
never was intended, either by nature or by 
the manufacturer. There is a wood for every 
use, and you should feel free, when buying 
lumber, to consult with your lumberman, tell- 
ing him how you expect to use it so that he 
may give you the benefit of his knowledge. 

He thereupon referred to the trade- and 
grade-marking movement, explaining its ad- 
vantages, and a‘so outlined the services whica 
the National and other lumber associations 
are prepared and eager to give all interested, 
with the aim to increase the knowledge of 
their product and improve methods of its use. 


Tells Story of the Industry 

Over 200 members of the Co-operative Club 
of Kansas City Tuesday noon listened to W. F 
Shaw, manager of the central division of the 
National Lumber Manufacturers’ Association, 
tell the story of the lumber industry. Mr. 
Shaw told of the importance of Kansas City 
as a lumber consuming center. With an avcr- 
age per capita consumption for the nation of 
282 board feet, Kansas Citians require 500 
board feet and they require everything right 
down the alphabet from auto bodies and base- 
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ball bats in the “a’s” and “b’s” to the zithers 

“7's.” Mr. Shaw stated that timber 
famine was first predicted by the governors of 
our original colonies and regularly ever since 
by others, but the facts indicate that there is 
an ample supply for ourselves and our children 
at least. The amount of virgin timber alone 
left and availabe to the mills if stretched in 
a line across the country would form a timber 
belt 75 miles wide from New York to San 
Francisco. 


Emphasizes Need for Remodeling 


In an address before the Lions Club at 
luncheon Tuesday, E. E. Woods, secretary of 
the Southwestern Lumbermen’s Assocation, 
emphasized in particular the need for remodel- 
ing of the old home. Mr. Woods told the 
story of wood convincingly and in absorbing 
manner, outlining the lumber industry’s his- 
tory, progress, aims and ideals. In the evening 
Mr. Woods delivered virtually the same ad- 
dress before a large gathering representative 
of the Business and Professional Women’s 
Clubs, in which he won the ladies’ sympathies 
by establishing the important part which their 
sex plays in the lumber industry. 

The highlight of the week was the luncheon 
Wednesday noon of the Kansas City Chamber 
of Commerce, at the Kansas City Athletic 
Club, at which Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Assoc‘ation, Washington, D. C., was the 
chief speaker. 

A. Hardgrave, president of the Chamber of 
Commerce, first addressed the attendance of 
several hundred representative business men, 
declaring that “it is fitting that the first Lum- 
ber Week be held at Kansas City in view of 
the fact that this is probably the biggest lum- 
ber center in the country in point of view of 
lumber control and sale.” He expressed the 
hope that Lumber Week would be held every 
year, believing it to be a powerful arouser of 
public interest and stimulus to business, Mr. 
Hardgrave thereupon introduced as an out- 
standing industrial leader and foremost citizen 
R. A. Long, chairman of the board, Long-Bell 
Lumber Co., whom he asked to introduce the 
speaker of the day—Mr. Compton. 

Mr. Long prefaced his introduction by de- 
claring that he was very happy that, when a 
young man, he accidentally got into the lumber 
business. It is the most wonderful business 
in the world, he declared, not on account of 
the profits that might be extracted from it, but 
because of the great happiness which it brings 
to mankind. There is really nothing inspiring, 
romantic or thrilling about coal, oil and most 
other products of the earth, he declared. When 
the iron ore, the silver or the gold ore is 
exhausted through mining operations, the 
ground remains bare and dead, and the prod- 
uct itself is dead, as it ever was. “But we 
who produce lumber,” he said, “deal with a 
beautiful, living, growing, reproducing thing. 
The tree, a thing of great beauty and vigor— 
it is depressing to cut it down. But it is really 
thrilling to follow the felled tree on its way 
throuch the forest, to the humming sawmill 
and the whirring planer, which makes it into 
beautiful lumber, then forth into the world to 
house the nation or otherwise serve humanity. 
And as we cut these stately, inspiring trees, it 
is good to know that we are making room for 
new trees, which we plant and strive to pro- 
tect, which will house men of future genera- 
tions.’ 


Future of the Industry 


Mr. Compton took as his text what he de- 
clared to be “a significant paragraph from a 
recent report on the lumber industry by the 
National City Bank of New York, one of 
America’s ereatest financial institutions,” which 
read as follows: 


“The lumber business is not a dying 
industry, in the sense that its chief asset 
(that is, standing timber) is likely to de- 
cl'ne miteria'ly in value or to fall into dis- 
use. The lumber industry as a whole is 
much disorganized—many species of lum- 





ber, thousands of small producers, a high 
percentage of nonintegration resulting in 
clashing interests, lack of cohesion within 
the industry, destructive competition be- 
tween species, between regions, and even 
profit-destroying competition between pro- 
ducers, big and small, of the same species 
in the same region; variability of lumber, 
and near impossibility of its standardiza- 
tion; amazing number of items produced, 
and complexity of markets; lack of market 
knowledge among producers; non-devel- 
opment of adequate marketing technique; 
an industry composed of individualists; 
an industry which, by and large, has done 
no advertising and no trade promotion 
work.” 


I call your attention to two important fea- 
tures of this statement, said Mr. Compton. 
First, that the lumber industry is not obso- 
lescent, nor its products passé; second, that 
the correction of its weaknesses, imposing as 
they are, is wholly within the control of the 
lumber industry, and is dependent not upon 
what others may do, but upon what the lum- 
bermen will do for themselves, I therefore 
regard this arraignment of the lumber industry 
not as depressing, but as encouraging, and, I 
hope, as a challenge and a stimulus to lumber- 





To the People of Kansas City 


Retail lumber dealers are untiring work- 
ers for community progress—builders of 
cities—men of sound business judgment’ 
whose influence on the progress of many a 
community has been invaluable. 


Your retail lumber dealer 1s something 
more than a seller of lumber—something 
more than a merchant. To his salesmanship 
he has added a professional capacity 
ADVISER to the American Home builder 

. which has served to place him in the 
ranks af KansasCitians who build prosperity. 


He aids in planning homes; he knows the 
means available for financing home-building; 
he knows, most of all, the relative values and 
dependability of materials. His-is a service 
essential to the best interests of the builder, 
and in carrying out that-service he has suc- 
ceeded in serving Kansas City as well as. 
himself. 


The Retail Lumber Dealers of Kansas City 











Reduced reproduction of part of page ad 
appearing in the Kansas City Journal-Post 
boosting Lumber Week 


men everywhere to unite in the systematic de- 
velopment of needed remedies. 

Mr. Compton thereupon reviewed the history 
of the lumber industry in this country from 
its beginnings, the methods in use and the 
problems confronted, the progress of the tech- 
nique of manufacture and a number of rele- 
vant subjects. 

Concluding, Mr. Compton presented to the 
Kansas City Chamber of Commerce, with the 
compliments of the National Lumber Manufac- 
turers’ Association, a gavel made from a tim- 
ber installed in the White House at Washing- 
ton in 1812 and removed during the remodel- 
ing operations a year ago. 

Wednesday evening there was a largely at- 
tended dinner of the Kansas City Architectural 
League and the Kansas City chapter of the 
American Institute of Architects, at the Blue 
Hills Country Club. Thursday, Friday and 
Saturday, the closing days of Lumber Week, 
were also featured by luncheon meetings with 
different organizat’ons in various parts of the 
city, addresses being made before them by 
leading lumbermen and association executives. 


Lumber and Its Products Featured 


In connection with Lumber Week, the Kan- 
sas Citian, the weekly publication of the Kan- 


sas City Chamber of Commerce, this week 
was exclusively dedicated to lumber and lum- 
ber products. Its leading editorial, headed 
“Lumber Week—Sept. 17-22,” -and signed by 
A. Hardgrave, president of the organization, 
Says: 

Sometimes the very magnitude of things 
tends to make us forget their importance... 
especially those things which, day after day, 
have lived and have grown with us. 

I refer to the lumber and allied wood indus- 
tries of Kansas City. 

It is but fitting that we of Kansas City 
should pause and give due consideration to 
these great industries which have made Kan- 
sas City the largest headquarters for the dis- 
tribution of lumber and lumber products in 
our country. 

It is but fitting that this week of Sept. 17-22 
should be designated as “Lumber Week,” and 
that the pages of this issue of the Kansas 
Citian should be devoted largely to Kansas 
City’s lumber and allied wood industries. 
Only after reading can one really get a true 
picture and can realize the important part it 
plays in the lives of Kansas Citians. 

As president of the Kansas City Chamber 
of Commerce, I herewith extend to these great 
industries our appreciation of what they have 
done and what they will do for us... as 
individuals and as a city . in the years 
to come. 


The Kansas Citian further contains a num- 
ber of features such as a page, artistically de- 
signed with decorations of timber flavor, 
headed “The Magnitude of the Lumber In- 
dustry,” by Charles S. Keith, president of the 
Central Coal & Coke Co., and articles headed 
“The Millwork Industry of Kansas City,” by 
Frank J. Moss, president, American Sash & 
Door Co.; “Modernize Home Sweet Home,” 
by Col. Arthur J. Elliott, Farm and Homie 
Savings & Loan Association; “Kansas City as 
a Lumber Consumer,” by Burdett Green, man- 
ager, central western district, National Lum- 
ber Manufacturers’ Association; “Kansas City’s 
Contribution to the Wood Preserving Indus- 
try,” by C. B. Mitchell, district sales manager, 
National Lumber & Creosoting Co.; “Amer- 
ican Lumber. Standards,” by Walter Robison, 
vice president, W. R. Pickering Lumber Co.; 
“A Home of Your Own,” by R. A. Long, of 
the Long-Bell Lumber Co.; “The Southwestern 
Lumbermen’s Association,” by E. E. Woods, 
its secretary-manager; “Use of Wood in 
Boxes,” by Bruce Forrester, Forrester-Nace 
Box Co.; “Lumber Conservation Through 
Utilization,” by D. V. Dierks, secretary and 
treasurer, Dierks Lumber & Coal Co.; “Hoo- 
Hoo and What Is It?” by Arthur T. Brink, 
retiring president of the Kansas City Hoo-Hoo 
Club; “Mit! Construction,” by L. J. Marshall, 
manager railroad and timber sales, Exchange 
Sawmills Sates Co.; “End Grain Factory 
Flooring,” by Jerry G. Galvin, publicity man- 
ager, Carter Bloxonend Flooring Co., and Re- 


shingling With Wood Shingles,” by Paul 
Doneghy, secretary-treasurer, M. R. Smith 
Lumber Co. 


The daity press also has given notable and 
most effective publicity to Lumber Week, which 
has been hai‘ed by all of them as of highly 
constructive character. Last Sunday’s papers 
devoted considerable space to the occasion and 
each activity was fully reported during the 
subsequent days. : 

The Sunday newspapers in addition carried 
a page of advertisements directing attention 
to the plans and purposes of Lumber Week, 
signed by the National Lumber Manufacturers 
Association, the Retail Lumber Dealers of 
Kansas City, and the Southern Pine Associa- 
tion. 

In addition, there are upward of twenty-five 
display windows featuring wood along the 
main streets in the downtown section. These 
displays, all highly attractive and educational, 
are designed to stimula‘e interest and to direct 
attention to the main displays at lumber head- 
quarters—in which they certainly are proving 
most effective, 

Lumeertnc and pulp manufacture make up 
the second largest industry in the United States 
in capital invested and labor employed. 
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Office and yard of Parker Bros,, Findlay, Ohio. Note the sheltered 
front used for displaying sales specialties 


found O. G. Arnold going over some plans he had been 
drawing. In answer to our question he said that he did quite a 
bit of plan drafting and alteration of stock plans for his customers. 

“it makes extra work, of course,” he said. “But for that mac.er 
all of us are getting used to the idea that we haye to do more work 
for our customers if we are to keep sales going. This shows itself 
in any number of ways= more delivery service, a wider choice of 
goods, interior trim and windows and doors that suit exactly, help 
in financing and a good many other items. All these are extra 
services, and we offer them just to hold our normal trade. All 
dealers are doing it more or less. 

“This plan drafting probably takes more time than most of the 
other services, but it is more valuable. Of course it helps hold 
price competition within bounds, Price is always important, and 
I suppose no customer ever loses sight of it completely. But if 
you can get a man interested in what his house is going to be and 
what it is going to look L.ke and in fitting it exactly to his desires, 
he becomes less insistent upon a close price. No lumberman makes 
an excess profit on any sales, but this service often helps him get 
a fair profit. 


She Findlay, Ohio, we stopped at the M. O. Neff Lumber Co. and 


Little Room for Price Cutting 


“There’s another feature of this service and its effects. It helps 
the dealer make sure that the right kind of stuff goes into a house. 
When a customer decides on a stock plan and he sets out to shop 
for price he’ll usually find somebody who’ll cut. But there isn’t 
much margin for a legitimate cut, for in these days every dealer 
has to pay about the same wholesale figure that every other dealer 
pays. To lower the price and still stay out of the red the dealer 
must suggest substitutions of cheaper materials, omissions of 
strength in the frame, skimping on the workmanship and the like. 

“Well, house building is pretty well understood. Very few if any 
houses, no matter how well built, have an unnecessary margin of 
strength; and if you begin cutting down on that you are whittling 
down its lasting qualities and its resale value. If you sell the cus- 
tomer bargain materia! that you want to move because nobody 
wants it, the chances are you spoil the design and finish. Cheap 
mater‘als and cheap workmanship have already done tco much 
toward discrediting the frame house and the retail lumber industry. 


The Big Job of Teaching the Customer Building Essentials 


“It’s pretty hard to tell a customer these things and make him 
believe you. He thinks it’s just sales talk, A house, so he thinks, 
is a house; and he begins to believe your one idea is to sell him 
unnecessary materials. But once get him interested in the busi- 
ness of making the building suit his needs exactly, and it is easy 
and natural to drop in information about sound framing and the 
value of good stuff. This doesn’t make him forget price entirely, 
and no one could ask him to do that. But it is a chznce to give 
him some valuable education about the points of correct build- 
ing, and in the long run that is going to be of more value to him 
than it is to you. Probably the retail lumber business is at fault 
for letting the idea get started that in house building the shrewd 
shopper can get something for nothing. The vast number of poorly 
built houses that are to be seen all over the country is the natural 
result.” 

J. W. Cope, of the Findlay Lumber Co., said that business has 
not been so good as could be wished during the last three years. 
Findlay is something of an industrial town, as many Ohio cities 
are. The local industries are doing pretty well, but there is room 


——— 


Realm of the 
Retailer 


for more. Mr, Cope thinks there is room for a lot of educational 
advertising through the entire country to get the public acquainted 
with the new house developments and the comforts and cop. 
veniences that are available. Buying in general follows the lines 
of intensive advertising, and lumber and the house-construction 
business have been too generally content to take what comes, 
This educational advertising in our business, Mr. Cope thinks, jg 
best undertaken in a coéperative way; and he is expecting mnch 
of the current national campaigns. 


A Buckeye Pioneer Lumberman and Financier 


Mr. Cope spoke of the late Will Ryan, of Toledo, one of the 
kindliest and most picturesque men who ever sold lumber in the 
Buckeye State. Mr. Ryan was something of a pioneer in the 
financing of building and made a notable success of this rather 
new branch of the industry. Mr. Cope also mentioned L. P. Lewin, 
the widely known Cincinnati dealer who is president of the Na- 
tional association. And of course he spoke of Secretary Tor- 
rence, of the State association, This hard working and modest 
young man is one of a handful of retail secretaries who have made 
their mark upon the modern development of lumber retailing. 

Parker Bros. make use of a rather unusual front design of their 
warehouse for a rather unusual purpose. There is an inset under 





J. W. Cope of the Findlay Lumber Co., Findlay, Ohio, believes that 
intensive educational advertising will help the lumber business 
immeasurably 


which cars and trucks can be driven, and this shelter allows for 
the prominent display of special articles and bargains. We no- 
ticed a pile of short flooring priced at an attractive figure. There 
was extensive painted lattice work, brooders and the like. And 
on a wide panel up under this shelter was a neat row of big 
calendars with houses and farm structures in colors. This serves 
the double purpose of indicating that the company has these calen- 
dars for distribution and of calling attention to the sort of build- 
ings they are prepared to furnish. It makes an attractive and 
colorful display in itself; and it serves an excellent advertising 
purpose. 

Vance J. Parker tells us that Findlay has good building and 
loan associations. This is to be expected, for Ohio is one of 
the leaders in this sound type of financing home owning. The 
town, Mr. Parker thinks, is a bit over-yarded, In addition to the 
retail yards there are some local sawmills. At the time of our 
call, Mr. Parker said, business was ahead of last year. The 1928 
permits include some large and unusual items, but these things 
indicate that the city is growing in wealth and commercial needs; 
so it is quite fair to take account of them in estimating the coi- 
dition of trade. 


Where Little Ones High-Hat Big Ones 


Y. H. Fassett, of the Fassett Lumber Co., said business was 
quite satisfactory. He, too, however, mentioned the fact that the 
city was hardly large enough to support the number of lumber 
distributers it has. In answer to a question he said there was 
some country business but that this was probably offset by the 
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T he Realm Collects a Mts- 
cellany of Facts and Ideas 
in the Buckeye State 


sales which country yards in surrounding towns made in the city 
of Findlay. If we may judge from the limited investigation of this 
trip, the village yard in Ohio has little awe of the city near which 
it is quite certain to be located. They seem cheerfully ready to 
talk turkey to a city buyer any time the latter wishes to come in, 
If this is true, and of course we may be mistaken, it is probably 
pecause of the number of large towns and cities and because of 
the good roads. Ohio is an unusual State in its even distribution 
of large urban centers, and in its combination of agriculture and 
industry. When you see a big town every time you drive out on 
the highway, and when nearly every big town is surrounded by 
farming country, the city and the country get to know each other; 
and the division of sales territory gets to be faint or quite dis- 
appears. 

Mr. Fassett’s mother, the late Mrs. H. H. Fassett, was for some 
time the active head of this company. Mr. Fassett and his older 
prother are now carrying on the business. 

Upper Sandusky has but one lumber yard, the Stephan Lumber 
Co. Unfortunately for us, the manager was away; but fortunately 
there was a charming young lady in the office ready to answer 
a stranger’s casual questions. She said that much of the current 
trade was in remodeling and repair. Some of the people who have 
done remodeling have been just a little disappointed, It usually 
cost more than they had expected, and sometimes the finished 
result did not look as they had imagined. These are two impor- 
tant points to have in mind if remodeling is to be extensive. 
Such a job really contemplates a new plan and what is essentially 
a new building. The original house becomes in a sense just so 
much building material that is partly, but only partly, put to- 
gether. The idea that remodeling is cheaper than new building 
is usually correct. That the cost will be the merest trifle is usually 
not correct. And it is important for the customer to know that 
design counts for as much if not for more in a remodeling job as 
ina new house. It is a sad mistake to let some old feature alone, 
if this feature is going to make the completed building look like 
a couple of misfits backed together and nailed up. 

Upper Sandusky is a most attractive town; nice streets, splen- 
did shade trees, well kept lawns and houses of which the owners 
evidently are proud. 


A Busy and Thriving Industrial City 


In Marion, Ohio, the home city of the late President Harding, 
we called first at the yard of the Slanser Lumber & Coal Co. and 
met Joseph A. Slanser. Mr. Slanser tells us that Marion is an 
industrial city and that its factories nearly all are engaged in 
making articles from steel or other metals, All the factories are 


running, although a few had somewhat reduced their forces. But 
Mr. Slanser said the building business left a little something to 
Perhaps the 


be desired. Various conditions have contributed. 





Residence used for sales displays by the Marion County Lumber Co., 
Marion, Ohio 











A corner of the office building of the Stephan Lumber Co., Upper 
Sandusky, Ohio, where display window space is used to good 
advantage 


building needs have been met for the time being; though that is 
a temporary and relative situation. The city needs a good many 
houses every year for replacements and normal populaticn growth. 
Lumber prices are not as stable as they might be. There has 
been some invasion of the chain store; and while these stores 
don’t build houses they do take a good deal of money away from 
the town. But it would be a mistake to think that Mr. Slanser 
was pessimistic. He’s rather confident that the future of Marion 
is bright. He is a pleasant person with all the marks of a good 
lumberman. I imagine he does his full share toward the creation 
of those ‘ocal conditions which make for the success of the 
industry. 

Mr, Slanser spoke of mail-order competition in building mia- 
terials and made the statement that a person often hears, to the 
effect that few mail-order competitive bids are hard to meet if 
the dealer hears about them in time. He mentioned an instance 
that had happened not so long ago. The bookkeeper of the com- 
pany found that one of his friends was going to buy the material 
for a building from an out-of-town concern. In fact, the order was 
all written and ready to be sent. Knowing prices, as a book- 
keeper would, he looked over the list hastily and said he knew 
the Slanser company would make the same price on the job. 


The Mail-Order Price Was High 


“We made the sale on the basis of the mail-order price,” Mr. 
Slanser said. “The buyer agreed that it was fair to pay us for 
delivering the material, and we made some adjustments because 
of changes he had decided on. But aside from these few things 
there was no departure from the out-of-town price. The job is 
all done, and the owner satisfied. I knew we were coming out 
all right as scon as I looked over the list. But to be sure, I fig- 
ured it out in detail. Had this man come to me without his mail- 
order price and without any competitive price at all, I’d have sold 
him the job cheaper than he actually bcught it. Selling it the 
way we did brought us an extra profit of more than 10 percent. 

“T’ve heard of places where mail-order concerns sell a large 
number of houses at rather high prices by reason of their financing 
schemes. Of course I don’t know all the conditions; but it seems 
to me that is not often necessary. If the building and loan asso- 
ciations are alert and well managed and will take a first mortgage 
for a reasonable sum, I think it is nearly always possible to man- 
age the necessary second mortgage. Financing isn’t easy, but 
when a large volume of trade is getting away because it isn’t 
offered and when local dealers are put in the light of not being 
able to match the service of outsiders, it seems that a big effort 
is called for. 

“There has been some speculative building in Marion. It’s of 
all kinds; some good, some not so good. The less fortunate kind 
that results in poorly constructed houses has showed up among 
the rest. There have been some sales of houses at $50 a month 
and monthly payments like rent. Sometimes that is all right. 
But if the alleged ‘owner’ is not in the mood to stick, the ‘sale’ 
isn’t really made. He will leave without hesitation, figuring that 
he has nothing much invested in the house except rent. How- 
ever, these are but a few of the matters that must be watched. 
Marion is a good city with a promising future. We like it and 
believe in it,” 

Charles King, of the H. C. King Lumber Co., stated that private 
owners, building for themselves, arrange their own financing. Real 
estate men, building for salé; dd not. The building and Toan 
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usually loans to about 60 percent of the completed value, and the 
dealers have to carry most of the rest. 

“We get 8 percent on the balance overdue,” he said, “and that’s 
better than nothing. But it isn’t a profitable venture for us. We 
could make the money earn more in our business. But that’s the 
building habit here. We get fair prices on this kind of business. 
They can’t expect to beat us down to no profit and then carry 
them a couple of years or three.” 


A Dwelling Utilized to House Sales Displays 


The Marion County Lumber Co, is one of the big Kuntz line. 
Horace Ballinger, the manager, was away on a fishing trip, and 
we talked with F. E. Maugans. This plant has the usual attractive 
office and yard of the Kuntz line. It has utilized a dwelling across 
the street from the office for display rooms and windows. The 
porch has been glassed in with plate show windows, and in these 


i 


displays were furnaces, lattice work, roofing, paints and the like, 

Mr. Maugans stated that the Kuntz line is buying yards all the 
time and now has about a hundred in the system. He stated that 
Marion builds houses at the rate of about 200 a year. At the 
present time there are some vacant houses, including of course 
the less desirable ones that are always the last to be taken up, 

Paul Castner, of the Marion Lumber Co., stated that his company 
no longer finances real estate men who build for sale. 


“We decided some time ago,” he said, “that a builder who had to 
be carried this way was a poor risk. We don’t want to get into 
the real estate business ourselves, and we were pretty sure to do 
it if we carried the loans the building loan associations wouldn't 
take, There isn’t much danger that these speculative builders wiy 
flood the local market. They haven’t resources enough to get 
that far ahead of actual buyers. But there are some well financed 
and conservative builders, and we’ve been working with them.” ‘ 





New Yard Is Planned to Fit Environment 


W ell Arranged Sales and Display Room Attracts Attention of “Drop In” Customers 
—Company Will Specialize in Home Modernizing 


SPOKANE, Wasu., Sept. 15.—That there is 
always business to be had by the man who 
looks for it and will go after it, seems almost 
axiomatic in the light of the many cases where 
men enter apparently overcrowded or barren 
fields and attain brilliant successes therein. 
There is no better illustration of that fact than 


confidence generally has a solid foundation 
of* fact. 

The accompanying pictures give an idea of the 
new yard, which is located just across from 
the Sacred Heart Hospital, and at the very 
door to an exclusive residential section. There 
was much vigorous protest against the estab- 


ing. The office and display room, or store 
for the public, is 16 feet wide across the 
front, and extends back 32 feet along one 
side. A small space is occupied by the man- 
ager’s desk and cash register, but the greater 
part of the space is taken by a long counter, 
which is a model of attractiveness and utility. 
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ATTRACTIVE NEW BRANCH YARD OF THE MONROE STREET LUMBER CO., SPOKANE, WASH. 


the Monroe Street Lumber Co., of which Her- 
man QO. Schumacher is president. 

Eight years ago, just a few months after 
being discharged from the service, Mr. Schu- 
macher started a small retail yard on North 
Monroe street, incorporating it as the Monroe 
Street Lumber Co., with the best part of his 
capital carried under his hat. Notwithstanding 
the presence of several mills with retail de- 
partments, and what seemed a great sufficiency 
of retail lumber yards, the aggressiveness and 
ability of the young man made the business 
a success from the start. Located on the main 
thoroughfare to.an extensive and rapidly build- 
ing section of the city and the main business 
street of the north side, he developed a large 
“drop-in” trade, and today has one of the most 
attractive retail yards in the city. 

Even more up-to-date and attractive is the 
company’s yard which has just been completed 
as a branch on the south side of the city. 
This new yard, in the confident opinion of its 
builder and owner, is “the best yard of its 
kind in the United States and I don’t care 
who knows it.” Incidentally this confident, 
optimistic spirit is one of the characteristics 
which have placed Mr. Schumacher where 
he is. It is to be noted, however, that his 


lishment of a lumber yard in such a place 
but the feeling has completely changed because 
of the artistic and highly pleasing character 
of the establishment. As on North Monroe, 
the street is a main artery with a heavy auto- 
mobile and street car traffic flowing past the 
store. 

The main office and display room, shown in 
the pictures, is 32 by 60 feet. This is en- 
tirely surrounded by a 24-foot driveway. Out- 
side the driveway are the sheds, Those on 
either side are 24 feet wide, extend back 50 
feet and are completely enclosed with con- 
crete floors, on which the high-grade and finish 
lumber is stored on end. The rear shed is 
24 by 100 feet, double-decked, and open in 
front, with a 10-foot overhang. 

No expense has been spared to make the 
buildings attractive and artistic both inside 
and out. The outside walls of the main build- 
ing are covered with 1-inch Fitite cedar 
shakes, 12% to 14-inch exposure. The roof 
is of 9/16x24-inch cedar tile, 6-inch dimen- 
sion, while on the sheds the roof is of %-inch 
by 24-inch shakes over No. 2 Royals laid 12- 
inch exposure. 

Inside, the finish is in primrose green, while 
the walls are of textone with Tiffany blend- 


The front is utilized for glass display cases, 
while drawers and cupboards for stock oc- 
cupy the back, Back of the counter the wall 
is completely used for cupboard space. : 
The space 16 by 32 feet at the east end is 
used for the display of built-in features which 
command the instant attention of those who 
drop in. The floor throughout is imitation 
tile. In addition to a lumber stock sufficient 
for a “drop-in” trade, there is carried a com- 
plete line of Peerless built-in fixtures, paints 
and varnishes bought in carload lots, builder’s 
hardware and coal. The coal is in sacks only, 
ton orders being sent from the main yard. 
The same is true as to large lumber orders, 
no attempt being made to carry a large stock 
because of the absence of railroad .trackage. 
All deliveries are from the main yard. 
Speaking of his expansion, Mr, Schumacher 
says: “I figure that this is an ideal location 
and the investment in this kind of a yard well 
justified. Business has not started with a bang 
but it has shown a steady increase. Automo- 
biles and street cars going to the Rockwood 
and Manito districts all pass the door and 
the large plate glass display windows with 
frequent changes of display, are the equiva- 
lent of a great deal of newspaper advertising.” 
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The windows and signs are lighted at night, 
the illumination being controlled by an auto- 
matic clock, which turns the electric current 
on and off as required. 

“An extensive newspaper campaign is 
planned for the near future,” Mr. Schumacher 
continued. “We are going to specialize in home 
modernizing and expect to be the leaders in 
this sort of work in the city. We are going 
to interest people in modernizing and improv- 
ing their old homes, by personal contact and 
through ads in the papers, movies and by 
radio. With our different lines, we believe 
that we have an appeal to every home owner. 
We are prepared, through our own finance 
company, to finance the owner who desires to 
modernize his home, This finance company is 
composed of our employees who put their sav- 





A practical device for handling roofing, 
building paper and similar items in use at the 
extensive and modern retail yard of the Pal- 
metier & Abell Lumber Co., Waukesha, Wis., 
is illustrated herewith. The items named are 
stored on the second story of the warehouse 
building, the lower part of which structure is 
devoted to the storage of moldings, package 
trim, garage doors, wallboard, nails and other 
miscellaneous items of stock. 

The items destined for the second story are 
loaded into an outside elevator at one end of 
the warehouse (see left-hand picture) which 
runs on rails up the wall into a coop built on 
top of an adjoining shed (see right-hand pic- 
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Views of office and display room of new branch yard of Monroe Street Lumber Co., Spokane, Wash. 


ings into it, on which we have been able to 
pay 20 per cent, besides putting away a small 
surplus. We all pass on the matter of credit 
and up to this time we have had practicaliy 
no losses.” 

A 4our-page paper called “Good Lumber 
Quick” is edited and published by Mr. Schu- 
macher each month, and this publication is 
sent to all customers and a selected list of 
prospects beside. 

Mr. Schumacher grew up in the lumber 
business and knows it from the wholesale and 
manufacturing angle as well as retail. He is 
active in the American Legion and Hoo-Hoo. 
His father is A. Schumacher, president of the 
Home Lumber Co., and a veteran lumberman 
who has been in the business for the last 
thirty-three years. 


ture) and opening directly into the second 
story. 

The elevator is hoisted and lowered by a 
cable conveniently attached to the rear of an 
old motor truck which is kept around the yard 
especially to perform odd duties of this char- 
acter. When the elevator is not in use the 
cable is detached from the motor truck, so 
that the vehicle may be used elsewhere. 

When the elevator reaches the top, it is un- 
loaded and its contents put into the proper 
places. 

When loading from the warehouse, the truck 
is backed into the door shown at the left in 
both pictures. The ground floor of the ware- 








Cuts 70,000,000 Feet Annually 


LA GrANpbE, Ore., Sept. 15.—In a recent is- 
sue of the AMERICAN LUMBERMAN a news item 
from this place, with reference to the Mount 
Emily Lumber Co., inadvertently made a state- 
ment as to the annual production of that com- 
pany that might have been misleading. The 
statement was made that the annual lumber 
cut of the Mount Emily Lumber Co. is 45,000,- 
000 feet. This figure is based on a one-shift 
operation only. Normally the plant operates 
on a double shift and has an annual produc- 
tion of more than 70,000,000 feet. This com- 
pany operates in a very fine stand of timber 
and is under the direction of August J. 
Stange, vice president of the company. 


Outside Elevator Saves Time and Labor 


house is elevated above this runway so that 
it is level with the floor of the truck, thus 
making for convenience. All items on the 
ground floor are stored around this runway so 
that they may all be quickly and easily reached 
for filling orders. 

There is a chute running from the second 
floor and the items stocked upstairs are carried 
to this chute and slid down, coming to a rest 
on the floor below just alongside the loading 
motor truck. 

D. M. Hunter, vice president and manager 
of the company, has found this arrangement 
a decidedly practicable one, making for easy 
and quick handling, without the necessity of 
carrying weighty articles any great distance. 














Left—Elevator of simple construction used by Palmetier & Abell Lumber Co., Waukesha, Wis., for hoisting prepared roofing, building 
paper and similar items to second story of warehouse. The elevator is operated by means of a cable attached to the motor truck shown 
alongside. Right—Coop on roof of adjoining shed and opening directly onto second floor of warehouse into which elevator runs. Notice 
bottom part of elevator, ascending into the coop. When loading outgoing orders, the motor truck is backed into door shown at left, and 
materials stored on second floor are slid down to it by means of a chute 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


lf two men swap Dollars neither profits — but if they swap Ideas both profit 














Keeps List of Slow Payers Handy 


One list, and it ought to be a short one, 
that yard managers and bookkeepers shou'd 
always have pretty well memorized is that of 
customers whose accounts are past due and 
who have not made any attempt or shown any 
disposition to square matters either by pay- 
ment on account or definite promise to settle 
at some nearby date. One good way to insure 
keeping these debtors constantly in mind and 














Display of the Braun Lumber Corporation, Detroit, Mich., at the Michi- 
gan State Fair. 


missing no opportunity to collect something on 
the accounts is to have a typewritten list of the 
names always under the glass on one’s desk, 
or typed on small cards that can easi_y be car- 
ried in the pocket. 

“I aiways keep on my desk and immediately 
handy a list of customers whose accounts are 
past due,” said C. T. Andrews, of the Weller 
Bros. yard at Greeley, Colo., to an AMERICAN 
LUMBERMAN representative recently. “When- 
ever I have a spare moment I ring up a few 
of them and remind them of their obligat’on. 
If I happen to see one of these slow payers 
about to pass the office I consult the ist 
quickly, unless already sure as to his status, 
and then rush out and hail him.” 

“It is really surprising,” said Mr. Andrews, 
“how many accounts one may collect by simply 
keeping everlasting!y after the slow ones by 
telephone, without interfering much with the 
regular routine work in the office.” 


Living Trade Mark Gets Attention 


Detroit, Micn., Sept. 17.—Thousands of 
visitors at the Michigan State Fair, held Sept. 
2 to 8, stopped to admire the handsome dis: 
play of the Braun Lumber Corporation, an at- 
tention compelling feature of which was the 
presence of a live lumberjack, with peavey 
poised, simulating the familiar Braun lumber- 
jack trade-mark, 

This feature was accentuated by a large re- 
production of the trade-mark in the big sign 
which occupied a commanding position, the 
effect being heightened by an oscillating elec- 
tric fan, which moved the log from side to 
side, and also furnished an air current which 
kept the streamers on the pictured lumber- 
jack’s cap, scarf and sash constantly in motion. 
Moreover, the water part of this sign was 


Note the lumberjack on the log in the big sign just ‘oot its 
above the balcony, and his living counterpart on the floor below 


worked in sections of six slots, with different 
colored lights between, so that the water had 
the appearance of being in motion. This dis- 
play was floodlighted by 24 reflectors working 
from the foot of the balcony, the whole affair 
attracting a great deal of attention. 

The man on the floor who impersonated the 
trade-mark figure is a_half-breed Indian, 
dressed in the same costume as the figure of 
the man on the log in the trade-mark. 

From four to six Braun men were on 
duty in the booth each 
day, and during the 
week they gave away 
30,000 shopping bags, 
30,000 rulers and 450,- 
000 circulars. A num- 
ber of circulars, adver- 
tising different lines, 
were placed in each 
shopping bag, so that 
visitors receiving same 
could take them home 
with them. In addition 
to the foregoing, 60,000 
table mats furnished by 
the Insulite Co., and 
50,000 sticks of licoriee 
root furnished by the 
Maftex Insulating 
3oard Co., from which 
product is 
made, were given away 
during the week. 





The fair gave the Braun company an op- 
portunity to display its line of Curtis Wood- 
work, which has recently been taken on. A 
good many visitors paused and commented on 
the display of sections of big timbers piled 
at one side of the booth, bearing a placard 
stating that the Braun company stocks tim- 
bers from 4x4 to 24x24 and up to 100 feet in 
length. 

H. T. Miller, of the company’s sales promo- 
tion department, said that the fair and the 
exhibit were the means of putting the company 
in touch with numerous prospective builders, 
as well as affording a good deal of publicity, 


Many Uses for Portable Yard Saw 


In increasing numbers retail lumber yards 
are installing portable saws, and finding them 
so useful and profitable as to be practically 
indispensable. 

The particular advantage of the special lum- 
ber yard size of the Onan “Safty” saw, made 
by D. W. Onn & Son, 1201 Roya!ston avenue, 
Minneapol s, Minn., is that it is portable, b ing 
easily moved anywhere about the yard. It is 
electrically driven and can be readily operated 
by any ordinary yard man. Cross-cutting, 
ripping or mitering is easily handled by th's 
machine, and practically any kind of bui'ding 
cut can be made in less time than by any other 
method. 

There was a time when the lumber yard was 
supposed to carry only pieces of lumber of 








The handy contrivance here 
shown was observed and pho- 
tographed by an AMERICAN 
LUMBERMAN representative 
in the yard of the Southeast 
Missouri Lumber Co., at Cape 
Girardeau, Mo. This company 
unloads much of its stock with 
a gravity roller conveyor, and 
it has quite a number of these 
“horses” made in various sizes, 
for supporting the conveyor. 
It is a matter of only a mo- 
ment’s time to pull out the peg 
and raise or lower the support. 
By using these “horses” it is 
easy to set up the conveyor 
anywhere that it may be 
needed. 





This Week’s 


Facilitates Use of Gravity Conveyor 





Timely Tip 
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certain lengths and dimensions. Nowadays, 
however, the demand frequently arises for 
pieces other than the regulation sizes and 
lengths, and these can readily be turned out 
if the yard is equipped with one of these saws. 
There are great poss:bilities also in the salv- 
aging, sorting and improving of lumber by 
cutting out defects, crooks, splits, etc. 

This saw has brought about the better mer- 
chandising of lumber in many yards, facilitat- 





The Onan “Safty” yard saw im operation 


ing the sale of lumber of the proper lengths 
for building such structures as hog houses, 
brooder houses, machinery sheds, garages, etc., 
as well as the sale of some of these buildings 
completely constructed in the yard by spare 
time labor. 

A strong inducement for the contractor and 
carpenter to do business with the yard that is 
equipped with one of these saws is that he can 
furnish his cutting list to the yard, part:cularly 
the plain cuts, and all the lumber can be sent 
out ready to assemble on the job, thereby 
making large savings in carpenter labor, as 
compared w th the small co t of the yard man’s 
t:me in preparing such material. 

Tre yard equipped with an Onan “Safty” 
saw is in position to render a much appreciated 
service to contractors and builders. Besides, 
the savings that may be effected by its use, 
through the utilization of spare time of the 
yard man will heln to tow-rd reduce overhead. 


Model House Draws Many Visitors 


GREEN Bay, Wis., Sept. 17.—It. is estimated 
that over 60,000 persons visited and inspected 
the Model Home during the Northeastern Wis- 
consin Fair which recently closed. The house, 
which is of the Colonial type, is of frame con- 
struction, with stained shingles on sides and 
roof, and white trim. 

A number of lumbermen, and concerns in 
lumber and allied lines, contributed materials 
and personal service. The chairman of the 
general committee stated that Enos Colburn, 
of the local lumber concern bearing his name, 
“took a very helpful interest in the building 
of this home, and we are indeed most sin- 
cerely grateful to him. Mr. Colburn’s interest 
has been such as to have interested others, 
thereby making it possible for us to have had 
many things that otherwise would have been 
far beyond our reach.” 

The structural lumber used in the model 
home was supplied through the courtesy of the 
Northern Hemlock & Hardwood Association, 
which also presented the committee with a 
check for $100 toward additional expenses con- 
nected with the erection of the house. 

Shingles for the roof and walls, as well as 
doors and window frames, were donated by 
the Fuller Goodman Co., De Pere. Others 


contributing materials were the Rupiper Lum- 
ber Co., Green Bay Planing Mill Co., East 
River Lumber & Fuel Co., American Lumber 
& Manufacturing Co., Standard Lumber & 
Hardwood Co., 


Manufacturing Co., Holt 


Oconto, Wis.; J. W. Wells Lumber Co., Me- 
nominee, Mich. (through its distributers) ; 
Marietta Paint & Stain Co., Marietta, Ohio, 
and others. 


| This Week's 
AD-IDEA 


PUBLICITY FROM BASEBALL 


The baseball season is about over, but the 
publicity idea illustrated by the accompanying 
clipping may be worth filing for future use. 

If newspaper advertising space rates were 
applied to all of the free publiicty that the 
Cook Lumber Co., of Oklahoma City, Ok‘a., 
received this year in connection with its base- 























Cook Lumbermen Defea 
In Thirteenth Inning to 





State’s Sandlot Cha 


Dewey Drives One to Fence, Scoring Brace Of| 
Mates for Victory; Tabor's Men Also 
Take Exhibition Aftermath. 


By CHARLES W. FAULSBERRY | 

State Sandlot Tournament Manager | 

The lucky thirtegnth and the breaks that lean in favor | 

of a heads-up, alert ball club brought Cook Lumber Com- | 
pany of Oklahoma City the state sandlot championship with 
a feverish, pulse-quickening extra-inning victory over the | 
Enid Independents at Western League park Sunday after- | 


noon, 9 to 7. | 
It was Cook's second-straight vic-® 


me gree the fighting, Bi, crew tn) Sandlot Scores _— 


ball team, the outlay would total nearly $1,000, 
or several times the amount required to keep 
the team playing amateur baseball. 

Not only did the Cook Lumber Co’s team 
wage successful battle throughout the season, 
but it climaxed everything by winning the State 
Sandlot Tournament, thereby receiving much 
free headline advertising. 


Bracing Device for Big Shed Doors 


A worthwhile idea in shed construction is in 
evidence in the big three-deck shed of the Kel- 
logg Bros. Lumber Co., Wisconsin Rapids, 
Wis. When a staff representative of the 
AMERICAN LUMBERMAN visited that yard re- 
cently his attention was imimed.ate:y caught by 
the huge doors which extend clear up to the 
top of the shed, the exceptionally high opening 
being mainly for the sake of the increased 
amount of light admitted thereby and also to 
permit the running of freight cars over the 
railroad spur track laid 














The photo shows the bar, and at either end 
a glimpse is afforded of just a little ‘of the 
two sides of the “V.” A better understanding 
wil! be gained by reference to the sketch, 
which shows the supports as viewed from 
above—looking directly down upon them. 

The supports are attached to sockets in the 
deck guard rail, and by means of a pulley in 





Attached to 
Sockets in 2nd 
deck quard 
rails 


Polley 


2nd deck plat}orm 





2nd deck platjzorm 








Slidin 
Gliding 
This sketch shows the supports from above 








sliding) 4 var 





the roof of the shed, and a rope manipulated 
from the ground, they can be raised to admit 
the passing of a freight car, or of a high truck 
load, and lowered again as desired. As a mat- 
ter of fact, an ord.nary load can pass freely 
underneath without raising the supports, al- 
though they are mostiy kept raised during the 
day and only lowered when the doors are shut 
for the night, or during a storm, to prevent 
the doors being dislodged. 

There are hooks on the supports, which as 
they are being lowered, catch the doors and 
hold them, so that it is no more possible for 
them to be forced outward by pressure of 
wind than to be blown inward. These hooks 
release themselves when the supports are 
being raised. 


Dangers of Phonetic Spelling 


We understand that a certain retailer re- 
cently ran an item in his local newspaper, 
headed “Don’t You Want Some Lacquer ?—We 
Have Plenty.” 

That is, he intended to head the item that 
way, but the printer inadvertently spelled 
“lacquer” with an “i” instead of an “a” and 
thereby started a stampede on that yard, which 
continued until the customers learned that 
lacquer—not “licker’—was the commodity be- 
ing offered. 





through the alley. : 
Ordinarily an obsta- | ose 
cle to the use of such | o9%e=—- 
big, high doors would : 
be the danger of their 
being torn off their 
bearings Ly high winds. 
To prevent this a very 
clever and unusual 
scheme «was designed, 
in the way of specially 
constructed supports, 
made in the shape of a 
V with a bar across the 
bottom, stretching en- 
tirely across the alley 
at the height of the 
middle of the doors, 

















and bracing firmly 
against the doors, 





In the center of this picture the door supports are seen lowered 
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How Dealers Are Increasing Their Paint Sales 


The large and increasing number of retail 
lumber dealers throughout the country who 
are handling paints doubtless will be interested 
in reading about how certain progressive 
dealers are increasing their sales, and improv- 
ing their service to home owners, by acquiring 
portable spray painting machines. 

Recently the AMERICAN LUMBERMAN 
heard of a mid-West lumber dealer who 
bought one of these machines and ar- 
ranged with a local painter to operate 
it on a sort of quasi-partnership plan 
—the painter to pay for the machine 
on an installment basis agreed upon. 
This painter has so increased his busi- 
ness, and secured so many new jobs 
hecause of having this equipment, that 
he is going to be able to pay out in a 
considerably shorter time than was an- 
ticipated. The profit to the dealer 
comes through the fact that as a result 
of this arrangement his paint sales have 
been greatly increased, as the painter 
operating the machine of course buys 
all his paints from the man who gave 
him his start in this line. 

Another lumber company has pro- 
ceeded along different lines, but with 
fully as good, if not better, results. 
This concern bought a paint machine 
and an old light truck, paying only a 
small price for the latter, so that the 
total investment is not large. It then 
sold a half interest in the outfit to a 


Demonstrates 


Newark, N. J., Sept. 18.—Clark & Co., re- 
tail lumber dealers of this city, are enthusiastic 
about the value of end-matched flooring, and 
to convince any customers who may be skepti- 
cal as to the strength of end-matched joints 
occurring between joists, they have constructed, 
and have in constant use, a most ingenious and 
convincing demonstration of the strength and 
solidity of such joints. This demonstration is 
about the last word in efficient merchandising 
of this particular product, as its argument is 
unanswerable. 

Believing that illustration and explanation of 
this demonstration would be of value to lum- 
ber deaters throughout the country, Henry B. 
Clark, treasurer Clark & Co., kindly consented 
to its reproduction in the AMERICAN LUMBER- 
MAN, 

Finding that some contractors and carpenters, 
unfamiliar with this new type of flooring, still 
cut back to make the joints come at the joists; 
the company built a panel, or section, of floor— 
so constructed as to show at a glance the 
definite advantages of using end-matched floor- 
ing. This demonstration, which is shown in 
the accompanying photograph, consists of a 
panel of flooring, 4 feet square, built on stand- 
ard 16-inch centers. Two-by-fours, on edge, 
were used for the base, then four 2x4s were 
used to represent the joists, on which the floor- 
ing was laid. Two bundles of shorts, B&better 
flat-grained end-matched yellow pine flooring 
were used, these pieces being taken at random 
from the pile with no attempt to favor the 
grade. 

The end joints were allowed to occur at any 
point, without regard to the ends meeting upon 
the joists; and in the center of the pane’, half- 
way between joists, three end joints were pur- 
posely made to come. Moreover, all three of 
these joints are within one inch (endwise) 
from one another. This was done to show that 
even under the most adverse conditions the 
joints would sustain, without the slightest yield- 
ing, many times the pressure they would ever 
receive in actual use. 

Across these three joints was laid a small 


local painter, with the understanding that he 
would buy all his paints from the lumber con- 
cern and pay for his half interest out of the 
work that he gets. Within a short time the 


painter had paid for his half interest, so that 
the lumber dealer henceforth has only a small 





A portable spray painting machine in operation on a typical 


house painting job 


piece of steel, for the purpose of distributing 
the applied load, consisting of steel plates to 
the weight of 1,223 pounds, supported by a 
steel post, the lower end of which rests on the 
small piece of steel laid across the three joints, 
as shown in accompanying photograph. 

This demonstration has served to convince 
the most skeptical, as after seeing that the 
three end-matched joints easily sustain a load 














A striking demonstration of the strength of 

end-matched yellow pine flooring. Device built 

and used by Clark & Co., lumber retailers, 

Newark, N. J. Three joints occur directly in 

the center, where they receive full pressure of 
the 1,223-lb. weight 


amount invested, but he continues to profit 
and will do so right along, because the painter 
continues to buy paints from him, and the 
dealer in turn helps get painting jobs. Thys 
the arrangement is mutually beneficial. In fact, 
it has worked so well that after one machine 
had been put out and the painter’s half 
interest paid for on the above basis, this 
concern bought a second machine to 
operate from one of its other yards, and 
this also is working equally well for al} 
concerned. 

Another advantage of ownership, or 
partnership in owning one of these 
machines, is that it can be used, by the 
dealer’s own employes, for painting the 
office and shed buildings, fences, etc, 
thus keeping the p!ant well painted at 
a large saving in cost. It also is use- 
ful for painting portable hog and 
chicken houses, or other small struc- 
tures built in the dealer’s yard for sale 
to the farm trade. 

The accompanying illustration gives 
a good idea of one of these spray 
painting outfits in operation. The unit 
consists of a 2-horse power engine, 
rotary air compressor, paint tank, low- 
pressure paint gun, and sufficient hose 
to reach all parts of a building. With 
this outfit a painter can cover 800 to 
1,000 square feet an hour, and do better 
work than with a brush, as the spray 
can be readily adjusted for a thin, me- 
dium or heavy paint coat. 


Strength of End-Matched Flooring 


of 1,223 pounds without “giving” no one can 
doubt that one joint will withstand any load 
to which it will be subjected in an average 
floor. 


Careful scrutiny of the accompanying photo- 
graph will show, on the panel, some lettering, 
which in the reproduction is rather faint, cover- 
ing four points, as follows: The company’s 
name and slogan—‘“From a Piece to a Car- 
load, Clark & Co.—Joints between Joists—Save 
25 percent labor—End matched yeilow pine 
flooring.” 


Foreign Consumption Light 


Battimore, Mp., Sept. 17-—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, in discussing foreign trade conditions 
today, expressed the following views in regard 
to the outlook: 


The demand in the United Kingdom during 
August was extremely light and only limited 
quantities of hardwoods were consumed, so 
the enormous quantities in merchants’ hands 
and in store have been only slightly reduced. 
Reports from the United Kingdom state that 
arrivals of American hardwoods have been 
extremely light during August, but that the 
demand has also been extremely light. The 
one encouraging feature is that the stocks of 
hardwoods have not been materially increased. 
One foreign report states that there is little 
hope for improvement so long as the landed 
supplies are out of proportion with the demand. 
There is a feeling that the fall months will 
make a far better showing, especially so if 
American exporters refrain from forwarding 
consignment parcels to be sold on the open 
market. So long as there are large quantities 
of hardwoods in store, buyers will not place 


very many orders for future shipment, but it is ~ 


safe to say that they will be back in the market 
again as soon as they are convinced that 
American exporters have had their fill of send- 
ing lumber forward to be sold for what it will 
bring or go into store. 
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Eastern Ontarians Discuss Regional Work 


Toronto, Ont., Sept. 17—The Eastern On- 
tario branch of the Ontario Retail Lumber 
Dealers’ Association held a fine meeting at the 
Cornwallis Hotel, Cornwall, Ont., on Sept. 13, 
with F. B. Van Dusen, Brockville, Ont., pre- 
siding. In his opening remarks Mr. Van 
Dusen stated that the regional work of the 
Ontario Retail Lumber Dealers’ Association 
was rapidly becoming one of its most impor- 
tant activities. He drew attention to the new 
branches that had been organized this year and 
threw out a suggestion, for general discussion, 
that the association should consider the possi- 
bility of obtaining extra revenue, and also 
should discuss the advisability of furnishing 
the secretary-manager with a motor car in 
order to assist him in developing the work 
among the regional branches. This mattcr was 
discussed by several of the members present 
and will again be taken up at the meeting of 
directors of the provincial association on 
Sept. 20. 

A proposal that the board of railway com- 
missioners be asked to institute reciprocal de- 
murrage was discussed. Many members pres- 
ent reported that demurrage costs were im- 
portant items with them, in spite of the fact 
that frequently they delivered the cars back 
to the railway companies considerably in ‘ad- 


The Elder Is Fed Up On Salesmanship 


But Admits That Lumber Shovers Are a Square Shooting Bunch 


As the postmaster entered the Elder’s office 
he saw a young man with the unmistakable 
assurai.ce of a salesman lounging in a chair. 

“The trouble with you, Elder,” he was say- 
ing, “is you’re such a moss-covered old bucket 
that a new ivea just naturally sinks you. I 
say you're going to use this new flooring, and 
in a five-minute sa‘es talk I can—” 

» “Stop!” shouted the Elder. “Stop in the 
name of the law of supply and demand! If 
there’s one thing I ain’t heard nothing else 
but, it’s sales talk. The country’s goofey with 
it, Old and young, rich and poor, dumb and 
dumber, everybody has to bring that up. If 
a kid wants a nickel from popper, he gives the 
old gent a swell sales talk. If a young buck 
proposes matrimony in these days, he don’t 
cringe like a puppy under the whip, hoping to 
soften the rod by the eloquence of his tail 
between his legs. He steps up and does a 
bal!tyhoo. ‘The chance of a lifetime,’ he tootles 
on his modest bazzoo. “The one and only, the 
nonpareil. Step up, lady, step up and embrace 
this incomparable opporchoonity. You will 
lahf, you will thrill, you will applaud. Don’t 
push, don’t crowd. There is time to choose but 
none to spare. Offered posit-TIV-ly but once 
in this county.’ And so on. They even tell me 
evangelists are ‘selling’ salvation; and after 
that I reckon a man might just as we'l quit.” 

“Oh, come now, Elder,” said the salesman, 
“don’t be snooty. You’re a hot salesman your- 
self; and you’re not so short on words, either. 
What’s the matter with sales talk? It’s a 
good word.” 

“It was,” said the Elder, “until it went down 
the Jericho Road and fell among thieves. 
Many a good word has lost that school-girl 
comp'exion. There’s ‘bootlec.’ Time was when 
bootleg meant an honest piece of cowhide that 
you tucked your pants into with honest satis- 
faction. But look at the thing now! Instead 
of something to keep ice out of your socks, 
bootleg puts fire into your giblets. It mo- 
bilizes machine guns, sets politicians to shoot- 





vance of the period for free unloading. They 
believed that they should obtain credit for the 
time thus saved to the railway companies, to be 
balanced off against the demurrage debits 
charged them by the companies. A motion was 
finally carried that the question be submitted 
to the board of directors of the Ontario asso- 
ciation and that the board be asked to con- 
sider what could be accomplished along these 
lines, at the same time asking the Canadian 
Lumbermen’s Association for its co-operation. 

The severe competition met with from the 
manufacturers of steel barns was an inter- 
esting subject submitted by E, M. Barrett, of 
Ottawa. The discussion resulted in a reso- 
lution asking the association to study the pos- 
sibility of furnishing blue prints for barns to 
members of the association, and working out 
some standard method of figuring a complete 
price on barns of various sizes. 

C. P. Mahoney, of Ottawa, reported excel- 
lent progress in the clean yard contest among 
the eastern Ontario dealers. 

The meeting then resolved ‘itself into a 
round-table discussion of market conditions. 
The general report was that prices are firmer 
and price-cutting is less noticeable. Pine, 
spruce, and British Columbia shingles are 
among the items showing a tendency to higher 


ing off their mouths and perpetrates other 
atrocities of equal horror. Bootleg began 
modestly enough, but now it’s two other fel- 
lows. 

“Sales talk started out to be a neighborly 
exchange of information. Old. John Farmer 
came in to get the stuff to make him a horse 
barn; and the dealer told him how big to 
make the stalls, and John got so enthused over 
the possibilities of farm structures that he 
bought the makin’s of a hen house, too. That 
was sales talk before it bogged down in sales 
quotas. Then some of the boys began to punch 
up turnover by going out to look for custcm- 
ers. This was a horse of a different color; for 
so far as the average potential but uninterested 
customer can see, the building business is as 
dark as the inside of a cow. A dealer real- 
izes what a quagmire of detail there is in put- 
ting up a building when he tries to argue and 
explain an indifferent man into a hot cus- 
tomer. Sooner or later he hits on the method 
of working fast on a few points and letting the 
rest ri’e: for if a farmer can be jazzed up on 
ventilation for his dairy cows or sunshine for 
his winter pigs he’ll take the thousand details 
for granted. 

“So far, everything was jake. It was hon- 
est and useful stuff. But some smart boy 
thought it out that a sa‘esman, like the se-pent 
in Genesis, ought to be more subtle than the 
other beasts of the field; and so he began to 
use the idea of a few sizzling points, not to 
represent general excellence, but to cover up 
rotten spots he didn’t want noticed. It’s the 
o!d trick of pointing excitedly into a tree and 
getting some poor sap so interested trying to 
see the whaffenwhiff supposed to be roosting 
there that he don’t notice when his watch is 
frisked out of his pocket. 

“No. son. in these days sales talk ain’t what 
it might be. It and hooey go together like 
ham and eges. Wise corporations. that count 
good will as their big asset, are mighty careful 
to debunk their advertising and their salesmen. 


prices. Some of the dealers reported having 
had a bit of a lull in business activity during 
the summer months, but practically all of them 
were convinced that the outlook for the fall 
trade is excellent. Volume of trade was re- 
ported better than in the last two years. 

The next meeting will be held at Belleville, 
Ont., on Oct. 25. In accordance with a motion 
carried, a special committee will make a study 
of a proposal for dividing the district up into 
smaller groups so as to facilitate local asso- 
ciation work. This committee is composed of 
D. Kemp Edwards, Ottawa, George Bilodeau, 
Hull, and J. G. Carkner, Kenmore. 

A specially interesting part of the program 
was the complimentary reference extended by 
C. P. Mahoney, of Ottawa, to P. F. Dupuis, of 
Hull, P. Q. Mr. Dupuis was the oldest man 
attending the meeting, being 76 years of age. 
Mr. Mahoney spoke of Mr. Dupuis’ success 
as a retail lumber dealer during an expe- 
rience of over 43 years. On Mr. Mahoney’s 


suggestion, a resolution was unanimously 
carried appointing Mr. Dupuis honorary 
president of the eastern branch of the 


Ontario Retail Lumber Dealers’ Association. 
Mr. Dupuis, who was taken by surprise, made 
a few remarks in reply, expressing his thanks 
for the honor extended to him. 





They’re back at the 
old stand of neigh- 
borly exchange of in- 
formation about de- 
pendable goods. 
They’ve got mighty 
little use for the slick 
bozo who can make a 
proposition that’s as 
limber as a yard of fresh tripe seem as stiff 
as a New England conscience. That kind 
of selling may do for the boys who aim to 
make a crafty dollar exploiting the one-a-min- 
ute that P. T. Barnum made famous. But it 
belongs in a medicine show where the red- 
nosed professor, who wouldn’t deceive his 
trusting public for the wealth of all the Indies, 
sir, peddles the original and gen-you-wine pure 
pre-prohibition Peruna. But the retail lumber 
business can’t use the professor.” 

“Well,” said the salesman, “I’m coming back 
next week and sell you some of this flooring, 
anyway; just for your own good.” He went 
away grinning. 

“Weren’t you pretty hard on that boy?” 
asked the postmaster. 

“Him? said the Elder. “Hek, no. He knew 
I wasn’t talking about him. Lumber salesmen 
are a square-shootin’ flock of wise lads. You 
don’t catch a real lumber salesman shoving 
the queer. Many a lumber peddler has stood 
up to a wayward boss and given him the word 
with the bark on, just because he thought a 
customer who trusted him was getting the 
burnt end of the stick. Of course, you, being 
a politician, wouldn’t understand it; but it 
was my way of telling the lad I liked him 
because he wasn’t that kind of a girl.” 

“Was refusing to buy his goods part of the 
express‘on of appreciation and good will, too?” 

“Oh, grow up!” said the Elder, kind'y. “He 
knows he’s got that order-next week, just as 
though it was delivered and paid for. If I 
didn’t stall the boys off once in a while we 
might not be such good friends.” 
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General Betterment in Hardwoods 


Supplies Low; Sales Improving 


Mempuis, TENN., Sept. 17.—A slight im- 
provement was noted in southern hardwood 
buying last week, with prices firm. Stocks of 
many items are getting low, with sales good 
and production rather low for this season. The 
demand, however, is not up to normal. No 
doubt many orders will be placed at the hard- 
wood convention at Memphis next week. 

Shortage of logs and of labor are preventing 
heavy production. Log buyers state that few 
logs are being got out. Many loggers, dis- 
couraged by low prices, have ceased operating 
and about the only mills able to get plenty of 
logs are those having their own timber tracts. 
Cotton is ready for picking and all available 
labor is being taken by the farmers at higher 
wages than sawmill people are able to pay. 

Shipments have been exceedingly heavy dur- 
ing the last few weeks, in fact so heavy that 
car shortage was reported by many sections, 
as cars have been taken from the South for 
the movement of the grain crops. One mill 
had to lay off a large number of men because 
it was unabie to get cars. The car shortage, 
fortunately, is not general, and railroads are 
attempting to get cars for hardwood shippers. 

The demand is coming from all consumers, 
with building trades and automobile groups 
leading the field by a large margin. The floor- 
ing manufacturers are constantly in the market 
for flooring oak, but are having a hard time 
finding it at low prices. Flooring oak has 
advanced rapidly, and many manufacturers are 
holding for still higher prices. There is con- 
tinued heavy demand for oak flooring. Other 
groups of buyers are in the market constantly. 
The export demand is showing considerable 
improvement, and shipments are considerably 
heavier than in previous months. 


Hurricane Slows Up Logging 


Macon, Ga., Sept. 17—Hardwood lumber 
manufacturers in this territory report a good 
demand for all woods, with the gums still the 
favori‘es. Inquiries are plentiful and most of 
these are being followed up with orders, Pro- 
duction is still below normal, for logging was 
curtailed by high water during August. In 
many camps it is still impossible to do much 
work. Conditions were rapidly improving 
when the tail end of the West India hurricane 
came in this week, bringing more rain and 
again slowing up hardwood operations. It is 
generally believed that the rainy season is 
about over, however, and that from now unti! 
the first of the year there should be great im- 
provement in the s:tuation. M Ils report ample 
stocks on yards to fill all orders. 





Market Improving Rapidly 

BrooKHAVEN, Muiss., Sept. 17.—The hard- 
wood market shows signs of more rapid im- 
provement than had been counted on. Orders 
are coming very freely and in much larger 
volume than heretofore this year. Orders the 
last week were possibly double production, and, 
temporarily, production is up to full capacity, 
due to receipt of a good log supply, which is 
larger than wil be possible a little later in the 
year, when winter weather sets in. Shipments 
so far for the month have just about equaled 
production, and would have exceeded produc- 
tion except for a severe car shortage during 
more than a week. During the remainder of 
September there should show a material excess 
of shipments over production, as orders are 
very plentiful—and a large number of them 
for quick shipment. Cypress continues to be 
in fair demand, with stocks very low. Ash 
and beech stocks are down to almost nothing. 
Quartered black gum stocks ate low, and the 


mills are holding firm in their prices, with very 
tew sales veimg made but with imyuiry heavy. 
Dap gum is in very active demanu, and Sales 
have been very heavy, with stocks down to 
prac.ical.y noth.ng. (yuartered sap gum has 
not been so very active, but stocks are rat..er 
low. Hicko:y stocks are low, and tnere is a 
good demand tor upper grades, wut no stock 
available. agnosia has continued to sell ex- 
cepuonaily weti in all thicknesses, and stocks 
are very low. Soft maple stocks are so low 
that there is hardly any inducement to the 
buyers in this section. Oak continues a littie 
inactive, but the firmness of prices is largely 
responsib.e. Foplar and tupeio have had the 
center ot the stage the last few weeks, and 
saies have been very heavy, so that stocks are 
now very low. 


Many Items Selling Well 


CINCINNA11, On10, Sept. 17.—Improved de- 
mand for wainut, especialiy fancier grades, by 
pianing milis and interior trim plants, was one 
Ot tne salient features of the hardwood murket 
this week, Wealers reported a number ot good 
orders, particmarly for interior trim. Prices 
are improving also. buying of walnut by the 
furniture traue is more brisk, but is in hand- 
to-mouth lots. A number of good inquiries 
for wainut are being received. 

Of otner items, sap gum FAS and No. 1 
common and better are in steadiest demand. 
Prices of these items are around $5 higher, 
with a $2@3 advance well maintained for No. 
2 common. Sales are mostly to the furniture 
factories, which are buying in fairly liberal 
lots, and also the automobile factories, whica 
are taking ail they can get. Supplies are uni- 
formly scarce, as are those of southern soft 
elm, which is ordinarily preferred by the auto- 
mobile makers, but which is scarce as a result 
of tloods. Southern ash is also in good de- 
mand by the automotive plants, inquiries being 
mostly for the wider. A fair demand is noted 
for cnestnut for interior trim and casket fac- 
tories. Furniture factories, planing mills and 
flooring factories are sending in larger inquiry 
for oak, but orders are limited to mixed and 
single carlots. Prices of oak flooring here are 
more satisiactory and some wholesalers are 
looking for an advance. Hard and soft maple 
are also in good demand, the 8/4 hard maple 
prices having been advanced $3 this week due 
to scarcity. FAS and lower grades of poplar 
are in good demand by furniture and radio 
cabinet factories and box plants. 

Export trade is quiet, with inquiries scarce. 
A little oak, pop.ar and walnut are b ing sold 
to old customers on repeat orders, Prices are 
generally steady. 

Southern pine, cypress and Pacific coast soft- 
woods -are active. Prices of southern pine 
boards and dimension are firm tc strong Re- 
tailers are the principal buyers and are resist- 
ing price advances. Flooring is very strong 
and is up $2@3 on scarcity of spot supplies. 
Shipments from the South are delayed on 
account of bad weather. Cypress shipments 
also are slow and the demand is heavy for 
dimension and finish lumber. Prices hold 
steady. Prices of fir drop siding were up $6, 
selling up to $50 delivered. Flooring was up 
$4, and ceiling $3. Redwood prices were un- 
changed. Demand was good for redwood in- 
terior trim stock. Canadian manufacturers of 
red cedar shingles are making an active can- 
vass by mail of the country districts to intro- 
duce the produce of about twenty-four mills in 
British Columbia. 

Albert H. Co-des, president Cincinnati Lum- 
bermen’s Golf Association, is arranging for the 
closing tournament of the lumbermen golfers 
for early in October. 


Buying Centers on Three Species 


E.xins, W. Va., Sept. 17.—There has been 
a slignt improvement in demand for Weg 
Virginia hardwood since Sept. 1, but iz is 
almost limited to popiar, basswood and maple, 
Chestnut is out of the picture, all grades being 
extremely hard to move. The maple is being 
shipped in rather large quantities tor automo. 
bile manufacture. Although there is a fairly 
well sustained demand for white oak, red oak 
is decidedly sluggish. Prices have undergone 
virtually no change, offerings of all wanted 
woods being fully equal to demand. Some 
wholesalers and sales agencies report a grow. 
ing demand for hemlock. The demand for 
specialties is decidedly apathetic. Tie prices 
are lower than they have been. There is no 
demand for poles, nor for mine timbers, 

New lumber operations are being under- 
taken in the Elk Fork section of Pigeon Creek, 
in Mingo County, since the purchase recently 
by the Brush Creek Lumber Co. of about 3,00) 
acres of timber land from the Cotega Lev-lop. 
ment Co. The 8,000-acre tract is a part of the 
old Stuart Woods estate and is mountainside 
timber. J. W. Hill is in charge of the mill, 
and Robert Armstrong has charge of the sell- 
ing department at Huntington. 

A deal is under consideration by the North- 
east Lumber Co., which has mills below Nolan, 
for the development of a tract of 5,000 acres 
of timber in the Heel Creek section of Mingo 
County. 

The Peytona Lumber Co. has under lease 
more than 15,000 acres of timber land in the 
Rockhouse section, and is just now beginning 
to tap it. The railroad of the Peytona com- 
pany now reaches well over the mountain and 
down Rockhouse Fork, and when completed 
will extend to the property line of the Turner 
Coal Co. 


Cheap Lumber Not Obtainab'e 


LouisvILLe, Ky., Sept. 17.—There continues 
a good movement of hardwoods, with the mar- 
ket firmer, more especia.ly on flooring oak, low 
grade poplar and low grade gum. Individual 
jobbers and producers in Louisville report a 
good movement of automotive woods, birch, 
poplar, magnolia, elm, maple, red and white 
oak, ash, while walnut, gum and cabinet woods 
are moving right along. It is claimed that 
there is much less cheap lumber being offered 
than in a long time. Many small mills have 
been well sold up, and are either not produc- 
ing, or not especially anxious to sell, while the 
larger operators are in hopes of eventually 
seeing a more favorable market. Conditions 
have been working around to a better seilers’ 
market for some time, and with less and less 
lumber moving at under the market, the situa- 
tion is decidedly more promising. Quotations 
f. o. b. Louisville are: Walnut FAS, $240; 
selects, $160; No. 1 $90@93; No. 2, $40. Ap- 
palachian poplar, FAS, $100; saps and selects, 
$75; and common, $55. Southern poplar, $85, 
$65 and $48 for FAS, saps and selects and No. 
1, while No. 2A is $38. Appalachian red oak 
is priced at $95 for FAS and $56 for common; 
with southern at $68 and $48. Appa!achian 
white oak is $100 and $60; southern, $80 and 
$50. Plain sap gum is $54 and $39; quartered 
sap, $60 and $45; plain red $95 and $50; quar- 
tered red, $100 and $55. Cottonwood is $54 
and $36. Ash, $80 and $50. 

C. W. Parham, of the Parham Lumber Co, 
Memphis, Tenn., a guest of the Louisville 
Hardwood Club last week, reported a material 
increase in movement about Memphis, with 
prices firmer, and most mills shipping more 
than their production. He claimed that there 
were not many logs being got out, and that 
early increase in volume of production was im- 


For Current Market Prices on Hardwoods See Pages 70 and 71 
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robable. He held that oak in flooring grades 
was scarcer and stiffer, that poplar prices were 
advancing, and that the tone of the whole mar- 
ket was much better. Mr. Parham remarked 
that the volume of shipping from Memphis 
was indicated by the fact that lumber inspec- 
tors were scarce, there being a shortage for 
the first time in a long while. 


Northern Market Is Steady 


Wausau, Wis., Sept. 17—There has been 
no outstanding change in market conditions in 
either hardwoods or softwoods throughout this 
section of the Wisconsin River valley during 
the last week. Prices have remained stationary 
and except in the items of hardwood flooring 
and thick hardwoods there have been no indi- 
cations of an advance. 

Inquiries are still being received at local 
yards for quotations on automobile items, and 
some shipments have been made. Stocks at 
mills are limited, however, and there is a ten- 
dency to await a further strengthening of the 
market. 

Another severe rainy spell has greatly af- 
fected retail sales in the rural districts. The 
prospective lass of a large percentage of the 
potato crop because of rot has caused many 
farmers to change their plans. 

Hemlock stocks are low, while pine stocks 
remain about normal. Practically all mills in 
the upper W'sconsin River valley have finished 
their season’s cut, and are undergoing repairs. 
Several of these mills will be in operation dur- 
ing the winter, while others will not resume 
sawing before spring. 


Buffalo Trade More Active 


BuFrraLo, N. Y., Sept. 18—For the last ten 
days the hardwood trade has been somewhat 
more active. Buyers who had been ho.ding off 
have been displaying a greater amount of in- 
terest and the situation is distinctly more en- 
couraging to the sellers. Furniture prospects 
seem to be improved and sales are being made 
of not only walnut and gum, which have b.en 
popular in the trade for some time, but also 
of cherry. It is said that cherry suites are 
coming into popularity again. A firm tone is 
shown in hardwood prices. 

A campaign which should prove of benefit 
to the local hardwood industry is being ‘carried 
on in a vigorous way by the Chamber of Com- 
merce. It is using a large amount.of space 
in trade and industrial publications, on bill- 
boards and motion picture screens and in street 


cars in order to promote the business welfare © 


of the city and attract business organ‘zat-ons 
here. The campaign will be continued during 
the coming year and is expected to have far- 
reaching results. Many new companies have 
located here during the last year, and among 
those recently secured by the chamber are the 
Curtiss Aeroplane & Motor Co., which will 
erect nine acres of buildings on a 50-acre site; 
Bliss & Laughlin (Inc.), makers of steel bars 
and shafting, with a plant investment of over 
$1,000,000, and the McMillan Co., which ob- 
tained a permit last week for the erection of 
a feed mill to cost $125,000. 

The annual chestnut outing of the Buffalo 
Lumber Exchange will be held on Oct. 2 at 
the Boston Hills farm of Hamilton Ward, a 





Business in Brief 


With a few exceptions, improvement has been generally manifested in trade and 
industry during the last week. Business interests appear to have established a policy 
of care and conservatism, if not of caution, that forbids sudden 


GENERAL enlargement of operations. 


occurred in several important branches, is made in response to legiti- 


Expansion when it occurs, and it has 





mate need_and goes only so far as to meet the need. The general situation can be 
described as sound and reassuring. Resiliency characterizes most industries and there 
is a quick response to every favorable influence. The time money rate went to 7 
percent and the call rate to 7/2 percent during the week, with no depressing effect 
noticeable. Owing to observance of Labor Day, freight loadings for the latest week 
reported dropped below one million for the first time since July 4, to a total of 
991,042 cars, which, however, exceeded the corresponding week of 1927 by 243 cars. 
Bank clearings for the week ended Sept. 14 amounted to $10,740,260, and the number 
of commercial failures was 405 compared with 406 for the corresponding week of 1927. 


Dun’s Review reported 40 advances to 23 declines in commodity prices for the latest 
week, compared with 43 and 32 for the same week of last year. Harvard Economic 
Society’s wholesale price index registered a minor gain for the week 
PRICES ended Sept. 12, this being the fifth slight advance in succession. 
The strength of the stock market has continued to be an outstanding 
factor in the general situation. Confidence so far as it can be evidenced in investment 
in the better securities is abundantly manifest. In fact, the price situation appears 
to be but a reflection of the confidence that permeates the entire business fabric. 
Reports regarding the principal money crops of all the agricultural regions indicate 
prosperity and increased purchasing power for the producers. Prices have not in all 
cases been sustained at the highest levels, and yet there has been 
PROVISIONS nothing like a discouraging slump in any commodity. Prevailing 
values with the indicated volume make a prosperity producing com- 
bination. that can hardly fail to give the farmers of the country renewed confidence 
and courage: No. 2 red wheat on the Chicago market was priced at $1.60, for 
the week-end, compared with a low of $1.517% and a high of $2.24%, for the year. 
No. 2 yellow corn stood at $1.25, compared with $1.3214, for high and with $1.15%% 
for low. Fat beef steers reached their highest price, $18.25, compared with $13.75 
the lowest for the year. Hogs also reached the highest of the year, $13, compared 
with a low of $7.85. Creamery butter has been steadily rising in value, the latest 
price being 4942 cents a pound. 


The steel industry continues to exemplify the generally sound and stable situation 

that has been manifest in all the major industries. After holding to a higher level 

than usual for the summer season the. major producers have now 

STEEL increased their volume of output and there are signs of stiffening 

in values. Both the increased volume of output and the strength- 

ening of values have their justification in enlarged order files. Though several of 

the major automobile manufacturers have been recently producing at capacity and 

still are, there is expectation of a slight let-up a little later; but they are still sup- 
porting the steel output with requisitions. 














prominent local attorney. Two other organi- 
zations—the Buffalo Lumber Dealers’ Credit 
Corporation and the Buffalo Hoo-Hoo Club— 
will take part in the outing, which is expected 
to be one of the largest the exchange has ever 
given. Be 

Buffalo Hoo-Hoo Club No. 71 held its an- 
nual dinner and election on Sept. 14 at the 
Lafayette Hotel, with about fifty members 
present. The speakers at the dinner were Par- 
son Simpkin, form.r Vicegerent Srark F ank- 
lin Hofheins, and President L. N. Whissel. 
Much interest was displayed at the meeting 
and a large attendance was promised for the 
outing of the Buffalo Lumber Exchange, in 
which Hoo-Hoo has been invited to participate. 
Harrington Flierl was elected president of the 
club, and Oliver J. Veling, Vicegerent Snark. 
Fred M. Sullivan was re-elected secretary- 
treasurer. 

The Automobile Club of Buffalo will hold a 
president’s day at the clubhouse on Sopt. 22, 
with an afternoon of entertainment, including 
musical features, and a dinner. A musical pro- 
gram will be given, which will be broadcast 
by Station WMAK. Chairmen of subcommit- 
tees for the outdoor events in the afternoon are 
President Harry L. Abbott and C. Walter 
Betts. Mrs, C. Walter Betts is chairwoman of 
the bridge tournament which is set for the 
afternoon. 

One hundred and six industrial concerns in 
this city will participate in the annnal acci- 
dent prevention campaign under the auspices 
of the Associated Industries of New York 
State, which will cont’nue until Dec. 10. Lum- 
ber compan‘es taking part are Dohn, Fischer & 
Co., G. Elias & Bro., William Henrich’s Sons’ 
Co., Hurd Bros., and Montgo:rery Bros. & Co. 

Graves, Manbert, George & Co. have bought 
the lumber business of Robert D. McCready, 
carried on at Batavia, N. Y., under the name 
of the McCready Lumber & Coal Co... Mr. 
McCready is retiring from the trade. 

The Montgomery Lumber Co. has decided 
not to rebuild its mill at Spring Hope, N. C., 
recently destroyed by fire. 


Georgia Log Supplies Low 


ATLANTA, Ga., Sept. 17.—Though two weeks 
of hot, dry weather have enabled Georgia mi‘ls 
steadily to increase output, log supplies are all 
but exhausted at many mills, especially in 
southern Georgia and northern Florida. Geor- 
gia output is considerab'y less than new book- 
ings. _Shipmen‘s are st ll above output. There 
is no surplus of any leading items, and dry 
stocks are very short. Prices have gredually 
attained higher levels than in several months. 

Wholesalers here report inquiries from some 
of the larger southeastern furniture factories. 
Orders for current needs showed steady im- 
provement, FAS and No. 1 gum lead, and 
there are some calls for FAS oak. Northern 
orders are below normal, though some .good 
business has recently come from Grand Rapids, 
Mich. Box and crate plants are still buying 
well. 

Middlewestern and eastern ‘automotive plants 
are buying on about a normal basis, while or- 
ders from southeastern body plants continue 
above normal. FAS ash in 10/, 12/, and 16/4 
lead, with No. 1 and select ash fair, There is 
some call for maple and a brisk call for sap 
gum. 

Oak flooring sales in larger southeastern 
cities continue very good, Dealers in smaller 
communities, however, are less active. Middle- 
western and eastern oak flooring demand is 
generally below normal. Orders exceed pres- 
ent output of flooring plants. Industrial de- 
mand for maple flooring is less active. Mill- 
work demand for rough continues to decline, 
though some large plants are still buying 
actively. 

Inquiries from export buyers are reported 
pr? ag he = gna demand brisk and 
stocks short the mills are not ovaking a strong 
a for suth business. 
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National. Production, Shipments and Orders 

Wasnarneton, D. C., Sept. 18—The following statistics were compiled by the. National Lumber Manufacturers’ Association: 
Softwoods: No. Mill Reports Production Shipments Orders 

Week ended 1928, Sept. 15; 1927, Sept. 17— 1928 1927 1 _ 1927 1928 1927 1928 1927 
Southern Pine Association..........+.ec+.ees 150 100 68,928, 61,341,000 67,751,000 61,108,000 70,335,000 58,397,609 
West Coast Lumbermen’s Association........ 169 123 122. Ser Doe 107,176,000 145,285,000 89 695,000 131,476 000 98.344.009 
Western Pine Manufacturers’ Association..... 24 35 20,367,000 30,699,000 :977,000 24,684,000 23,785,000 23,566, 000 
California White & Sugar Pine Mfrs.’ Assn... 18 19 26,851,000 26,515,000 24,253,000 21,896,000 20,349,000 20,229. dug 
California Redwood Association............-- 16 16 6,45 1,000 8,544,000 7,744,COO 9,712,000 »853,000 7,303,000 
North Carolina Pine Association..........++. 73 41 9,058,000 6,393,009 ,000 6,264,000 466,000 6,880,000 
Northern Pine Manufacturers’ Association... 8 9 9,760,000 8,866,000 8,807,000 6,653,000 7,838,000 5,117,006 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 46 19 6,601,000 2,714,000 5,685,000 3,064,000 4,858,000 3,466,000 

Total softwood, thirty-six weeks......... 504 362 270,586,000 252,248,000 288,370,000 223,076,000 272,920,000 223 302,000 

Thirty-six weeks ended above dates— 
Southern Pine Association..........cessscees 4482 ‘a 2,470,207,000 2,380,346,000 2,659,535,000 2,335,563,000 2,674,922,000 2,359,187,009 
West Coast Lumbermen’s Association........ 4282 ae 4,291,677,000 3,013,438,000 4,600,170,000 3,063,793,000 4,638,093,000 3,101,959, 000 
Western Pine Manufacturers’ Association.... 1137 vie 1,006,904, 1,076,990,000 1 118,314,000 1,089,819,000 1,161,477,000 1,096,794,009 
California’ White & Sugar Pine Mfrs.’ Assn... 860 xe 906,603, 821,916,000 962,373,000 939,448,000 950,947,000 920,039,000 
California Redwood Association............+. 5€0 eeu 291,324,000 266,344,000 279,275,000 304,158,000 281,951,000 317,519,0 
North Carolina Pine Association.........++.- 1783 ce 292,056,000 261,376,600 304,277,000 263,321,000 285,391,000 223,752,000 
Northern Pine Manufacturers’ Association... 304 co 315,£21,000 314,443,000 370 197 070 291°757 00 303 792 Oro 285.216 ning 
Northern Hemlock & Hardwood Mfrs.’ Assnft. 1351 aie 182,756,000 121,176,000 153,585,000 137,567,000 150,694,000 125,915,000 

Total softwood, thirty-six weeks........ 14759 9,757,351,000 8,256,029,000 10,387,630,000 8,425,426,000 10,447,267,000 8,430,381,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assnf. 

Se SUE ccatiddovessadesbuvsve cudeoves 73t 19 7,399,000 2,336,000 9,430,000 3,569,000 9,382,000 3,525,000 

PERS “WOES 0060 cecdocesvetscccdsene 1351 an 329,645,000 188,719,000 273,684,000 160,888,000 270,430,000 156,886,000 
Hardwood Manufacturers’ Institute— 

UE cs cimanaeseeddens ccuteceanneeh 3317 97T 45,972,000 16,228,000 46,919,000 12,991,000 47,483,000 14,431,000 

WEEE S-GE WOO oc iccecovcceocccczecves 11059+ 1,447,342,000 849,554,000 1,580,794,000 939,574,000 1,623,605,000 948, 803, 000 

tNorthern Hemlock & Hardwood Manufacturers’ Association 1928 totals are for week previous to indicated date and for 35 weeks. 


Units of 35,000 feet daily capacity. 


Northern Hemlock & Hardwood production footage is log converted to lumber scale. 





National Analysis 


Wasarncron, D. C., Sept. 18.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Sept. 
8—orders and shipments being shown as per- 
centages of production: 


One Week 36t Weeks 
A >. 


t e Fs a) 
No. of Ship- Or- Ship- Or- 
mills ments ders ments ders 





Association— 


Southern Pine....150 98 102 108 10S 
West Coast .°.... 169 119 107 107 108 
Western Pine .... 24 103 117 111 115 
California Pines.. 18 90 76 106 105 
California Redwd.. 16 120 91 96 97 
N. Carolina Pine.. 73 87 93 104 98 
Northern Pine.... 8 90 80 98 96 
N. Hem. & Hdw.. 46 86 74 84 $2 

All softwoods.. .504 107 101 106 107 
N. Hem. & Hdw... 73¢ 127 127 83 82 
Hdw. Mfrs. Inst..331¢ 102 103 109 112 

All hardwoods. eetele 106 107 104 107 

All woods...... 106 102 106 107 


Actual production reported made the follow- 


ing percentages of normal in the periods in- | 


dicated : 
1928 
— * cr 
“No. 1 26 No 36 
Mills Wk. Wks. Mills Wk. Wks. 
Softwoods— 


1927° 





South. Pine...A 150 87 92 100 88 89 
West Coast....A 169 66 co 2 2a 
Western Pine..A 24 95 94 35 91 85 
Calif. Pines...A 18 89 101 ne oP - 
Calif. Redwd..A 16 5 89 16 93 85 
N. Car. Pine...C 73 57 72 41 68 72 
North. Pine...A Ss 85 91 “a . 
All softwoods.458% 75 94 315§ 94 
Hardwoods— 
N. Hem.&Hdw.C 737 48 76 
Hdw. Mfrs. 
Sars C 331¢ 87 65 97¢ 100 76 
All hardwoods wee 71 67 
All woods.... 74 88 


had been established by 
1927. tSeven groups. 


*Normal production 
only six associations for 
§Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 


C—Normal based on estimated mill capacity. 


+Units of production, 
tive capacity of 35,000 


having daily produc- 
feet. 


tNorthern Hemlock & Hardwood Manufac- 
ture rs Association percentages for 1928 cover 
only 35 weeks. 





In Santa Rosa, Calif., stands a Baptist 
church, seating 400 people, built entirely from 
lumber sawn from one giant redwood tree, 
with enough left over to make 60,000 shin- 
gles. The church measures 60x100 feet, and 
the steeple is 100 feet high. 








North Carolina Pine 


Norrotk, Va., Sept. 18—The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-three mills for 
the week ended Sept. 8: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output anes 
Normal. .cccce 15,840,000 ‘ wna 
pe eee 9.058.000 58 may 

Shipments ....... 7,868,000 50 "$7 nem 

OrGers?t @ée74<s. 8,466,000 54 we 107 

Unfilled orders. ..55,331,000 es 


tAs compared with preceding week, ‘then is 
a decrease in orders of 2 percent, that that 
week only fifty-eight mills reported. 


*“Normal”’ is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


Hemlock and Hardwood 


OsukosH, Wis., Sept. 18—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Sept. 8: 


Units of 35,000 feet daily 





DE ehh ied wad ooa..e 79 107 
Productive capacity . 16,437,000 22,421,000 
Actual production ...... 6, 006. 000 5,039,000 

Percent of capacity... 36 23 
ee ere 9,546, 000 5,339,000 

Percent of actual cut. 12 101 
Orders received ........ 8,797, ove 3,574,000 


Percent actual cut. 117 93 
Orders on hand end week 56,574,000 138,090,000 

Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 

Production is based on mill log scale. 





Southern Pine Barometer 


New Orveans, La., Sept. 18.—For the week 
ended Sept. 14, Friday, 150 mills of the total 
capacity of 196 units (a unit representing 
monthly output of 1,500.000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 


tion: Percent Percent 
3-Year Actual 
Production— Carst Feet Av. Prod. atte 

Average 3 yrs. 83,062,675 - 

MEE. éccwcee -+-~ 73,859,490 88. 92 
Shipments* .... 3,874 81,384,992 97.98 110.19 
Orders— 

Received* - 4,853 91,447,824 110.09 123.81 

On hand end 

weekt 3,519 284,007,152 


*Orders were 112 26 percent of shipmenti. 
tOrders on hand pt an increase of 3.67 
percent, or 10,062,832 feet during the week. 


+Basis of car loadings is July average, 
21,008 feet. 

One hundred and forty-nine mills reported 
net undertime of 8,940 hours, which is 11.77 
percent less than full 60-hour week basis: 


Hardwoods Hemlock | 











California Redwood 


San Francisco, Cair., Sept. 17.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Sept. 8: 








Redwood. White- 

No. of Percent of wood 

Mills Feet production Feet 

Production 16 6,454,000 100 1,838,000 
Shipments 16 7,744,000 119 1,928.000 
Received 16 5,853,000 90 1,577,000 
On hand 14 35,982,000 5,289,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California*® ..... 3,319,000 2,434,000 
Southern California* - 1,926,000 1,187,000 
ONE as ccuwessebiovea * eRe ««aaee 
NS ) 6s, ate cet nacat 894,000 904,000 
EE G's aed. 0'0 6 wane omeauu 1,605,000 1,328,000 

BN = iit icnrwig tin ew woes 7,744,000 5,853,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
*Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western’ Pine Summary 


PorTLAND, Ore., Sept. 15.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 8, from 
24 member mills: 











Per- 
Cent 
Percent Ship- 
Production— Carst Feet ofcut ments 
lle PP eae BER 21,350,000 
Ps ben dse%sn 20,367,000 
Shipments (car).783 20,358,000 
Local deliveries.. 9,000 
Total shipments. . 20,977,000 102.99 
Orders— 
Cancelled . 130,000 
Booked (Car) $91 23,166,000 ewe 
«44608 anaes & 619,000 eves 
Total orders...... 23,785,000 116.78 113.38 
On hand end 
DE aanaten 2,370 61,620,000 


Bookings for the week by twenty- tour iden- 
tical mills were 110.51 percent of those for the 
previous week, showing an increase of 2,210,- 
000 feet. 

tCars basis is 26,000 feet. 

*Normal takes into consideration mill capac- 
ity. number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 95 percent 
of normal, shipments, 98 percent of normal, 
and orders 111 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production 94 per- 


cent; shipments, 83. percent, and orders, 76 
percent of normal. 
Production is so seasonable that during 


winter months actual —— amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 
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Doings of West Coast Lumbermen 


Plans for Better Product 


SpoKANE, WASH., Sept. 15—A_ general 
change of both manufacturing and sales pol- 
icy and methods by the Western Pine Manu- 
facturing Co. is forecast by the election of C. 
D. Hudson, secretary of the Exchange Lumber 
Co., to be its executive vice president and sales 
manager. Mr. Hudson will retain his position 
with the Exchange company, which is a retail 
coneern locally and does a jobbing business in 
Montana, Idaho and 
eastern Washington. 
Grant Dixon is presi- 
dent of both compa- 
nies. 

Some months ago the 
company purchased the 
plant and yard of the 


———————— 








Cc. D. HUDSON, 
Spokane, Wash.; 


| Given Greater E*xecu- 
tive Duties. 








Phoenix Lumber Co. 
adjoining, which com- 
prises 40 acres of 
ground. This gave the 
Western Pine com- 
pany needed additional 
room. More than $50- 
000 is being spent on 
improvements and changes which will bring 
about greater efficiency and the best product 
obtainable. From $10,000 and $15,000 is going 
into concrete* runways to improve transporta- 
tion facilities between units and, in general, no 
expense or effort is being spared to make the 
plant the last word in up-to-date efficiency. 
Two new boilers will double the present dry 
kiln capacity. A new feature in the office, 
which is being remodeled also, is an attractive 
rest room for the women. The company’s 
principal products are sash and doors, frames 
and moldings, sold largely east of the Missis- 
sippi River. 





Mr. Hudson, in assuming his new position 
which carries with it responsibility for both 
the manufacturing and sales departments, has 
added a considerable block of stock to his 
holdings by the purchase of that belonging to 
W. R. Mackay, plant superintendent, who is 
retiring from business for a rest. A. W. 
Pfeffer is the new plant superintendent. L. 
G. Carr is secretary and office manager of the 
company and also has charge of the box shook 
department. The company has an office in 
New York and is opening one in Cleveland. 


Discuss Wooden Box Campaign 


PorTLAND, Ore., Sept. 17.—Promotion of 
the use of wooden boxes and containers, as 
well as other use of wood products, including 
red cedar shingles, was given another boost at 
a meeting held here at the Multnomah Hotel 
Friday, Sept. 14, by delegates from the various 
lumber manufacturing sections of the Pacific 
Northwest. This is somewhat of a new move- 
ment, headed by George G. Pearson, sawyer 
in the employ of the Brooks-Scanlon Lumber 
Co., of Bend, Ore., but at present in the field 
on a leave of absence. Wooden box promotion 
was started some months ago when a group of 
mill employees saw goods shipped into their 
community in wood substitute containers, and 
it has grown into a big thing that is showing 
results. Local committees have been organ- 
ized throughout the Pacific Northwest, and the 
conference in Portland was for the purpose 
of outlining new ways and means to make the 
campaign even more effective. The work is 


being sponsored jointly by the Western Pine 
Manufacturers’ Association, the West Coast 
Lumbermen’s Association and the Loyal Legion 
of Loggers & Lumbermen. ; 


President Praises Boy’s Forestry 


SPOKANE, WASH., Sept. 15.—A message of 
commendation has been received by young H. 
Ebert Rhodehamel from President Coolidge on 
the work of reforestation which has been 
accomplished by the Order of De Molay in 
this State. Mr, Rhodehamel is the son of Dr. 
and Mrs. H. E. Rhodehamel, and has been the 
guiding spirit in this work. In reappointing 
young Mr. Rhodehamel to be adviser for the 
work again this year, W. S. McCrea, prom- 
inent Mason and member of the grand council, 
Order of De Molay for Washington State, 
said that in May, 1926, young Rhodehamel 
called attention at a meeting of the Spokane 
chapter to reforestation as an outstanding proj- 
ect for the order, and that in the two years 
that the program has been in effect, 135 acres 
of burnt-over land have been replanted with 
85,000 trees. The work has attracted nation- 
wide attention and has been lauded by many 
prominent men, while similar movements have 
been started by the Pennsylvania and Colorado 
departments of the Order of De Molay. 


Buys Home Made of Coast Woods 


SEATTLE, WaAsH., Sept. 15.—Col. W. B. 
Greeley, for years prominent throughout the 
United States as chief forester of the United 
States Forest Service, and who recently gave 


Added to Shingle Bureau Staff 


SEATTLE, WasH., Sept. 15.—Harry W. Call 
has been added to the staff of the Red Cedar 
Shingle Bureau. Last year he was president 
of the Washington State Federation of Labor, 
and in his new position will talk to the carpen- 
ters’ union locals in the various cities of Wash- 
ington and Oregon and enlist their co-opera- 
tion in promoting the “re-roofing with wood 
shingles campaign” which .provides work for the 
carpenters. Patent roofing companies operat- 
ing in this field, Mr. Call says, usually have 
their own force to apply the roofing, and when 
they sell a roof it is certain that the carpenters 
of the city will not have the opportunity of 
applying it. Mr. Call will also address club 
meetings in the interest of wood shingles. In 
Aberdeen, Wash., where patent roofing con- 
cerns have recently been active, the shingle 
manufacturers put soticiters for wood shingle 
re-roofing jobs into the field, and have been 
successful in getting much business that other- 
wise would have gone to the patent roofing 
concerns. 


Business Growing; Capital Increased 


Omak, WasuH., Sept. 15.—The capital stock 
of the Biles-Coleman Lumber Co. here, has 
been raised to $700,090. The company is bui!d- 
ing a new factory which will greatly increase 
its output of Omak-Kwality pine frames, The 
new building is needed to take care of its 
growing business. 

This valley is starting to harvest the heaviest 
crop of apples it has had in years. The crop 
is estimated at about 3,500 carloads, or a total 
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Home of Col. W. B. Greeley, secretary-manager West Coast Lumbermen’s Association, 


Seattle, 


up that work to come to Seattle as secretary 
and manager of the West Coast Lumbermen’s 
Association, has established himself here firm'y 
as a Citizen of Seattle and the State of Wash- 
ington, or perhaps better said, a permanent 
citizen of the Pacific Northwest. As evidence 
and in keeping with his present affiliation, Col. 
Greeley purchased a beautiful colonial home in 
Seattle, a home of West Coast woods, the side 
walls and roof covered with western red cedar 
shingles and with Douglas fir trim and frames. 


Wash. 


of 2,650,000 boxes, which is an increase of 
approximately 30 percent over the average 
yield. The quality is very good and the prices 
being paid are fair. Nearly all of the orchards 
are affliated w.th one of the co-operative 
growers’ associations. 

J. C. Biles, president of Biles-Coleman Lum- 
ber Co., is away on one of his scheduled trips 
to visit the eastern markets, In addition to 
the eastern seaboard he will visit Chicago, St. 
Paul, Oshkosh, and other lumber centers. 
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Associations Plans and Activities 


Sept. 26—National Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 


Sept. 26—Southwest Kansas Retail Lumber Dealers, 
Dodge City, Kan. Annual, 


Sept. 26-28—Concatenated Urder of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn, Annual. 
Oct. 4—Roofer Manufacturers’ Club, Columbus, Ga. 


Oct. 5—Kansas-Nebraska Retail Lumber Dealers, 
Belleville, Kan. Annual, 


10—New Jersey Lumbermen’s 
Newark, N. J. Fall meeting. 


Oct. 10-12—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual meeting. 


Oct. 16—Appalachian Hardwood Club, Charleston, 
W. Va. Annual, 


Oct. 17-18—North Carolina Pine Association, Fran- 
cis Marion Hotel and plant of A. C. Tuxbury 
Lumber Co., Charleston, 8, C. Semi-annual 
meeting. 


Oct. 20—Southwest Oklahoma Lumber Dealers’ As- 
sociation, Frederick, Okla. 


Oct, 23-25—Southern Logging Association, 
Orleans, La, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Paimer House, Chicago. Annual. 


Oct, 24-27—Pacific Logging Congress, Portland, 
Ore. Annual, 


Nov. 1—Consuiting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 13-15—Associated Cooperage 
America, Hutel Sherman, 
nual meeting. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers' Association, Ansley Hotel, Atlanta, 
Ga. Annual. 


1—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lafayette, La. 


Pacific Logging Congress Plans 


PorTLAND, Ore., Sept. 17—A. Whisnant, 
secretary of the Pacific Logging Congress, is 
busy these days preparing for the big conven- 
tion to be held here Oct. 24 to 27. He s.ys the 
intention is to make it the biggest and best 
held so far. The Oceanic Terminal, a very 
large space, has been obtained for the great 
logging machinery show to be held in con- 
junction, The annual banquet is booked for 
Thursday night, Oct. 25. The five principal 
topics to come before the congress Mr. Whis- 
nant announced a#follows: (1) Use of Diesel 
engines in the logging industry; (2) Instalia- 
tion of overhead logging systems; (3) Forest 
fire protection; (4) Pine timber logging prob- 
lems; (5) Relation of the pulp industry to the 
logging industry. R. W. Vinnedge, of the 
North Bend Timber Co., North Bend, Wash., 
is president of the congress, 


(Sa aaeaanaaas: 


Oct. Association, 


New 


Industries of 
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“Summons” to Kansas Convention 


Dopce City, Kan., Sept. 17.—The announce- 
ment calling the lumbermen of southwest Kan- 
sas, northwest Oklahoma and southeast Colo- 
rado to ga.her here on Sept. 26 is made in the 
form of a court summons and is addressed 
“To All Board Pushers, Lumberjacks and Ce- 
ment Wrestlers” of the districts mentioned 
above. Each and all is admonished to appear 
to explain why more granaries were not sold; 
why a better job of collecting accounts was not 
done; why more friendly relations with com- 
petitors have not been established; why sales 
of cement, brick and sash and doors on big 
contracts were lost; and why the automobile 
salesman grabbed the business that should have 
been sold in the neighborhood. 

The sessions of the “court” will be held in 
the banquet room of the Lora-Locke Hotel, 
with “Judge” Ralph Colvin, of Liberal, Kan, 
presiding at the main session in the afternoon. 
“Justice” Tom Cauthers, of Ashland, Kan, 
will preside over the morning session to lead 
the discussion on how to prevent the mail 
order houses and other direct selling mil'work 
concerns from “copping” all the special mill- 
work jobs. Other speakers will be Senator 
W. L. Smyth. of Great Bend, otherwise known 
as “Lumber Bill,” E. E. Woods, secretary of 
the Southwestern Lumbermen’s Association, 
and C. M. McAllister, of Garden City. The 


ladies are invited and all will partake of the 
banquet to be served at 6:30 p, m. The com- 
mittee on arrangements consists of Dent Gib- 
son, Jim Collier, Bert Green and Bill Pool. 


Date for Northwestern Annual 


MINNEAPOLIS, MINN., Sept. 17.—Announce- 
ment has been made by W. H. Badeaux, secre- 
tary of the Northwestern Lumbermen’s A:so- 
ciation, this city, that the 1929 annual conven- 
tion of the organization wi!l be held on Jan. 15, 
16 and 17 at Minneapolis. The exhibits will 
be placed in the West Hotel and the business 
sessions of the convention will be held at the 
Nicotlet Hotel. 

Urges Use of Southern Pine 
[Special telegram to American LumMBERMAN] 

SHREVePORT, La., Sept. 17.—With Paul San- 
derson, of Trinity, Tex., presiding, the East 
Texas Mill Managers’ Associaticn met here 
last Saturday and considered the question of 
how to meet the requirements of the Texas 
highway commission, which uses approxi- 
mately 125 cars of lumber monthly. Plans 
were encouraged to strive to furnish the com- 
mission with native southern pine. Reports 
showed that the association for some time has 
been urging this use. 

At the next meeting, to be held here on Oct. 
20, with a Centenary College football game for 
entertainment, the proposal to consolidate the 
Louisizna and Texas Mill Managers’ assccia- 
tions is scheduled for consideration. 

W. C. Trout, of Lufkin, Tex., presented 
moving pictures of the Long-Bell plant at 
Longview, Wash. 

George Christie, of Houston, being absent, 
his assistant, A. L. Larkin, was secretary of 
the meeting. Twenty attended the meeting 
here, inc'uding A. J. Peavy and E, A. Frost, 
of Shreveport. 


Plan for 1929 Convention 


PHILADELPHIA, Pa., Sept. 17—A meeting of 
the executive committee of the Pennsylvania 
Lumbermen’s Association was held last Friday 
in the offices here to discuss p!ans for the 
thirty-seventh annual convention, which will be 
held in the Benjamin Franklin Hotel on Jan. 
15, 16 and 17, 1929. This was the first confer- 
ence on the coming convention and, according 
to the committee, many new features will be 
introduced which will go far toward making 
the affair one of the finest ever staged by 
this association. The selecti-n of the Benjamin 
Franktin Hote! as a meeting place has met 
with the entire approval of the trade. inas- 
much as this is Philadelphia’s newest and larg- 
est hotel and wis originally planned as an ideal 
convention hotel. 


Northern Ontario Dealers Organize 


Toronto, Ont., Sept. 17—A new branch of 
the Ontario Retail Lumber Dealers’ Association 
was formed at a meeting of dealers held in 
Huntsville, on Sept. 14. It will be known as 
the Northern Retail Lumber Dealers’ Associa- 
tion, and will include dealers in the Muskoka 
and northern Ontario district, stretching from 
Gravenhurst to Sudbury. D. H. Andreas, of 
the Evans Co. (Ltd.), Sudbury, Ont., was 
elected chairman; A. R. Shier, vice chairman; 
C. C. Johnson, Parry Sound, secretary, and 
J. C. Thompson, North Bay; J. A. Laberge, 
Sudbury, end Mark Rogers, Parry Sound, as 
a commi‘tee. H. Boultbee, secretary-marager 
of the Ontario Retail Lumber Dea'ers’ Asso- 
ciation, introduced the discussion and outlined 
the important services that the Ontario asso- 
ciation was able to render to individual dealers. 
He also pointed out that in several cases the 
association had been successful in organizing 
local groups of dealers who obtain many ad- 


vantages from getting together at periodic! 
meetings and discussing their various problems 
The decision to organize a northern branch 
was carried unan-mously and each dea‘er pres. 
ent expressed his own personal views in regard 
to the ways in which association work was 
benefic:al. 

The new association gets off to a splendid 
start with an enthusiastic membership, Is 
chief difficulty will be that resulting from 
the great distances which separate the mem. 
bers, but it was not expected that this will 
have any important effect upon the successfy! 
development of the branch. The next meeting 
will be held at Parry Sound, probably in the 
course of the next month, at the call of the 
Chair. 


Coopers Sem‘annual Meeting 


Sr. Louis, Mo., Sept. 10.—The thirteenth 
semiannual meeting of the Associated Cooper- 
age Industries of America will be held at the 
Hotel Sherman, Chicago, on Nov. 13, 14 and 
15, it was announced today by Charles G. Hirt, 
secretary-manager of the association. 


West Penn Trade on Way to Normal 


PitTsBuRGH, Pa., Sept. 18.—The annual out- 
ing of the Mifflin County Lumber Dealers’ 
Association, one of the old established county 
associations afhiated with the Retail Lun.ber 
Dealers’ Association of Western Pennsylvania 
and the easternmost county embraced in its 
territory, was held last Wednesday at a sum- 
mer cabin in the mountains near Lewistown. 
This is not only a long-established county 
association, but includes in its membership 
some of the oldest lumber concerns in the 
United States. One of its members, the J. 
M. Yeager Lumber .Co., of Yeagertown, dates 
its origin back to 1774. This gathering about 
completed the visits of the State association 
officers to the local and county associat:ons, 
which have been in progress during President 
G. F. Hoge’s term. 

About a dozen firms from all parts of Mif- 
flin County were represented by principa!s and 
employees at the gathering, held at tke moun- 
tain cabin of H. E, Knepp. Dinner at 6 p. m. 
consisted chiefly of corn and chicken soup and 
was followed by several addresses and a 
round-table talk. The speakers included John 
Meyers, Johnstown representative of the Bab- 
cock Lumber Co., of Pittsburgh; Harry Jacobs, 
of the Iron City Sash & Door Co., of Pitts- 
burgh; Pres:dent Hoge, Secretaries McCrea 
and Dickey, and Director Daugherty, who is 
also a past president of the State association, 
and who made the principal address of the 
evening. After the speaking, the round-table 
talk on business condit:ons and methods occu- 
pied two or three hours, and the gather:ng did 
not adjourn until about 11:30 o'clock. 

General business conditions are good in Mif- 
flin County, due in large measure to the Rayon 
silk mills established in Lewistown in recent 
years, which employ 3,500 people, and which, 
with the addition of another unit that will 
be in operation before the first of the year, 
will employ 1,500 more, making a tremendous 
volume of home building, larger than in any 
other locatity in western Pennsylvan‘a. It was 
the general opinion of the dealers that the 
present ccnd't’on of the lumber business, whi h 
appears to be somewhat depressed in many 
quarters in the State association’s territory, 1s 
in the process of getting bock to normal after 
a period of inflation. But the dealers appzared 
to feel that the business is due for a perio 
of keen competition, and that the best they 
can do w'll be to advertise to compete with 
other lines of industry which are taking the 
consumer’s dollar. The opinion was expressed 
that retail lumber dealers will have to make 4 
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close study of business conditions and try to 
develop into better merchants. 


Retailers Discuss Business 


Urica, N. Y., Sept. 17.—Thirty-six retail 
jumber dealers from Oneida and Herkimer 
counties met at the Hotel Utica here last 
Wednesday evening for their semiannual din- 
ner meeting. Following the dinner, C. J. Gib- 
son, of G. P. Gibson & Son, Utica, called the 
meeting g0 order and led a discussion of gen- 
eral business conditions in this territory. After 
this discussion, which was participated in by 
a number of those present, the meeting was 
turned over to representatives of the West 
Coast Lumber Bureau, who presented an in- 
teresting and instructive program. R. T. Titus, 
wood technologist of the bureau, gave an in- 
formal chart talk concerning the properties, 
uses and grades of Douglas fir, West Coast 
hemlock, western red cedar and Sitka spruce. 
Considerable interest was manifested by the 
dealers, and Mr. Titus was called on to answer 
many questions concerning the various features 
of the subject. 

An interesting talk was made by Paul S. 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association, under the auspices 
of which these West Coast lumber meetings 
are being held at various points in the terri- 
tory covered by that association. 


The final feature of the evening was the 
presentation of a two-act playlet, “The Old 
Lumber Yard and the New Lumber Store,” 
prepared and presented by C. J. Blanchard, of 
the West Coast bureau, assisted by Clyde 
Wade, of the bureau, F. C. Greene and Miss 
Helen McBride, of Denton & Waterbury, 
Whitesboro, N. Y. Among the yards repre- 
sented at this meeting were: G. P. Gibson & 
Son., Nellis, Ames & Swift, Charles C. 
Kellogg & Sons Co., and Philip Thomas Sons 
Co. (Inc.), of Utica; Denton & Waterbury, 
Whitesboro; Andrew Little & Sons, Little 
Falls; George Deis Son & Co., Thendara; 
Beach Lumber Co. and E. Comstock & Co., 
Rome; W. W. Jones, Remsen, and Ilion Lum- 
ber Co., Ilion, N. Y. 


New Jerseyites Hold Group Confab 


New York, Sept. 17.—Presidents and secre- 
taries of the several group organizations in 
New Jersey met last Monday with officers and 
members of the executive committee of the 
New Jersey Lumbermen’s Association with a 
view to obtaining closer co-operation among 
the various lumber agencies. The underlying 
purpose is to obtain better business lines in the 
exchange of credit information and other 
work, 

The consensus was that there had been a 
marked slackening of speculative building and 
that the credit situation had shown improve- 
ment because of the steadv e‘imin2tion of irre- 
sponsible operators. Definite action was put 
off until the fall meeting of the State associa- 
tion next month. 

The lumbermen, from all parts of New Jer- 
sey, agreed that business had slowed up and 
that in certain localities there exists an over- 
built condition. 

The New Jersey Lumbermen’s Association 
was represented at the conference by Spencer 
D. Ba'dwin, president; C. E. Loizeaux. vice 
pres‘dent, and Harry W. Smock, H. Edwin 
Wolff and S. Fred Bailey, of the executive 
committee. 

The group oreanizations were represented 
as follows: Morris County. by President 
Morroe F. Filis: Fscex Countv. by W'Ikes 
McClave and Secretary George Hu'len: North 
Jersey Lumbermen’s Club. of Plainfield, bv 
Charles E. Loizeaux and Secretary A. D. 
Stont: Pergen County, bv Van B. Demarest; 
Middlesex County, by President F. Turner 
Howell and Secretarv G. F. Richters: Ocean 
and Monmouth courties, by President Harry 
W. Smock; Suffolk County, by C, F. Iliff. 

The fall meeting of the New Jersey Lum- 


bermen’s Association will be held Oct. 10 at 
Newark. There will be morning and after- 
noon sessions, with a mid-day luncheon. Sec- 
retary G. Edward De.wike has not positively 
selected the place, but it probably will be the 
Washington Restaurant. Mr. DeNike an- 
nounces that many questions of vital impor- 
tance to the reta:l distributers will be cons d- 
ered and threshed out. 


Michigan Districts Hold Election 


Lansinc, Micu., Sept. 17.—Under the gen- 
eral direction of Roy B. Wa!born, secretary of 
the Michigan Retail Lumber Dealers’ Associa- 
tion, a number of interesting meetings of the 
district organizations have been held recently 
and gratifying interest has been manifested by 
the dealers in the various sections in which 
the meetings were held. Among the most 
interesting meetings were those held at Flint, 
Frankenmuth and Caro. At Fiint was held a 
meeting of the new district 11, feature of this 
gathering being an address by T. Hansen, of 
Grayling, Mich., who discussed general condi- 
tions in the northern end of the State, inc!ud- 
ing forest conservation, fire menace and the 














ROY B. WALBORN, 
Lansing, Mich.; 
State Secretary 


HERMAN ZAHNOW, 
Saginaw, Mich.; 
District President 


importance of the fish hatcheries. At this 
meeting, officers were elected as follows: 

President—Otto Knoepfie, S. R. O’Brien Co., 
Fenton. 

Vice president—Philip Olson, Michigan Lum- 
ber & Fuel Co., Flint. 

Secretary-treasurer — Roy 
Lumber Co., Flint. 

A good sized crowd of lumber dealers at- 
tended the meeting of the new district 7 held 
at Frankenmuth. At this meeting a represen- 
tative of the Celotex Co. gave a short talk 
which was followed by an open forum discus- 
sion in which practica‘ly all those present par- 
ticipited. The finencing of buildings was one 
of the most important topics discussed and 
through the efforts of this district organization 
it is expected that something definite soon will 
be inaugurated in the way of a plan for financ- 
ing buildings in this State. Officers elected at 
this meeting were as follows: 

President—Herman Zahnow, Booth & Boyd 
Lumber Co., Saginaw. 

Vice president—Frank G. McKinley, Estate 
of Edward Germain, Saginaw. 

Secretary-treasurer—Thomas Conmey, 
mey-Randall Lumber Co., Bay City. 

The meeting of new district No. 8, held in 
Caro, elected officers as follows: 

President—George Whitney, Bad Axe Lum- 
ber Co., Bad Axe. 

Vice president—F. Schweitzer. 

Secretary-treasurer— Guy Forbes, 
Forbes Co., Caro. 

It is expected that the next meeting of this 
district will be held on the second Tuesday in 
October, at Sebewaing. 


Monahan, May 


Con- 


W. A. 


Cincinnatians Opposed to Changes 


Cincinnati, Onto, Sept. 17.—Preparatory to 
the convention of the National Hardwood 
Lumber Association, representative hardwood 
dealers of the Cincinnati district held a con- 
ference here tonight at the Cincinnati Club to 
decide upon a position with regard to the re- 
vival of Proposal C at the coming convention. 
Farl Hart, of Leland G. Banning, presided and 
expressions were made by practically all the 
hardwood dealers in the city. Sentiment was 
strongly opposed to the adoption of the new 
rule for the change of grading lumber. The 
statement was made that consumers of Nos. 
1 and 2 common and better would be benefitted 
by the adoption of Proposal C, but other speak- 
ers said that neither the consumers nor the 
manufacturers wanted the changes in grading 
rules as proposed. 


Campaign for Better Barns 
Is Launched 


(Continued from page 37) 


handled by County Agent Haines, assisted by 
three vocational agricultural teachers, These men 
travel by automobile, inspect the barns, make 
survey and estimate of cost, and also inspect the 
work after completion, There are no salary costs, 
as the salaries paid are the regular wages of 
the men who are doing this work as a part of 
their Smith-Hughes activities. The campaign 
is endorsed by the chambers of commerce of 
Groesbeck, Mexia, Kosse and Cooledge, and 
the financing is being handled through those 
organizations. 

The lumber dealers doing business in Lime- 
stone County are heartily in favor of the cam- 
paign, and some of them are co-operating very 
actively. The Limestone County dealers are 
as follows: J. S. Pool Lumber Co., Cooledge 
Lumber Co., Cooledge; Farrar Lumber Co., 
Pickering Lumber Co., J. R. Neece Lumber 
Co., Buckner & Wright, Oil Field Lumber Co., 
Spikes Lumber Co., Mexia; Campbell & Sons, 
Walker Lumber Co., Stroud Lumber Co., 
Groe_beck; Thornton Lumber Co., Thornton; 
Farrar Lumber Co., Markham Lumber Co., 
Kosse; William Cameron & Co. (Inc.) and 
W. F. & J. F. Barnes Lumber Co., Mart. 


At Groesbeck and Cooledge the local lumber 
dealers announced that the first farmer build- 
ing a model new barn would be supplied mate- 
rials at cost. Up to Aug. 8, eleven of the 
county lumber dealers had contributed $50 each 
to the campaign, and no doubt others have 
come in since. Several dealers are considering 
the building of small scale model barns for 
exhibits. It is planned to survey and inspect 
each barn in the county, and each week a list 
of repair and new barn prospects, with com- 
plete data, is sent to the lumber dealers. 

The county newspapers also are giving ex- 
cellent publicity to the campaign and other 
business interests are co-operating admirably. 
There is reproduced on page 37 an advertise- 
ment inserted by the Continental State Bank 
of Groesbeck, which with frequent change of 
copy is running regularly, thus attesting the 
interest of the bank in the campaign. 


This story of initiative, energy and co-opera- 
tion, leading to successful achievement, should 
stimulate lumbermen in many other communi- 
ties to follow the excellent example that has 
been set and to put on c>mp2iens, with the co- 
operation of the State and county agricultural 
agencies, and of local bus‘ness interests, to 
inspire and promote the bui'dine of new barns 
where needed, and the remodeling and repair- 
ing of existing structures, where such a course 
is logically indicated. 

THERE are many small saw mil!s in the cen- 
tral hitls of South Dakota, which during 1927 
shipped over $500,000 worth of railroad ties 
and $100,000 of grain doors. Their production 
during the year approximated 25,000,000 feet. 
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Discuss Moisture Content of Fir 


Nore: A more detailed report of 
this meeting will appear in the Sept. 29 
issue of the AmericAN LUMBERMAN.— 
Eprror. 





[Special telegram to American LumBermAn] 


Tacoma, Wasu., Sept. 19.—Moisture con- 
tent specifications for fir lumber, particularly 
for the common grades, was the engrossing 
and important subject that held the attention 
of the membership of the West Coast Lumber- 
men’s Association here today. This was the 
first regu’ar meeting of the association mem- 
bership since the reorganization under the 
amalgamation of the association with the West 
Coast Lumber Trade Extension Bureau, and 
was the occasion of Col. Greeley’s first report 
to the body since he took over the active man- 
agement. Pre-ident John D. Tennant presided. 

Col. Greeley’s report showed the progress 
being made in enlarging the membership, and 
in regard to the activities of the staff stressed 
particularly the results of the drive to secure 
and give to the membership adequate statistical 
information of the industry. He a'so outlined 
plans for future activities. Col. Greeley 
pointed out the importance of committee work 
and named the follow‘ng chairmen of standing 
committees: A. C. Dixon, information com- 
mittce; Roy Morse, grading and inspection; 
Ralph Burnside, industrial facts; J. G. Dick- 
son, traffic; George S. Long, forestry; P. F. 
Knight, manufacturing research, and Myron 
Woodard, trade practices. 

The quest’on of lumber seasoning and mois- 
ture content specifications was then opened up 
first with a demonstration of equipment for 
measuring moisture content rapidly. Th’s 
equipment was shown and explained by T. E. 
Heppenstall, research engineer of the Long- 
Bell Lumber Co., who has developed the ma- 
chines and has them in operation at Longview, 
Wash. They are based on the electrical con- 
ductivity method. Electrical conductivity of 
wood varies in ratio to its moisture content. 
He first demonstrated the portable machine 
which is used on the dry lumber sorters before 
the lumber has been machined. This machine 
may be set for a given moisture content such 
as 10 percent maximum. As each board passes 
points are pressed into it and an electric light 
will remain burning on all pieces where the 
moisture content is not above 10 percent but 
will go out on those above. Thus each board 
may be tested in a fraction of a second. The 
other machine is attached to a planing mach‘ne 
and will mark with chalk any board passing 
that has more than a given moisture content. 
These machines will undoubtedly play a very 
important part in solving the moisture content 
problem, as the lack of any rapid method of 
determinine moisture content has been one of 
the princinal arguments against the adoption 
of a specification. Actual experiences in drying 
common lumber particularly were related by 
a number of seasoning experts. 

A 45-minute recess was taken at noon for 
lunch, after which the recommendations of a 
special committee and of the grading commit- 
tee were presented to the membership. The 
trustees had alreadv approved the action of 
these committees. The recommendations for 
these specifications are: 


Cordition of Seasoning 


1. Green (funseasoned) lumber is lumber 
in the condition in which it comes from the 
log when sawn. When condition of seasoning 
is not specified. shinment of green, partially 
seasoned or seasoned lumber is ontional with 
the shipper. Heavy joist and timbers are 
shipped green, except on special contract. 


2. Seasoned lumber is lumber which has 


been seasoned éither in the air or dry kilns. 
Specifications for Seasoned Lumber 


1, Seasoned clears (selects). This class 
includes all grades and items of clears (se- 
lects) of the following sizes and lengths: Up 
to and including 2 inches in thickness, up to 
and including 12 inches in width, up to and 
including 20 feet in length. Shall be sea- 
soned to an average moisture content of 15 
percent or less. 


2. Seasoned industrial and factory stock. 


This class includes clears and shop lumber 


Lumbermen’s 


Texas Hardwood Manufacturers’ Club 


Houston, Tex., Sept. 17.—The most recent 
organization in the hardwood industry in this 
section is the Texas Hardwood Manufactur- 
ers’ Club, which came into being at a meeting 
held at the Rice Hotel in Houston on Sept. 
5. At this meeting a constitution and by-laws 
were approved and accepted, several standing 
committees were appointed, and the meeting 





G. H. HENDERSON, 
Ewing, Tex.; 
Secretary 


A. L. BOYNTON, 
Lufkin, Tex.; 
Director 


date was fixed for the second Wednesday of 
each month. Officers and directors were 
elected as follows: 

President—E. F. 
Houston. 

First vice president—A. C. 
Texas Hardwood Co., Houston. 

Second vice president—C. D. Craighead, 
Craighead & Reynolds Lumber Co., Grayburg. 

Secretary-treasurer—George H. Henderson, 
Angelina Hardwood Co., Ewing. 

Directors (in addition to the above named 
officers)—P. M. Anderson, Southern Pine Lum- 
ber Co., Texarkana; John L. Avery, Frost 
Lumber Industries, Shreveport; W. P. Wal- 
lace, Harris-Seale Lumber Co., Beaumont; 
A. L. Boynton, Boynton Lumber Co., Lufkin; 
B. L. Zeagler, Martin Wagon Co., Lufkin, and 
J. H. Kenneson, Long-Bell Lumber Co., Dou- 
cette. 


Horan, Kirby Lumber Co., 


Havens, South 


Holds First Fall Meeting 


EvANSVILLE, INp., Sept. 17.—The first fall 
meeting of the Evansville Lumbermen’s Club 
was held at the Vendome Hotel here on Sept. 
11 with a good attendance. General business 
conditions were discussed following a 6 o'clock 
dinner. It was reported that the lumber trade 
has been holding up very good and a fair fall 
and early winter business was anticipated. 
Prices were reported improving. The matter 
of increasing the club’s membership was dis- 
cussed and Frank Davis, of the membership 


i 
used in fabricating plants, sash and door fac. 
tories etc. The items under this. class are 
usually sold on special contract for season. 
ing; if not, they take the same SpeCifications 
as for clears. 

3. Seasoned commons. This class includes 
all grades and items of common yard stoc, 
of the following lengths and sizes: Up to 
and including 2 inches in thickness, up to 
and including 12 inches in width, up to and 
including 20 feet in length. Shall be seg. 
soned to an average moisture content of 24 
percent or less. 


There was much discussion of this important 
subject and much difference of opinion. Ac. 
tion was deferred until the membership can 
study the quéstion further and vote on it at 
a meeting to be called not later than Oct, 15, 


Club Activities 


committee, promised to get busy and bring in 
some new faces before long. 


Opposed to Hardwood Rules 


Battimore, Mp., Sept. 17—At a meeting of 
the Lumbermen’s Club held last Thursday, it 
was decided after discussion that this organi- 
zation shall line up with the Baltimore Lum- 
ber Exchange in opposition to the proposed 
new grading rules of the National Hardwood 
Lumber Association. The changes in question 
are embraced in what has become known as 
No. 3, the wholesale club taking the view that 
the modifications proposed are not for the ad- 
vantage of the trade. 


Nylta Club Fall Program 

New York, Sept. 17.—The first. meeting of 
the fall season of the Nylta Club will be held 
Oct. 5, with Prof. Samuel J. Record, of Yale, 
as the speaker. Dr. Record will deliver a 
series of six lectures on the use of woods in 
various industries. Some of the other features 
announced include: Oct. 26, Celotex Co., illus- 
trated lecture; Nov. 9, H. S. Lewins, dry 
kilns; Nov. 23, Carl Besch, retail selling; Dec. 
7, D. Theodore Kelly, lumber legal opinions. 
The Christmas party will be held Dec. 22. 


West Side Hardwood Club Elects 


[Special telegram to American LumBERMAN] 

Pine Briurr, Ark., Sept. 19.—Today the 
West Side Hardwood Club celebrated its 
fourth anniversary with one of the best at- 
tended meetings of the year and immediately 
after it a real birthday dinner, the best feature 
of which was a large birthday cake presented 
by the Hotel Pines. Officers for the ensuing 
year were elected. The meeting was called to 
order by E. H. Elsberry, retiring president, 
and after the election the meeting was turned 
over to the new president, The new officers 
are: 

President—W. H. Brooks, Stout Lumber Co. 

Vice president—S. A. Williams, Fordyce 
Lumber Co. 

The officers with the following comprise the 
board of governors: W. C. Chamberlain, 
Stout Lumber Co.; G. R. McSwine. G. R. Mc- 
Swine Lumber Co; Dan M Park, Metropolis 
Bending Co.; D. C. Johnson, Tendal Lurber 
Co.; George B. Franklin, Cochran & Franklin. 

President Brooks appointed the following as 
membership committee: W. J. Thomas, Delta 
Hardwood Lumber Co., chairman; Carl 
White, Breece-White Manufacturing Co., and 
Eugene H. Fohrell, Sparkman Hardwood 
Lumber Co. 

O. S. Robinson was again appointed secre- 
tary. 

Statistics as reported by twenty-seven mills 
showed 5,918,000 feet of green oak and 4,009,- 
800 feet of drv oak, with orders totaling 3,209,- 
000 feet. This covers flooring oak only. 
Orders for other hardwoods totaled 9,200,000 
feet; logs 4,300,000, with total green and dry 
stocks on hand 67,330,000 feet. 
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A talk was made by R. M. Bennett, repre- 
senting the Hardwood Manufacturers’ Insti- 
tute, outlining the benefits to be derived by 
the change in the National rules known as 
Proposal C. V. C. Pettie, secretary the Ar- 
kansas State Chamber of Commerce, also made 
a talk in regard to organization of such an 
association, which was heartily endorsed by the 
club. Other guests of the club were J. A 
Lamb, receiver for Thane Lumber Co.; J. W. 
Williams, C. O. Guy, C. O. Guy Lumber Co., 
and A. L. Miller, purchasing agent for Peers 
& McGlone. 

A vote for thanks was tendered the marage- 
ment of the Hotel Pines for the nice birthday 
cake and for courtesies extended to make the 
fourth anniversary meeting a real success. 


Thirty-six Events Planned 


Mempuis, TENN., Sept. 17.— Thirty-six 
events and thirty-six prizes have been an- 
nounced for the tenth annual golf tournament 
of the Lumbermen’s Golf Association of Mem- 
phis to be held on Tuesday and Wednesday, 
Sept. 25 and 26, by W. M. Solomon, chairman 
of the trophy committee. Included in this list 
is a Chrysler Piymouth coupe, a suit of tailor 
made clothes, a radio set, traveling case, and 
any number of other articles, including cups 
and other silver items. It is by far the most 
expensive list of prizes ever offered at a golf 
tournament and, judging from the number of 
entries, will be the largest commercial tourna- 
ment ever held. It is one of the entertainment 
features preceding the annual meeting of the 


Told How to 


RHINELANDER, Wis., Sept. 17.—Ben 
Springer, president of the Wisconsin Retail 
Lumbermen’s Association, addressed the Land 
o’ Lakes Lumbermen’s Club here on Sept. 13, 
on “Some of the Things We All Have in Com- 
mon” and brought out the thought that the 
building boom is a boomerang for the lumber 
dealers who have tried to maintain their old 
volume of business by cutting prices and loose 
terms of sale. 

The solution for this is to “hitch the belt 
and study the entire industry more closely,” 
in Mr. Springer’s opinion. He told the lum- 
bernien that they can learn much from depart- 
ment store methods of mercharidising and 
knowing their products. He pointed to the 
many mergers which are taking place to lower 
the cost of distribution, 

Every lumber yard should have a real build- 
ing department in its office, in his opinion, and 
he urged the members to organize such a de- 
partment before outside competition comes in, 
and not after that competition had entered the 
field. He declared that the lumber dealer is 
still in the running if he will take the initia- 
tive. 

Mr. Springer told of the Handy Andy serv- 
ice which the John Schroeder Lumber Co., of 
Milwaukee, of which he is secretary, operates 
and how it brings customers into the lumber 
office. The big idea is to get the customer to 
come to the office, and then there must be dis- 
play rooms and plan services and other fea- 
tures to hold his attention there. The adver- 
tising program requires the ‘dealer to have the 
ability to tieup with it, by having many serv- 
ices. 

He asked how much business the lumber 
dealer really has created compared with how 
much business has been handed to him, and 
said that to create business the dealer must 
sell in terms of the completed job. Products 
which the dealer handles should be sold con- 
structively or in terms of use and desirability, 
but before the dealer tries to sell other people, 
he should scrutinize his home and see how it 
can be improved or modernized. 

Credits and collections are an important 
Phase of the lumber dealer’s business and 
should be given careful attention, Mr. Springer 
believes. The cost of carrying accounts receiv- 





National Hardwood Lumber Association. 

Frank T. Dooley, president of the associa- 
tion, announted that more than 250 had already 
sent in their handicap cards for the tourna- 
ment, and it is thought that this week will 
bring in at least 100 more. Plans are being 
made to take care of at least 400 persons in 
the two-day tournament, which is being held 
over the course of the Colonial Country Club. 
Frank R. Gadd, secretary, is being swamped 
with mail bringing in new members to the as- 
sociation. 


W. N. Coulson is busy getting the handicap 
list in shape and Allen Taylor is arranging for 
the banquet and entertainment on Wednesday 
night. 





Oregon Ties Buy Timber 


KLAMATH FaAtts, Ore., Sept. 15.—News of 
recent timber purchases of great importance in 
this district include the purchase of a large 
tract of timber known as the R. A. Booth tim- 
ber by the Ewauna Box Co., of this city, and 
the sale of 600,000,000 feet of timber by the 
Long-Bell Lumber Co. to the Lamm Lumber 
Co., of Modoc Point, Ore., which is only a 
few mites north of Klamath Falls. Both of 
these concerns have good operating records be- 
hind them, and have been engaged in business 
here for many years. The Ewauna Box Co.’s 
plant, which is located right in the city, is 
one of the largest operating units in the dis- 
trict, with an up-to-date, complete sawmill, and 
also factory facilities. 


‘Build Business 


able is expensive. The dealer should ask his 
customer unhesitatingly when he is going to 
pay and if the customer is going to feel in- 
sulted when the dealer asks him for payment 
three months after the sale, the dealer should 
“insult” the customer before the sale and save 
interest on the accounts receivable. 


The meeting opened with a luncheon and 
President S. D. Sutliff welcomed the visitors 
and members and then turned the gavel over 
to Don S. Montgomery, secretary of the State 
association, —~ 

Salesmanship and personality in the lumber 
business were taken up and it was the opinion 
that salesmanship teachings should conform to 
the community the dealer is located in, and 
that the dealer should go out and hustle for 
business instead of waiting in his office for it 
to come in. 


Mr. Sutliff, W. D. Brown, and J. C. McEI- 
rone discussed the experience of Rhinelander 
with out-of-town roofers, and M. M. Ray- 
mond, Tomahawk, John Schwartz, Hazlehurst, 
and Frank Hall, Eagle River, told of selling 
by lady employees. G. C. Robson, of the For- 
est County Lumber Co., Elcho, talked on 
credits and collections and group activity. 

The annual election of officers was held and 
Carlisle J. Huber, of the Minocqua Lumber 
Co., Minocqua, was elected president to suc- 
ceeed Mr. Sutliff, and J. C. McElrone, of the 
Oneida Retail Yards, Rhinelander, was re- 
elected secretary-treasurer. 

The club will hold a joint meeting in Octo- 
ber with the Langlade County Lumbermen’s 
Club at the Muskie Inn, Elcho. 


New Railroad Yards for Beaumont 


Beaumont, TeEx., Sept. 17.—Railroad yards 
to cost about $1,000,000 will be built here at 
once by the Kansas City Southern Railway 
Co., the announcement of the program being 
accredited to Hal Gaylord, assistant to the 
president of the railroad system. When the 
new yards are completed those now at Port 
Arthur will be abandoned, it is understood. 
The new yards will accommodate 2,000 cars 
and have 17 miles of trackage. 





Largest Seller 
because best 


Guaranteed 90% or more 
red face heartwood and 100% 
oil content. Accurately ton- 
gue and grooved sides and 
ends. Sealedat mill indouble 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 
and prices. 


C 


\ mempuis 60 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 














SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 


Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 








-_ 


Chicago, Ill. AL 9-22 Gray 











An Introduction 


to prospective customers is worth much. 
Cards of Wood provide it at little cost. 


A dignified business card plus a sample of 
the wood you sell. 


Write for samples. 
CARDS OF WOOD, Lowville, N.Y. 











) Easy to make money in business 
when you have something to sell that 
the other fellow cannot equal. That's 
why few dealers in Curtis Woodwork 
ever give up the line. May we tell you 
more? Write Curtis Companies Service 
Bureau, Clinton, Iowa. 
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The NEW GLASS EDGER 


AND BEVEL GRINDER 


Self-contained. Complete wie 

Price inetades vertical bal 

rigid cast ir 

frame to prop- bearing, Reavy 
Cc. 













erly support 
cast iron plate 
when revolving 
at correct 
speed, 


LANGE 
“ECONOMY” 


$86.50 


ROUGHING PLATE {6 IN. IN DIAMETER 
1 in. thick, allows for erinding of 8 to 14 inches of 
glass at one time. 32 in. too of plate—exactly 
right working height. Lenstes "45 in. Width: 21 in, 
Weight: 400 lbs. 

WRITE FOR INSTRUCTION BOOK 

The most complete Instruction Book on Glass 
Edging, Beveling and Polishing is published by 
Lange. Gives complete information about Glass Edg- 
ing, Care .and Operation of Wheels, etc. Mailed on 
receipt of 35c. 

ORDER LANGE AUTO GLASS SHOP SUPPLIES 
The new Lange Auto Glass Supplies Catalog No. 
828 is just off the press. Save money and secure 
better supplies and prompter service by ordering all 
of your Auto Glass Shop needs from Lange. Catalog 
FREE on request. Write for your copy if you have 

not yet received one. 


Henry G. Lange Machine Works 
166 North May Street, CHICAGO 


A Wonder Value! 














How to 
Reduce Costs 


Get your costs right and 
profits will take care of them- 
selves! Any mill man who is 
not using the Improved Phil- 
lips Window Frame Machine 
is losing money through un- 
necessary cost. 


Mill men who are using this 
machine tell us that it has in- 
creased their profit by reduc- 
ing costs, speed up work, and 
standardized the quality of 
work. 


It is a pulley mortiser, pocket 
cutter and variety saw table 
combined. Built to last a life- 
time. 


Mail coupon for facts. 


Atlas Manufacturing Co., 
Dept. A-15, Orlando, Fla. 


We're interested in reducing costs and 
improving quality of work. Tell us what 
other mills say about your machine. 
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Lumber News From the South 


Lumber Chief Visits South 


New Orveans, La., Sept, 18.—J. C. Nellis, 
chief of the lumber division, bureau of foreign 
and domestic commerce of the Department of 
Commerce, Washington, was in New O leans 
yesterday conferring with leaders of the south- 
ern lumber industry. Mr. Nellis is making a 
tour of various important centers and will in- 
vestigate lumber conditions in Houston, Mem- 
phis, Louisville and other points before return- 
ing to his heedquarters. While in New Or- 
leans, Mr. Nellis conferred with officials of 
the Southern Pine Association, Long Leaf 
Yellow Pine Manufacturers’ Associaticn, 
American Pitch Pine Export Co., and others. 
He said that increase in the export business 
for 1928 is noticeable in the longleaf southern 
pine market as the result of the aggressive 
merchandising of American lumber in for-ign 
countries. The heaviest selling of American 
lumber, he reports, has been in Enel-nd, Ger 
many, Cuha, the Argentine and Japan. He 
also said that longleaf southern pine is recoe- 
nized as a structural lumber of supreme quality 
in more than seventy fore'gn countries. 

Will Build Hardweod Mill 

New Orreans, La., Sept. 17—The Roy O. 
Martin Lumber Co. of Alexandria, La.. has 
purchased a site and will erect a herdwond 
mill in St. Franc’svitle La.. acco-dine to cu-- 
rent report here. It is understood th>t the 
company has ample timber suprlies in view. 
Expansion of the company was renorted as 
imminent dur'ne the latter pert of Juty, this 
being f-llowed hy the absorption of the Mar- 
tin-Wilkie Lumber Co.. also of Alexan“ria. 
and an incre?se in the cap'tlization of the 
comp7nv to $50°0°0. Tt was annovnced at the 
time that an &-fort band mil! would be erecte/ 
at a cost of $55,000, 


Spends $100,000 on Added Facilities 


SAVANNAH, Ga., Sept. 17—The Savannah 
River Lumber Co. is planning additions to its 
facilities to cost $109,000. The new equipyent 
will include a power plant. Work on new 
bui'dngs will be started immediately. I. H. 
Fetty, president. announced the plans for in- 
creasing the facilities. The Port Wentworth 
plant of the Savannah River Lumber Co. was 
built several morths ago at a cost of over 
#200000. The local company entered into a 
contract to furnish the Briggs Manufacturing 
Co.. of Detroit. with $7,000,090 worth of hard- 
wood mniterials over a period of three years. 
The mater‘als will be used in the manu‘acture 
of automobile bodies. It was to fill this con- 
tract that the new plant was built and row 
increasing business has made additions neces- 
sary. 


Me-nutacturer to Fete Salesmen 


BirM'NGAAM Ata. Sent 17 —Salesmen 
who call on the vard trade in the Rirmingham 
distr-ct, numbering eighteen have heen invited 
to sperd Sent 29 and 20 as the guests of Vr. 
and Urs Thamas C Dobhhe at their Camp 
“Tak-it-ezy” on the Warrior River, fortv miles 
below Pirmirngham. Fach sa‘esman is to be 
accomp?nied hv his wife, the hachelor element 
to brine alone its hest girl. On Soturdav 
harhecued lamb and kid w'th plenty of “fixi7s” 
w'll he intermineled with fishing. swimmi-g 
and hoating, unti! evenine and then the 18x24 
dining ha'l will he cleared for doncing 

Mr. Dobhs. who operates the Dohhs Manu- 
facturine Co.. savs the dealers. monufactrrers. 
wholesalers and all lines of the trode hove 
their asseciations and get-tegether davs an‘4 
v*rjious meetings. but none of them has con- 
sidered the sa‘esan. He is the one who must 
stav on the job all the time to see that h‘s 
lumber is put in the yards for sale to the 
trade; and many times he goes out and helps 





some dealer put over a sa‘e of specia! items 
in order to get the business for his own firm, 
For these r.asons Mr. Dobbs declare that he 
wanted the boys to have a day of their own, 
when no dealer or millman would be arcund to 
talk low grades or high prices, slow pay and 
extensions, etc. 


Interesting Citizenry in Forestry 


SeLtmA, ALA., Sept. 18.—Promotion of refor- 
estation and conservation of timber resources 
is becoming more and more a leading activity 
among comm?rcial bodies in the South, and the 
Chamber of Commerce of Selma is among the 
active organizations taking an interest in these 
subjects. In conjunction with the State com- 
mission of forestry, the Se'ma Chamber of 
Com: erce is in uzxursting a movement to enl st 
the active interest of every ci‘izen of Dallas 
County in the m-v-ment to retain and i~c ease 
the forest growth in th's county. R. F. Ham- 
ner, chairman of the forestry committee of the 
chamber of cormerce, heads the movement, 
and Harry F. Smith and Grady G. Clev land, 
in°pectors of the State commiss on of for stry, 
are here assisting in preparation for opening 
a county-wide program. This progran will be 
chiefly educaticnal in character and _ signs, 
pocters, press material, pamphlets, window 
displ-ys. moving pictures and lectures will be 
used freely. 


weuerrnarrae 


Portab’e Dry Ki'n Built of Wood 


JACKSONVILLE, FLa., Sept. 17.—Engineers of 
the Moore Dry Kiln Co. have designed a port- 
ab‘e dry kiln structure built entirely of wood. 
This should prove welcome news to the small 
sawmi.l owner, whose supply of timber is 
limited and who has longed for a dry kiln 











Portable dry kiln constructed of wood by 
Moore Dry Kiln Co. for Roy Swenson Lumber 
Co., of Veneta, Ore. 


structure which would involve on'ty a small 
cost and at the same time be of sufficient dura- 
bility to last until his timber has been ex- 
hausted. 

Probably the best thing about this new wood 
kin is its portable feature, for when a mill 
operator has cut out one small tract, he can 
take the ki!In down and move it unimpaired to 
another timber location. 

The new Moore portable kiln is inexpensives 
of construction because it is made of lumber 
and it is less expensive to operate because wood 
is a better insulating material than either brick 
or concrete, from which materials most dry 
kilns are constructed. 

The accompanying illustration shows a small 
portable wood kiln instatled hy the North 
Portland (Ore.) plant of the Moore Drv Kiln 
Co. for the Rov Swenson Lumber Co. at 
Veneta. Ore. It is entirely of wood construc- 
tion and has a holding capacity of 12.000 feet. 
The cost of such a kiin is nominal. Mill 
owners who may be interested may secure 
further facts and cost figures from the office 
of the Moore Dry Kiln Co. at Jacksonville. 
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Hic Jacet 


I'll leave the old tree where it fell 
And travel farther for the wood 

To feed my fire.. 1 Know full well 
How here a gray old monarch stood 

And watched above his realm of green, 

A white-limbed birchtree for his queen, 
A thousand wild things at his feet 
He sheltered from the cold and heat. 


Yes, here he lived, here let him lie, 
And let him here to earth return, 

And up the valley I shall hie 

And find me other wood to burn. 

I shall find plenty in the vale, 

Young trees that were the first to fail. 
Only a few are ever king, 
And they deserve some better thing. 


Aye, here he fell, here let him stay 
Among the things he thought so fair. 
Around his head the vines shall cling 
And tangle blossoms in his hair. 
Here once a king once wore his crown; 
Here now a king has laid him down; 
Here let a king to earth return— 
I can find other wood to burn. 


We See b’ the Papers 


Still, anything can happen in a country that 
reads comic str.ps. 


About the only farm relief a farmer ever 
gets is to move to town. 


The peop'e who deserve credit are those 
who don't ask for any. 


Yost is back at Michigan. 
high, but we must fill ‘em. 

Mr. Hoover is rather thick-set, but Congress 
is a rather thick set itself. 


Federal Reserve remedies cure the disease, 
but tiuey also kill the patient. 


The man who said that oil and water won't 
mix never bougi.t any oii stock, 


Making money too high to speculate with 
makes it also too high to build with. 


“Grains Stronger.” Yes, and the longer you 
let them stand the stronger they get. 


Undoubtedly the greatest contribution to the 
success of a campaign is the contributions. 


Now the driverless auto has been invented. 
Well, it ought to be safer than the other kind. 


We don’t Itke to discourage Al, but they 
used to turn out by thousands to hear Bryan, 
too. 


3oth parties are for a full dinnerpail, the 
only difference of opinion being as to what 
with, 

We know how Clem Shaver stands, and 
Mrs. Shaver; but what about the little 
Shavers? 

_ One good thing about a hurricane is that it 
is soon over, but a political campaign runs on 
for months. 


Most of the fellows yelling for a bigger 
navy are careful never to be caught in it in 
time of war. 

We imag'ne that both Mr. Hoover and Mr. 
Smith regret that they have only one vote to 
give for their country. 

The first official act of Albania’s new king 
was to liberate 2,000 prisoners. Where does 
he think he is, Texas? 

When these acts were announced, there was 
cheering and parading. Ev:.dently the Albanian 
taxpayer resembles the American. 

His next act was to give a bonus of a 
month’s salary to all the State employees. Now 
we know: he thinks he’s in Illinois. 

At this writing $250,000,000 in gold is on its 
way here from England, but we are not so 





Stadiums come 


foolish as to imagine that any of it is ad- 
dressed to us. 

A quarter of one percent of the Chinese 
are Christian. We are only about a quarter 
of one percent Christian ourselves, 

The St. Louis Post-Dispatch says Wall 
Street forced “unwanted loans on Haiti and 
Nicaragua.” Forcing loans on a Latin repub- 
lic is just as hard to do as getting a Scotch- 
man to accept a present. 


Random Thoughts 


The basebail season is about over, and some- 
body will teil you that the Cubs or somebody 
lost a couple o1 games the last week and ios. 
the pennant. but the games that were lost tuat 
lost the pennant wereut lost in September but 
in July or June or August. They were lost 
someume when some outheider went to a pr.ze- 
hight the mgnt before and coulant see t..e ball 
the next day, or when some inuelder had a 
hundred doiiars bet on a horse and couldn’t 
think of anything else. 

And there are otuer games besides baseball 
in which a man must keep fit or his firm will 
lose out. Perhaps alongside the outhelder sat 
a salesman who found himself too tired the 
next day to call on a customer, or to exhibit 
any pep if he did, The infielder may be bet- 
ting on horses, but an executive may be bet- 
ting on stocks, Tnere is more than one way 
to 10se a pennant, for the chance to win it isn’t 
the last week but all season. 

And there is the quest.on of honesty, too. 
Every man wants the best pay he can get, but 
he ought to be in shape to give for it the best 
service he can render. 

In the maitcr of pionunciation, the campaign 
seems to be a tie. In his acceptance speech 
Mr. Hoover said “demonstrate,” and a few 
more things like that; but, on the other hand, 
Mr. Smith called it the St. Lawrence “rout’ 
and talked about “reforestration.” We have 
always suspected that our politicians on botli 
sices didn’t know enough about reforestation 
even to pronounce it. Kut perhaps they think 
that speaking good English might lose them 
the Bill Thompson vote. 

If we were an employer of office help we 
would put a dictionary on every desk. Then 
perhaps a stenographer would learn that 
“alright” is all wrong. In the paper this morn- 
ing the Business Finance & Securit'es Co. “an- 
nounces the removal of their offices to 4812 
Sheridan Road.” We hope the new location is 
near a library or a grade school. 


The Light End 


You'll find him more places than one, 
Besides in a camp or a mill; 
You'll find the same son-of-a-gun 
Attendin” a counter or till. 
But that kind of fellah, at that, 
He ain’t much account as a friend— 
No matter what job you are at, 
The fellah who grabs the light end. 


You get to know various kinds, 
In forty odd years, in and out; 
I think I know lumberjack minds, 
And what they are thinkin’ about. 
A hossthief ain’t much of a man, 
And yet, though I wouldn’t defend, 
He’s really more popular than 
The fellah who grabs the light end. 


The world has got plenty to do, 
And when we hike homeward tonight, 
I think J’ll feel better than you, 
If you grabbed the end that was light. 
And, if you want money, or what, 
Or want an occasional friend, 
Then, brother, just see that you’re not 
The fellah who grabs the light end. 


These Tiger 
Bunks Stand 
Punishment 








Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
men willlikethem. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 











Also made for wall attachment 
Write for specifications 








Number Style Size 


1485 Double (Extra Heavy) .. 
1485 Double (Extra Heavy) --. 
1485 Double (Extra Heavy) -.- 
1585 Double tHeavy) AEEIES, 
1585 Double (Heavy) ........ 
1585 Double (Heavy) -......- 




















1586 | ESO 4-6x 6-5 75 
1586 PE innicpisthtatbarte meine 8-0 x 6-5 49 
1586 EAS 2-6 x 6-5 45 





If your supply house doesn’t carry Tiger Bunks in 
stock—with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 
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SHIP 


Straight Cars— Mixed Cars or L.C, L. 

of the following woods: — 
ASH-BASSWOOD 

BIRCH SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















A Brand to 
Tie to 


Peerless) | ' 


ROCK MAPLE, BEECH ; 
AND BIRCH ne Flooring 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and P 


The Northwestern Cooperage. 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten. 516 Lumber Exchange 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 


_ 
“i 


VON PLATEN-FOX COMPANY 
; Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build. 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents, 


American Lumberman, 431 So. Dearborn St., Chicago 





























Business Changes 


ALABAMA. Greenville—Interests of A. M. 
Lewis, jr.. and A. D. Pryor in Hardwood Lumber 
Co. sold to V, C. Stabler; improvements contem- 
Plated. 

CALIFORNIA, Culver City—Betts-Koening Lum- 
ber Co. sold to Yost-Linn Lumber Co., of 674 N. 
Robertson Blvd., Hollywood, Calif. 


ILLINOIS. Galesburg—Davis Bros. & Potter 
moving to Peoria, 
INDIANA. Jasper—Jasper Cabinet Co., formerly 


Schaaf & Schnaus Mfg. Co., sold planing mill, re- 
tail lumber and building supply business to A. B. 
Krempp & Sons, cement and building supply deal- 
ers, Plans for erection of lumber sheds, office\and 
storage rooms under way. 

KENTUCKY. Beaver Dam—Beaver Dam Lum- 
ber Co, succeeded by Beaver Dam Mfg. & Supply 
Co. (Ine.). 

MISSISSIPPI. Little Warfield—Sawmill of W. M. 
Unger being moved to Tchula. A planing mill 
will be installed there. 


NEBRASKA. Wauneta—Malone & Walker suc- 
ceeded by Wauneta Lumber Co. (Inc.). 

NEW YORK. Brocton—Crandall Panel Co, suc- 
ceeded by John A. Kling. 

OREGON. Myrtle Creek—F. 
ceeded by Kirk & Gregg. 

Tillamook—J. A, Feazle reported to have been 
succeeded in the logging business by George F. 
Hanigan. 

TENNESSEE. Knoxville—Briggs Mfg. Co., of 
Detroit, Mich., auto body manufacturer, negotiat- 
ing for old plant of Wm. J. Oliver Mfg. Co.; plans 
branch plant for manufacture of finished wooden 
body parts, 

TEXAS. Dallas—W. H. O’Neill & Co. sold mill 
and wholesale lumber yards south of city limits to 
E. V. Mumpower & Son. 

TEXAS. Mirando City—Griffith Lumber Co. sold 
to Mirando Lumber Co, 


VERMONT. Burlington—Robinson-Edwards Lum- 
ber Co.’s retail department sold to T. A. Haigh 
Lumber Co, 

WASHINGTON. Arlington—Eliason & Wilder 
Lumber Co, succeeded by Eliason Lumber Co. 

Kelso—Clesner Bros. reported to have succeeded 
A. Howard in sawmill business. 

Olympia—J. W. Reynolds is reported to have 
purchased the sawmill of Ca! S. Sheppard, 

Toppenish—John Dower Lumber Co. purchased 
Dunn Fuel & Lumber Co. 


New Mills and Equipment 


IOWA. Cedar Rapids—H. Smulekoff, furniture 
manufacturer, 111 3d Ave., has let contract for 
construction of a 2-story, 60x100 ft. factory build- 
ing addition to plant. 

Burlington—Dahlin Bros. & Davis Mfg. Co., of 
Minneapolis, has selected a site in North Bottoms, 
this city, and will build a $30,000 furniture factory. 


KENTUCKY. Louisville—Mengel Body Co. has 
let contract for construction of $100,000 addition, 
300x440 ft.; will install at least 12 dry kilns, it is 
reported, 

MISSOURI. Kennett—Laswell Mfg. Co. plans 
erecting $10,000 plant for manufacture of wicker 
furniture, plant to convert logs into wood suitable 
for same; will install sawmill, drying room, weav- 
ing, paint and upholstery departments. 

NEW YORK. Buffalo—Kittenger Furniture Co. 
has let contract for construction of 5-story factory, 
6x75 ft., at 1925 S. Elmwood. 

Niagara Falls,—Haeberle Lumber Co. will build 
addition to plant and rebuild planing mill at 1004 
Cedar Ave, 

BRITISH NORTH AMERICA 


QUEBEC. Coaticook—Gilmour Chair Co. (Ltd.) 
has let contract for construction of $80,000 factory 
building. 

Montreal—Pigeon & Drapeau, 2050 Gouin St., 
planning erection of sash and door factory to cost 
about $125,000 in North Montreal. 


Incorporations 


FLORIDA. Bushnell—Bushnell Builders Supply 
Co., incorporated; capital, $5,000; general retail and 
building supply business. 

Jacksonville—Standard Hardwood Co., incorpo- 
rated; capital, $25,000; to deal in lumber, timber 
and millwork. 

Pinecastle—Pinecastle Lumber Co., incorporated; 
capital, $50,000. 

West Palm Beach—McClellan Millworks, incor- 
porated; capital, $10,000; to manufacture and deal 
in millwork. 

GEORGIA, Brunswick—Waynesville Naval Stores 
Co., incorporated; capital, $40,000. 

Dublin—McDaniel-Mackey Lumber Co., incorpo- 
rated; capital, $10,000; to manufacture and deal in 
lumber and lumber products. 


Cc. Johnson suc- 


ILLINOIS. Chicago—Independent Lumber Co., 
incorporated. 
INDIANA. Indianapolis—Nickel Plate Lumber 


Co., incorporated; capital, $40,000; to deal in lum- 
ber, millwork, lime, lath, shingles, paints, etc. 

Piymouth—C, Morris Lumber Co., incorpo- 
rated; capital, $100,000; to manfacture lumber and 
other wood products, 

LOUISIANA, Vivian—Vivian Lumber Co., incor- 
porated. 

MARYLAND. Arlington—Mottu Lumber Co., in- 
corporated; capital, $20,000; address Theo, Mottu, 
5014 Reistertown Rd. 






Frederick City—Wilcoxon & Brown Lumber Co 
incorporated; capital, $100,000. in 
NEBRASKA. Humboldt—Humboldt Lumber Co 
incorporated. = 
NEW YORK. Allaben—Shandaken Coal & Lum. 
ber Co., incorporated; capital, $30,000; Wm, Riss. 
ley, 88 Park Row, New York City. : 

Silver Creek—Ward & Dickinson, incorporated, 

NORTH CAROLINA. Catawba—Rudisill Lumber 
Co., incorporated; capital, $50,000; to operate a 
lumber manufacturing plant. 

High Point—Carolina Container Co., incorpo- 
rated; capital, $200,000; erecting plant to manvy- 
facture boxes and crates. 

OHIO. Cincinnati—West Coast Products Co., in- 
corporated; capital, $7,500; to deal in various kinds 
of lumber and building supplies. 

Madison—Madison Willow-Craft Co., incorpo- 
rated; capital, $25,000; to manufacture furniture 
and art pieces from willow, etc. 

OREGON. Blachly—Lake Creek Lumber Co., in- 
corporated; capital, $10,000, 

Portland—Mercury Mills, 
$1,000; sawmill, 

WASHINGTON. Aberdeen—Florida Spruce Box 
Co., incorporated; capital, $50,000. 

Auburn — Paull-Reilly, incorporated; capital, 
$15,000; to manufacture household appliances, 

Everett—Van Dyke & McCollum, incorporated: 
capital, $26,000. 


New Ventures 


FLORIDA, Jacksonville—Timber Products Cor- 
poration recently began business at 22 Laura &t. 

Mount Dora—Mount Dora Lumber Co. starting 
retail yard and planing mill; buildings being 
erected. 

GEORGIA. Macon—Georgia Stave Co. recently 
began manufacture of staves. 

ILLINOIS. Thompsonville—Thompsonville Lum- 
ber Co. has started a retail business. 

KANSAS. Kansas City—Kansas Lumber & Coal 
Co. recently began business, 

LOUISIANA. Sulphur—Sulphur Lumber Co., re- 
ang chartered, has opened a new retail yard 

ere. 

MISSISSIPPI. Ruleville—Tom Dulaney, W. E. 
Wiggins and G. C, Day have formed a company 
to operate a retail lumber yard at Sunflower, Miss., 
near here. 

Sumner—Sumner Lumber Co., recently chartered, 
expects to open new retail yard here very soon. 
Company is owned by Drew Lumber Co., of Drew, 
Miss., and will be operated as Sumner branch, 

Sunflower—Sunflower Lumber Co. opening retail 
yard. 

MISSOURI. Fordland—Sam Grubaugh Hard- 
ware & Lumber Co. opening retail lumber yard. 

NEW MEXICO. Hobbs—P. J. Woolridge open- 
ing lumber business. 

NORTH CAROLINA. Greensboro—Irvin Cox has 
started a planing mill. 

Yadkinville—Yadkinville Lumber Co. putting in 
new yard, 

OKLAHOMA. Seminole—Home Lumber Co. start- 
ing retail business. 

TEXAS. Big Spring—Stahlman Lumber Co. 
opening retail yard. 

WASHINGTON. 
started a sawmill, 


Casualties 


CALIFORNIA. Comptonville—Sawmill of Schmidt 
Bros. destroyed by fire; loss, $100,000. 


incorporated; capital, 


Melbourne—L. J. Esses has 


FLORIDA. Apalachicola—Union Lumber Co., 
loss by fire, $10,000. 
INDIANA, New Albany-—Frederick & Jones, 


loss by fire, $12,000. Mill, file room, slip and power 
plant destroyed; mill had not been operated for 
some time and machinery had been shipped to 4 
southern operation, 

KENTUCKY, Louisville—Norman Kiln Drying 
Co., subsidiary of Norman Lumber Co., loss by 
fire in kilns which destroyed about 700,000 feet 
of hardwood. Twelve kilns destroyed and several 
carloads of lumber, including one of mahogany, 
loss estimated at about $200,000. 

NEW JERSEY. Morgan—Morgan Lumber Co., 
loss by fire, $190,000. 

NEW MEXICO. Tularosa—Tularosa Tie & Lum- 
ber Co., loss by fire, $100,000; lumber yard and 
stock destroyed; mill and planing mill saved; com- 
pany will be unable to ship for several months it 
is reported. 

NEW YORK. Ogdensburg—Plant of Becker- 
Moore Co., wood flour manufacturer, and the 
Joseph Leyare Boat Works destroyed by fire. 

OREGON. Imbler—Box factory of A. A. Crader 
has been burned with loss of $9,000. 

- Willamina—Sawmill of Fast & Sons destroyed by 
fire. 

PENNSYLVANIA. Port Allegany—Holden Lum- 
ber Co:, loss by fire in sawmill; building and _ con- 


tents total loss; estimated $12,000 cost of re- 
building. 
WASHINGTON. Seattle—Bolcom-Canal Lumber 


Co., loss by fire in sawmill, $30,000. 
Tumwater—Sawmill of Deschutes Lumber Co. 
destroyed by fire, loss, $50,000. 
WEST VIRGINIA. Bluefield—Stave house and 
shop of John L. Phillippe damaged by fire; loss 
about $20,000. 
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Pleads for Co-operation 


In a lengthy bulletin sent to the members of 
the National Association of Commission Lum- 
ber Salesmen, Frank J. Shead, secretary-treas- 
urer, calls attention to the remarkable changes 
that have taken place in business and industry 
and the necessity for a higher type of intelli- 
gent salesmanship in the lumber industry than 
ever before. After referring to the changes 
that have come in various lines of endeavor, 
he mentions the way in which substitute mate- 
rials are encroaching upon the lumber market 
and says: 

During the last summer, within a block of 
my home, an 8-story apartment covering a 
quarter of a block has been erected in which, 
aside from that used in the forms, I do not 
believe a full carload of lumber went into the 
structure. Cement floors and roofs, iron win- 
dows and door frames, steel sash, metal lath, 
concrete stairs, iron balustrades and composi- 
tion partitions. In fact, it is claimed to be 
absolutely fireproof... Does this have-any sig- 
nificance relative to the future of lumber? 


Believing that much of this craze for some- 
thing new will spend itself after sufficient time 
has elapsed for these new materials and meth- 
ods to prove themselves, Mr. Shead says: 

The application of education and argument 
have a discouraging influence on. fanatical 
ideas and hobbies and this has been under- 
taken by the National Lumber Manufacturers’ 
Association aided by other units in the indus- 
try and in which we should whole-heartedly 
co-operate. 

Mr. Shead does not believe that it is strictly 
true that too many are engaged in the lumber 
business, and says: 

There is just as much skill required in the 
marketing of lumber as in its manufacture. 
Production and merchandising are two sepa- 


Hoo-Hoo 


Buffalo Hoo-Hoo Committees 


St. Louis, Mo., Sept. 17—The personnel of 
three important committees appointed by the 
Buffalo (N. Y.) Hoo-Hoo Club was made 
public today at Hoo-Hoo international head- 
quarters here as follows: 

Wood promotion—Nelson T. Montgomery, 
Montgomery Bros. & Co., chairman; Fred R. 
Roginson, Ray H. Bennett Lumber Co., Tona- 
wanda, N. Y., and Malcolm T. Wetmer, Ayers- 
Wetmer Lumber Co., Niagara Falls, N. Y. 

Publicity and advertising—George M. Zim- 
merman, Zimmerman Lumber Co., chairman; 
F. H. La Mar, Creo-Dipt Co., North Tona- 
wanda, N. Y., and B. C. Brockett, Weatherbest 
Stained Shingle Co., North Tonawanda. 

Public affairs—Harry L. Abbott, Atlantic 
Lumber Co., chairman; Clark L. Hurd, Hurd 
Bros., and Harold Hauenstein, A. G. Hauenstein 
Lumber Co., all of Buffalo. 

@Q@@aag@e2ea2@22022 


Oakland Hoo-Hoo Gather 


OAKLAND, CauiF., Sept. 15.—Hoo-Hoo Club 
No. 39 held its regular September meeting last 
Tuesday night at the Athens Athletic Club 
here. The meeting was called to order by re- 
tiring President Fraser, who handed over the 
gavel to incoming President H. S. Morton, of 
Hill & Morton. Entertainment was furnished 
by Lyn Cowan, director of the orchestra at a 
local theater. Charles G. Bird, Stockton Lum- 
ber Co., and C. U. Utterback, Millwork Insti- 
tute of California, both of Stockton, were 
among the visitors. Professor Emanuel Fritz, 
of the forestry department of the University 
of California, a nationally recognized authority, 
was also in attendance, after having been 
absent for over a year on sabbatical leave. 
Arrangements were made for the club's partici- 
pation in the Hoo-Hoo picnic for all Hoo-Hoo 
in the bay region to be held at Kendall Dell, 
near Palo Alto, on Sept. 30. A new rotating 
schedule for the club’s meetings was instituted 
and Hayward was selected as the scene of the 
October meeting. Committee chairmen for the 


rate and distinct sciences, the same as law 
and physics. To qualify for either requires 
special training. 

There is not one manufacturer in a hun- 
dred who could successfully sell his product 
nor is there one wholesaler or salesman in a 
hundred who could properly produce lumber. 
Possibly a majority of retailers have never 
seen lumber manufactured. How, then is 
any one of these factors alone presumed to 
conduct the lumber business from stump to 
consumer intelligently or successfully? 

It is a certainty that any one unit under- 
taking to hold lumber in its proper place 
will find a necessity for the last ounce of 
co-operation and support it can draw from all 
units comprised in the industry. 

The manufacturer, wholesaler, salesman, the 
retailer each has a proper place and a specific 
performance in the lumber fabric. Time and 
effort can be much more profitably employed 
in saving the life of the industry than in 
discussions and intriguings for the elimina- 
tion of one of its components. 

Mr. Shead then says that “dissolution most 
frequently results from internal disturbance or 
decay and not from outside aggression,” and 
further believes that “the closest co-operation 
and strictest harmony among those interested 
in the success and perpetuity of the lumber 
business will be none too strong to insure it.” 


He then calls attention to the clean-cut, con- 
cise principles, purposes and policies of his 
association, and says: 

Our declaration of principles embraces the 
exacting essentials of salesmanship. We have 
worked along sound progressive lines. Our 
policies are practical, our purpose for a sane 
and safe solution of salesmanship. Time 
and custom have established a fixed position 
for us in the industry that should not be 
questioned now. 


A ti 7 ti 

new year were announced as follows: Pro- 
gram, George C. Troth, Boulevard Mill & 
Lumber Co.; finance, C. I. Gilbert, Eureka 
Mill & Lumber Co.; attendance, H. D. Cook, 
Western Door & Sash Co.; membership, Earl 
R. Davis, Coos Bay Lumber Co.; reception, 
C. S. Lamb, former manager of the Sunset 
Lumber Co.; transportation, Henry Meyer, 
H. B. Maris Panel Co. Each chairman was 
allowed the selection of his own committee. 


Final Arrangements for Annual 


Boston, Mass., Sept. 18.—Plans and ar- 
rangements are now virtually complete for the 
thirty-seventh annual convention of Hoo-Hoo, 
to be held Sept. 26-28, at the Hotel Statler, 
here. Information received from many sources 
by the general chairman of the convention 
committees, U. M. Carlton, of the Dix Lumber 
Co., North Cambridge, Mass., and by Secre- 
tary-treasurer H. R. Isherwood, indicate that 
this first Hoo-Hoo convention to be held in 
Boston in many years will have an unusually 
large attendance. Detroit lumbermen have ar- 
ranged to have a special car and a big delega- 
tion has been organized to come in special cars 
from New York and New Jersey. It is as- 
sured that New England lumbermen will be 
extensively represented, and delegates will 
come here from practically every other lum- 
bering and lumber-selling section of the coun- 
try. 

The miniature model homes which won 
prizes in a contest recently conducted by the 
Hoo-Hoo Club of Bend, Ore, have been 
shipped to Boston and are to be on exhibition 
here during the convention. 

A pre-convention meeting of the Harry L. 
Folsom Hoo-Hoo Club No. 13 of Boston was 
held last night in the Boston Square and Com- 
pass Club and brought out a large and enthusi- 
astic attendance. The speaker of the evening 
was Parson P. A. Simpkin. 








With This 





CAN SELL 
“CERTIFIED 
HOMES” 


_Think of the sales pull it will 
give you to be able to shout out in 
your advertising, “WE SELL 
CERTIFIED HOMES.” 


With the policy illustrated here, 
you give your customers the same 
protection on materials and con- 
struction as an abstract or title in- 
surance policy gives them regard- 
ing ownership. In selling his haquse’ 
an owner has a decided advantage 
in that this policy gives him defi- 
nite, convincing proof to offer 
buyers regarding materials and 
construction. 


You can get more money for a 
certified house bill.. You can get 
more business on CERTIFIED 
HOMES—covers new homes, re- 
modeling or repairing. Wonderful 
business building idea that’ll pay 
big dividends to every dealer who 
is far-sighted enough to feature this 
plan that is being universally 
adopted. 


SEND NO MONEY 
Just Mail This Coupon 


AMERICAN LUMBERMAN, 


431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample ‘Specification 
Protection Policy.” Within § days we agree 
to remit $0c to cover cost of this sample or 


return same to you. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber. Lath 
and Shingles 
Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





























Try Us , We are 
First ° the 
oldest 
and 






manvfacturers of 

CHERRY lumber 
in America. 

JAMESTOWN, N. Y. 


LUMBER 


WE HAVE IT 
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HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 











C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 

















WARREN AXE & TOOL CO. 


WARREN, PA 


| Panama Pace GRAND PRIZE 
tion SE neeennneneenentaimmnmemnnntitlicnsetinnstannaaattina’ 


International Exposi 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS $72,°59°0°" 
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News Notes from Ameic 


Jackson, Miss. 


Sept. 17.—Southern pine operators have had 
another good week’s business. Orders have 
been available covering high grade shed items 
as well as low grade stocks, and yard stocks 
have also sold easily. 

Orders have been received for 3- and 4-inch 
B&better edge grain and flat flooring at list 
prices, and substantial reductions in stocks 
are noted. No. 1 flooring has been purchased 
readily this week. No. 2, 4-inch flooring has 
been in good demand, a few sales being made 
of 3-inch. Ceiling in both %- and %-inch 
has sold easily, and there is none of this on 
hand. 

No. 2 boards, 8- and 10-inch, have been 
strong and stocks have been reduced. No. 3 
8- and 10-inch boards have sold readily, espe- 
cially the 8-inch. The 12-inch in Nos. 2 and 
3 have been slightly draggy. 

Stocks of upper grades of drop siding have 
been reduced. Lath are strong, with most 
mills reporting heavy bookings and no stocks, 
so that all quotations were for thirty to sixty 
days shipment. 

-Special timber cutting has been strong, and 
a number of attractive sawing schedules have 
been sold. While the export market remains 
quiet the interior is buying stock that ordi- 
narily would go into sawn timbers, and at 
more attractive prices. 

Dimension has been an easy seller, espe- 
cially in 2x10-inch, 14-foot and 2x12-inch, 16- 
foot, while 2x8-inch is stronger. 

Retail stocks must be low, as orders for 
unusually quick shipment bring premiums. 


Bogalusa, La. 


Sept. 17.—Announcement was made last 
week by W. H. Sullivan, vice president and 
general manager of the Great Southern Lum- 
ber Co., that a contract had been signed with 
the Filer & Stowell Co., of Milwaukee, Wis., 
for all of the machinery required for the 
manufacture of redwood lumber in the Great 
Southern’s immense plant at Bogalusa. The 
approximate cost of the machinery and the 
installation will be $175,000 and it is expected 
that the first shipment will arrive and in- 
stallation begin within twenty days. The 
Filer & Stowell Co. originally furnished all of 
the machinery used by the Great Southern 
Lumber Co. in its great 1,000,000-foot-a-day 
capacity southern pine sawmill. 

W. A. Chandler, superintendent of the Great 
Southern Lumber Co., went to Milwaukee, and 
with the engineers of the Filer & Stowell Co. 
selected all of the machinery to be used in 
the manufacture of redwood. As the Filer & 
Stowell Co. has the reputation of making the 
best machinery known for both southern pine 
and redwood mills, Mr. Chandler and Col. Sul- 
livan are confident that this plant will be the 
last word in equipment for the manufacture 
of redwood lumber, and that by Dec. 1 next 
the mill at Bogalusa will be ready to begin 
sawing redwood. M. E. Olmsted, who has 
charge of the operations in California, has 
assured the officials here that he will have 
plenty of redwood logs in Bogalusa in ample 
time to start the redwood department and 
keep it in operation. It is planned to manu- 
facture 250,000 feet of redwood daily at the 
plant here. 

M. E. Olmsted, for five years a resident of 
Bogalusa, has tendered his resignation as as- 
sistant to the vice president of the Great South- 
ern Lumber Co. and Bogalusa Paper Co., fol- 
lowing his transfer to Rockport, Calif., to 
assume management of the redwood mill log- 
ging and the shipping lines of the redwood 
company in the West. In his letter of resig- 
nation, addressed to W. H. Sullivan, vice pres- 
ident and general manager, Mr. Olmsted, 
among other things, said: “I feel that I have 
had a great experience and wonderful train- 
ing under you and can not sufficiently ex- 
press my appreciation of your kindness and 
cordial relations which have always existed 
between us.” Mr. Olmsted is now in Rock- 
port and actively engaged in the work of get- 
ting out redwood timber for manufacture at 
the Bogalusa mill Pending beginning of 
operations in the redwood mill at Bogalusa, 
redwood will continue to be manufactured at 


ag D’Lo (Miss.) plant of the Finkbine Lumbe; 
0. 


New industrial history was made in Boga- 
lusa today with the starting of operations by 
this city’s newest industry, the $500,000 plant 
of the Gaylord Co., of St. Louis, largest paper 
box manufacturer in the United States. The 
plant erected here is one of the most modern 
paper box factories in the country and when 
the buildings were erected sufficient space was 
provided for doubling the capacity of the 
plant at a later date. The erection here of 
this plant is just another step in building up 
a great paper industry in Bogalusa in con- 
nection with the reforestation and conserva. 
tion work of the Great Southern Lumber (Co. 
and allied interests. 


Brookhaven, Miss. 


Sept. 17.—Orders last week showed a heavy 
spurt and will run about 30 percent in excess 
of production. Apparently there has been an 
awakening of the export markets for lumber, 
for an appreciable percentage of this business 
came from foreign markets, some of which 
have bought little for several months. As 
domestic demand for building items has been 
so heavy, it is only natural that the prices 
for export lumber should have advanced. 
Domestic orders cover largely shed and yard 
stocks and miscellaneous and short items that 
are ready to load. Loading has been inter- 
fered with very badly for more than a week’s 
time by car shortage, and mills are not yet 
getting all the cars they need. Demand for 
export sawn timbers is beginning to show 
activity, more business having been booked in 
the last two weeks than in the four months 
preceding, while mills already have enough 
such business to keep them busy for sixty 
days. Two of the largest mills in this sec- 
tion, cutting longleaf timber and making a 
specialty of sawn timber, shipped during Au- 
gust one carload amounting to 18,000 feet, 
while between Jan. 1 and Aug. 1 those same 
two mills had shipped more than 6,000,000 
feet. The mills made up their minds that if 
sawn timber business could not be booked at 
a price equal to what it was last winter, they 
did not want it. Domestic specifications, while 
a little harder to cut, pay better than export, 
especially when sawn timber goes off $4 to 
$5, as it did earlier in the year. It is coming 
back fast now. 

Pine flooring has certainly been strong, 
orders having been very heavy. They would 
have been much heavier except for the fact 
that mills are badly oversold on many items. 
Total salable stocks of 3- and 4-inch flooring, 
in all grades from No. 3 up through “A” heart 
face rift, at three of the largest mills in this 
section amounted to 161,000 feet tonight, and 
oversales amounted to 387,000 feet. Drop 
siding is holding firm, and stocks are fairly 
low, but pretty well assorted. Sales are keep- 
ing up well with production. Ceiling stocks 
are rather low, especially of %x4-inch, which 
has been selling exceptionally well, with a 
number of items oversold. The %x4-inch- 
ceiling has been selling better, and while pro- 
duction is small there are fairly nice stocks. 
Partition continues rather draggy, and stocks 
are being held low, as demand for partition is 
light these days. Bevel and square edge sid- 
ing have both been selling weil. Bé&better 
and No. 1 square edge siding are pretty well 
oversold. Molding orders have continued in 
good volume, and mills are pretty badly over- 


sold. There are practically no stocks of any 
item of pine finish. The export market has 
bought well. Many small mills that produced 


finish have been inactive. B&better shortleaf 
§/4x12-inch has been a strong seller for 4 
long time. No. 1 and C 5/4x8-inch has been 
in very heavy demand and is oversold. Ex- 
port saps, 4- and 6-inch, have been very strong, 
and mills are oversold for about forty-five 
days. Export saps, 7/4x8-inch and wider, 
have been active, mills having all the busi- 
ness they can take care of for some time. 
No. 2, 4-inch fencing remains extremely 
firm, a good volume of orders coming in. 
Stocks are now very low. No. 2, 6-inch fenc- 
cing and flooring have been selling at a good 
rate. Longleaf stock is badly oversold, but 
there is a comfortable amount of shortleaf 
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on hand. Export demand for boards has im- 
proved, orders coming in very heavy volume 
for both longleaf and shortleaf for the last 
few weeks. No. 2 longleaf, 12-inch, has been 
moving in heavy volume--export, and interior 
demand for 12-inch No. 2 shortleaf is picking 
up. In fact, all boards have been in good 
demand. No. 2, 5/ and 6/4, has been in good 
demand, and stocks have been reduced very 
materially. No. 3, 4-inch fencing has been 
in excellent demand, at $16 f. o. b. mill for 
g48, and $1 extra for resawing machine run. 
This item has sold heavily and mills in this 
section have exhausted their stocks. No. 3, 
§-inch flooring has been selling very heavily, 
put fencing strips have not been so very ac- 
tive, largely because of stiffer prices in this 
territory. No. 3, 8-inch remains well over- 
sold in longleaf, with stocks of shortleaf very 
light. Of both longleaf and shortleaf 10- and 
12-inch No. 3 there are comfortable assort- 
ments. Box shook orders are’ coming through 
about as needed, with orders a little ahead of 
shipments, due to scarcity of short lengths. 

No. 1 longleaf dimension has been selling 
quite well, and stocks are very low and badly 
broken, especially in 2x10- and 2x12-inch. 
Stocks of shortleaf No. 1 are lower than those 
of longleaf, and more broken, with practically 
no 2x10- and 2x12-inch in any lengths avail- 
able, and a number of sizes and lengths -over- 
sold. Stocks of No. 2 longleaf dimension are 
low and very badly broken, and orders are 
being booked for the few items available. A 
number of items in No. 2 shortleaf dimension 
are badly oversold, with practically no sur- 
plus of dry stocks left and no green stock 
coming dry. 

Lath continue very firm, with orders plen- 
tiful. No. 2 kiln dried are pretty well over- 
sold for three to four weeks, and No. 1 for a 
couple of weeks. Pine shingles have certainly 
had a strong movement, and all except No. 2 
sap are very badly oversold. 


Philadelphia, Pa. 


Sept. 17.—Philadelphia lumber trade has 
suffered considerably during the last two 
weeks as a result of very unfavorable weather 
conditions along the south Atlantic seaboard. 
Heavy rains continued in that section prac- 
tically all last week, and shipments were 
slowed up to such an extent that one Phila- 
delphia wholesaler who tried to purchase by 
wire some 2-inch shortleaf framing from one 
of his regular shippers received the following 
reply: “Unable promise anything in week. 
Rain three days. Five inches last night. 
Every highway covered with water. Some 
trains not running. Everything standstill. 
Still raining.” 


Norfolk, Va. 


Sept. 17.—Weather conditions have been 
much better, and North Carolina pine mills 
are shipping out some stock. Demand has 
shown improvement and prospects are much 
brighter. Prices show a strong upward ten- 
dency. 

There has not been much demand for 4/4 
edge No. 2 and better band sawn, but a better 
call for good circular sawn, due to difference 
in price. This latter item, however, is scarce. 
Edge 4/4 No. 3 has been moving well, and 
there is very little surplus. No. 2 and better 
4/4 stock widths, band sawn, rough and 
dressed, have been active and mill stocks are 
low. Mixed cars of good circular stock are 
not moving so briskly, yet mills do not seem 
anxious to book further until old orders are 
shipped out. No. 3, 4/4 stock widths have 
been in good demand, and more 10- and 12- 
inch widths could be sold. The 5/4x10- and 
12-inch, also 6/4 stock widths, No. 2 and 
better, continue very popular and scarce. Mis- 
cuts, No. 2 and better 4/4, are also improving, 
and these accumulate rather slowly. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have been larger, and good air dried edge 
is scarce, while stock widths, which are pre- 
ferred, are as hard to secure. Dressed and 
resawn box, and dressed box, have been in 
better demand. Edgé 4/4 No. 2 box has also 
been moving better. No. 1, 4/4 stock box 
continues active. Some kiln dried is offered, 


but rough dried stock box is hard to buy. 
No. 2, 4/4 stock box in all widths has been 
active, and is strong. Edge and stock box, 
6/4 dressed and resawn, has been more ac- 
tive, and buyers.are paying asked prices....Box 
bark strips, 4/4, have not been so active, but 
inquiries are picking up. 

There has been a pretty fair demand for 
flooring in solid cars of one width in No. 3 
grade, also for partition, and inquiries for 
mixed cars have been frequent. Prices are 
not likely to change until surplus stock is 
sold. Kiln dried roofers are being sold as 
fast as accumulated. Air dried have been 
moving well and are far from plentiful; their 
price is very strong. 


Seattle, Wash. 


Sept. 15.—The market situation throughout 
fir producing territory is rather complicated, 
and yet on the whole is encouraging to oper- 
ators. Although lumber prices are very little 
better than they were a year ago, their trend 
is in the right direction, while last year they 
were on the downward grade. 

Rail trade in mixed cars, particularly from 
the so called Prairie districts, is exceptionally 
good, and prices on many items are advancing. 
Upper grades still maintain the greater 
strength. More advances have occurred in 
the selects than among commons, although 
popular items in common dimension have also 
seen some increases. Boards, plank and small 
timbers have not changed in price. Mills ca- 
tering to the rail trade have badly broken 
stocks, and present indications are that there 
will be six weeks more of active demand be- 
fore the winter lull. A very active spring 
market is expected, and as the mills have 
such broken stocks, it does not look as if they 
would be able to acquire very much surplus 
between the end of fall buying and the be- 
ginning of spring buying. 

In the Atlantic coast water trade, prices are 
firm, with unsold transits being cleared up, 
while a very much smaller volume will prob- 
ably move during the next few months. Brit- 
ish Columbia mills catering to the Atlantic 
coast market have found a much more at- 
tractive field for their side-cut in rail ship- 
ments to the Prairie Provinces, and it is predict- 
ed that the movement from British Columbia 
during the next six to eight months will be 
only about 50 to 60 percent of the amount 
that has gone to the Atlantic coast during 
the last year. In other words, British Colum- 
bia mills will be shipping from 15,000,000 to 
18,000,000 feet a month to the Atlantic coast, 
as compared with 25,000,000 to 30,000,000 feet 
in the past. It is felt by the West Coast Lum- 
bermen’s Association that better information 
regarding the situation of the Atlantic coast 
would be of value to shippers in that field, 
and as a result Col. W. B. Greeley, of the 
West Coast Lumbermen’s Association, has an- 
nounced that field men of the association are 
to make a very careful survey of the Atlantic 
coast business to determine the amount of 
unsold stocks, how fast these stocks move 
out, and what the prospects are for accumu- 
lating during the fall and winter, thus secur- 
ing a comprehensive picture of conditions in 
that market. 

California cargo prices remain unchanged. 
Inquiry is increasing, and there seems to be 
some resumption in activity this month. Ex- 
port fir demand is more active, although prices 
have not undergone any change in recent 
weeks. Advances may be expected in the near 
future. 

Decided reduction of stocks is shown by 
reports from a group of twenty-four mills 
to the Davis Statistical Bureau. Their stocks 
of Sept. 1 were 62,000,000 feet, or 25 percent 
lower than those of Jan. 1. Stocks of the 
mills generally are very badly broken. 

While many price advances on different 
items have been reported during the last few 
months, manufacturers have not received a 
high average price for their product as com- 
pared with past years. A group of twenty- 
four mills showed that prices received in 
August, 1928, were only 69 cents higher than 
those of August, 1927. But as compared with 
Jan. 1, 1928, the August, 1928, prices were 
$1.73 higher. These are records of past sales, 
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Retail Yard Stocks 
Arizona White Pine 
High Altitude — Soft, Texture 





Here Are Some Good Value 
Items You Should Try:— 


4/4x 4’ to 20” C Select Finish 


19/16x 4” to 12” RL No. 2 Btr. 
Pine Dimension 


11/16 x’ 4” to 12” 
Com. Shiplap $1S 


4/4x12” R L No. 4 Common 
Boards S2S 


Mouldings 8000 Series 


R L No. 





20 Modern Kilns McNary 
Modern Planing Mills 
Box Factories . 

Cut up Plants 


Write now for latest stock list 
and prices 


southwest Lumber 


Sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 
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Hardwoods 


O Plain and Quartered 
Uniform Color, Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE RIGHT 


OAK FLOORING 


The 


Mowbray &GRobinson 


Lumber Company 
CINCINNATI, OHIO 


























Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“coarse” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, JIL, 1518 Fisher Bldg. 
Providence, R. 1L., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat’l Bank Bldg. 











North Carolina Pine and 
West Virginia Hardwood 








ER : CASING, 
facrured. High Grade, BASE AND 
y. Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 











and are not based on more recent price move- 


ments. 
Denver, Colo. 


Sept. 17.—There is still a good demand in 
the local market. Retailers throughout the 
State are not buying in large quantities, as 
they have fairly good stocks, but only to fill 


out assortments and take care of demand. 


There is considerable building in most parts 
of the State, and it will probably continue 
inte the fall. There is more building and 
repairing being done in the country districts 
than for a number of years. Building also 
is good in Denver and other larger cities of 
Colorado. 

The St. Vrain Lumber Co., Lyons, Colo., 
has been purchased by the W. L. Hogsett 
Lumber Co., of Longmont, Colo. The St. 
Vrain company was a branch of the Sterling 
Lumber & Investment Co. 

Timber sales on the Mescalero Indian reser- 
vation in New Mexico reached 19,000,000 feet 
in the last year. Most of the logs are being 
cut by the Breece Lumber Co., of Alamogordo, 
and the Tularosa Tie & Lumber Co., of Tula- 
rosa. 


Tacoma, Wash. 


Sept. 15.—One of the most important lum- 
ber conventions of the year will be held at 
the Winthrop Hotel in Tacoma next Wednes- 
day. Pacific Northwest manufacturers will 
then hold a mass meeting under the auspices 
of the West Coast Lumbermen’s Association. 
The directors of the association will meet 
Tuesday. At the mass meeting an effort will 
be made to bring many of the manufacturers 
now outside the association into the fold, and 
the new grading rules will come up for dis- 
cussion. Other matters of importance are to 
be brought before the gathering. 


Sales managers of the Pacific Northwest 


mills met here last Wednesday to discuss mar- 
ket conditions. Reports from the different dis- 
tricts showed that prices have been firm for 
the last ten days, and several important ad- 
vances have been noted. The Japanese mar- 
ket is particularly firm, while the Atlantic 
coast is the weak spot. 

The grading rules committee of the West 
Coast Lumbermen’s Association met here yes- 
terday to discuss new rules now under consid- 
eration. Moisture content was the principal 
subject discussed. 

Little business was done at the Tacoma 
Lumbermen’s Club meeting yesterday. J. G. 
Newbegin brought up the question of demur- 
rage charges on cars held at docks for boats. 
Puget Sound ports are allowed only two days’ 
free time on intercoastal and California busi- 
ness, as compared with five days’ time on for- 
eign shipments and the from five to seven days 
on all shipments at Atlantic coast ports. The 
club voted to appoint a committee to take 
this question up with the Northwest Demur- 
rage Association, and President E. W. Demar- 
est named Mr. Newbegin, A. K. Martin and 
L. J. Hill as members. 

The manufacturers’ meeting followed the 
club gathering, with J. C. Buchanan acting 
as chairman. 

Cargo shipments of ‘lumber and wood prod- 
ucts were unusually heavy last week. More 
than 1,800 tons of box shook was shipped to 
South America, Australia and the Hawaiian 
Islands, and lumber shipments totaled 13,- 
290,000 feet, the largest amount shipped out 
in a single week for some time. From the 
Shaffer, Baker, McCormick docks and Porta- 
coma pliers went 7,075,000 feet; Dickman 
Lumber Co., 1,400,000 feet; St. Paul & Ta- 
coma Lumber Co., 1,685,000 feet; Defiance 
Lumber Co., 1,580,000 feet; Wheeler, Osgood 
Co., 300,000 feet; Tidewater Mill Co., 550,000 
feet, and Puget Sound Lumber Co., 700,000 
feet—a total of 13,290,000 feet. Destinations: 
Atlantic coast, 3,075,000 feet; California, 
1,650,000 feet; Japan and China, 5,300,000 feet; 
South America, west coast, 1,165,000 feet; 
Europe, 1,500,000 feet; Australia and New 
Zealand, 500,000 feet, and the Hawaiian 
Islands, 100,000 feet. Other than lumber: The 
Atlantic coast took 500 tons pulpwood, 200,000 
shingles, 3,500 doors and 26,000 feet cross 
arms. South America, west coast, took 600 
tons box shook, 75 tons plywood. Europe 
took 25,000 feet airplane spruce, 1,100 doors 
and 75 tons plywood. Australia took 650 tons 
box shook, 100 tons plywood, 50 tons door 
stock and 50 tons knockdown houses. The 
Hawaiian Islands took 600 tons box shook. 

The Portacoma piers has announced a re- 
duction of 50 percent in the storage charge 


— ot 
for lumber. The new rate is half a cent a 
thousand a day. Wharfage handling and 
cranage charges have also been reduced from 
20 to 50 percent. This reduction is expecteg 
to increase shipments of lumber from Tacoma 
by a considerable amount.’ 

The State department of public works has 
announced that towboat operators will be helg 
Strictly to the rates in the new tariff re, 
cently approved. Cases of rebating or charg. 
ing less than the tariff will be prosecuted ang 
the customer held equally responsible with the 
company and subject to fine and imprigop. 
ment. The new tariff went into effect this 
week. The local log buying mills face jp. 
creased costs on their towing as the result of 
the new rates. 

Light rains, general throughout the Tacoma 
district during the last few days, have greatly 
reduced the fire hazard, and the unusual pre. 
cautions which have been taken for the last 
two months against forest fires have been 
considerably relaxed. The rains have not been 
heavy enough to eliminate entirely the dan. 
ger, but the fear of serious conflagrations has 
been allayed. 

Tacoma lumber and wood products many- 
facturers have been invited to enter exhibits 
in the wood products show to be held the 
week of Sept. 24 at Raymond and South 
Bend. Many of the local concerns have ac- 
cepted the invitation. 

The retirement of John Buffelen from the 
presidency of the Buffelen Lumber & Manufac. 
turing Co. and the other industries which he 
has organized here, is the subject of discussion 
among lumbermen this week. The Lauan 
Investment Corporation, which has taken over 
a large share of Mr. Buffelen’s holdings, is 
still largely a mystery as to its organization. 
Frank C. Neal, vice president of the Buffelen 
company, is its president, but the other officers 
and stockholders are still unannounced. Mr, 
Buffelen is a native of Holland, and came to 
Tacoma in 1901, after a thorough study of the 
woodworking industry in Wisconsin mills. He 
has been one of the leading manufacturers 
here ever since, and the industries under his 
control occupy a 68-acre site on the tideflats, 
He has always been active in civic affairs. 
Mr. Buffelen plans to travel for several years, 
after which he will make his home in Tacoma. 

Watson Barr, Tacoma _ representative of 
Dant & Russell (Inc.), of Portland, has re- 
signed to take over the management of the 
Interocean Shipping Corporation, which will 
handle the Puget Sound business of the re- 
cently organized Reardon Smith ‘Line from 
British ports to the Pacific Northwest. Mr. 
Barr will make his headquarters at Seattle. 
His successor at the Tacoma office has not yet 
been announced. 

J. G. Newbegin, of the American Wood 
Products & Crossarm Co., has been anvointed 
a national councilor for the Tacoma Chamber 
of Commerce in the Chamber of Commerce 
of the United States. The appointment was 
made by the local chamber’s board of trus- 
tees, of which Mr. Newbegin is a member. 

A. G. Hansen, of the White River Lum- 
ber Co., left Wednesday for a month’s trip 
to the East and middle West. 

K. I. Richards, secretary of the Tacoma 
Lumbermen’s Club, has been confined to the 
hospital for the last two weeks and is reported 
well on the road to recovery. 


Los Angeles, Calif. 


Sept. 15.—Wholesale prices at San Pedro 
are firm, and unchanged from the previous 
week. Receipts of lumber for the week ended 
Sept. 8 were twenty-three cargoes, totaling 
23,129,000 feet, as compared to twenty-seven 
cargoes totaling 29,506,000 the previous week. 


Unsold stock on the public docks has decreased . 


in the last week or ten days by over 1,000,- 
000 feet. The strongest item in the market 
is 1x4-inch No. 2 clear vertical grain flooring, 
there being none unsold on the docks, and it 
is difficult to secure for prompt delivery from 
the North. Stocks in the southern California 
yards are still low, not having been increased 
to any appreciable extent since prices began 
to advance. With continued curtailment in 
the North, it is likely that yards which have 
a steady trade will find it advisable to in- 
crease their stocks somewhat, but if so it 
seems sure the increase will be a conservative 
one. : 
William H. Morrison has been appointed 
sduthern California sales manager of the §&. 
E. Slade Lumber Co. For the last two years, 
Mr. Morrison has been Los Angeles represen- 
tative of the C. D. Johnson Lumber Co., and 
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prior to this was with it for two years in 
its San Francisco office. His position as rep- 
resentative in Los Angeles of the C. D. John- 
gon Lumber Co. will be filled by Arthur B. 
Griswold, who has been transferred from San 
Francisco. 


Kansas City, Mo. 


Sept. 17.—Lumber trade continues good, ad- 
yancing prices having spurred up buying. Fine 
weather has prevailed over the middle West 
and lumber is moving rapidly out of country 
yards. Stocks being low, the retailers have 
been forced to order a little further ahead 
than they have been doing for some time. 
There is more building going on in the smaller 
country towns than for several years, and 
much repair work is under way or in contem- 
plation. 

The final golf game of the summer tourna- 
ment last Friday at the Meadow Lake Club 
was won by the Firs. The Yellow Piners won 
the two previous games and took the cup for 
the season, but had to pay for the dinner for 


the Firs. 
Baltimore, Md. 


Sept. 18.—Another effort is being made to 
bring about a combination of a number of 
the yards and other local lumber plants here 
on the claim that such a combination would 
result in the elimination of a duplication of 
selling effort, a great reduction of overhead, 
and in the introduction of other economies 
which will make it possible to increase profits 
without any marking up of prices. This effort 
is stated to proceed from Felix Adler, an in- 
dustrial engineer, who was called in some 
time ago to make a survey of the affairs of 


good. Dry weather continues, and a number 
of small units are short of water. October 
rains will quickly increase production. Labor 
is a little scarce, as there is considerable drift 
to the cotton flelds. Stock air dries very 
quickly. Hardwood demand is good and prices 
are fairly firm, there having been advances 
on some items due to scarcity of dry lumber. 

William A. Anderson, president Shreveport 
Lumber Co., has accepted appointment as a 
member of the State Democratic finance com- 
mittee. Mr. Anderson is an ardent supporter 
of the XVIII amendment. 


Duluth, Minn. 


Sept. 17.—A feature of the northern pine 
market was the development of fresh inquiry 
for box lumber for middle West factories. 
The larger pine operators were reported to 
have fairly well cleaned up dry stocks -of 
lower grades. The market was described as 
stiffening. Demand for lath has fallen off, 
but dealers are looking for a picking up in 
inquiry as soon as new construction is up to 
the finishing stage. The lath market is 
steady. A sale of softwood ties to a North- 
west railroad was reported at prices that have 
prevailed all season. They will be creosoted 
at Superior, Wis. Duluth retail yards noted a 
more active trade in northern pine of all 
grades for residence construction. Sash and 
door factories and interior finish plants at 
Duluth reported that they are figuring upon 
some large projects. 


Astoria, Ore. 


Sept. 15—August cargo lumber ship- 
ments from the Port of Astoria district of 
the Columbia River 








“Caterpillar” Thirty, owned by A. S. Persons, of Huntington Lake, 
Calif., and used in logging by small sawmill which is building cabins 
around three summer resorts. This is one of the first “Caterpillars” 
that left the San Leandro (Calif.) factory of the Caterpillar Tractor 
Co., and is still used by a small lumber mill for hauling, road building 
and maintenance, “chunking out,” snow removal, sledding, winter res- 
cue work for “snowbound” tourists etc. For the last three years this 
equipment has been used in woods operations, and prior to that was 
for five years employed in farm work 





(which includes West- 


port, Wauna, Nakata 
dolphins, Knappton, As- 
toria private docks, 


Warrenton and the 
Port of Astoria Termi- 
nals) reached 32,220,- 
000 feet. Destinations 
were: Coastwise, 16,- 
828,000 feet; inter- 
coastal, 4,732,000 feet, 
and foreign, 10,660,000 
feet. They were rather 
light, because foreign 
business fell off. Coast- 
wise traffic, while not 


up to normal, was 
heavier than in pre- 
ceding months. Ship- 


ments over the Port of 
Astoria marine ter- 
minals themselves were 
heavier than for sev- 





eral months, reaching 
3,299,161 feet, or 
slightly more than 10 
percent of the total 
movement from the 
district. September 
shipments from the 
terminals have been 
very fair, with the 
prospect that the total 
movement for the 
month will equal if not 
exceed that of August. 





the Lewis Waggner Co., and propose some 
plan for placing this corporation upon a more 
satisfactory basis. Mr. Adler is said to have 
reported that the overhead of the company 
was very large and to have suggested various 
changes with an idea to lessening the cost of 
doing business. According to report, he has 
sent out a letter inviting representatives of a 
number of the local concerns to attend a 
meeting for the purpose of discussing the 
advisability and the practicability of combi- 
nation. As far as can be learned, no definite 
steps have been taken yet. 


Shreveport, La. 


Sept. 17.—The southern pine market seems 
to be holding its own very well. Prices are 
firm. Some wholesalers complain that they 
are. not getting enough orders, while others 
state that they have full order files. The rea- 
son for this difference is that some mills held 
off booking business, expecting a further ad- 
vance, which has not materialized. Advances 
in cotmmon stock have not been very great, 
the average being slightly less than $3 since 
last January. Volume of shipments is fairly 


Albuquerque, N. M. 


Sept. 17.—Sheffield Bridgewater, of DeRid- 
der, La., former manager. of the Tremont 
Lumber Co., Rochelle, La., and of the Gulf 
Lumber Co., at Fullerton, spent Saturday with 
old friends here. For two and one-half years 
he has been making headquarters at San Fran- 
cisco, looking over and keeping in touch with 
Northwest lumbering, and operating a little. 
“The lumber situation is looking better,” he 
stated, “and prices are showing some improve- 
ment. It is a matter of people getting to- 
gether. Fir is picking up, as well as redwood, 
although the slowing up of building in Los 
Angeles and San Francisco is felt. Seattle is 
pushing right ahead and going over those hills 
fast. Curtailment of production all through 
Washington, Oregon and California is having 
its influence, and for three or four months 
snow conditions will retard production in the 
Klamath Falls district and the higher loca- 
tions, so that those having sugar pine should 
reap the benefit. Lumbermen are seeing a 
little light after darkness for a long, long 
time.” Speaking of conditions in the lower 
Mississippi flooded district, Mr. Bridgewater 


Growing Sales Prove 
This Fiooring’s Merit 


No flooring’s sales could consistently in- 
crease the way Hudson Oak Flooring’s have 


during the last five years unless it had un- 
usual merit. 


Its smooth finish, even texture, close 
matching, attractive figure and economy are 
all factors that appeal to buyers and bring 
sales. 


Write for free samples and name 
of distributor near you. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn and Vicksburg, Miss. 
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stated that the farmers and business men are 
helped in recovering by the better prices due 
to loss of one year’s crop, and the fertiliza- 
tion of the fields by the flood. 

Quincy Randles, in charge of forest mon- 
agement, Southwestern forest service district, 
announces two sales of timber at $2.25 per 
thousand to the Saginaw & Manistee Lumber 
Co., Roy A. Nickerson, manager. One tract 
of 5,780,000 feet is near enough to be hauled 
by trucks directly to the mill at Williams. 
The other, containing 142,000,000 feet on the 
Grand Canyon division of the Tusayan forest, 
will be reached by a new. logging railroad. 
For this the agreement provides for reap- 
praisal of the stumpage at 3-year intervals, 
cutting to be completed in 1936. 

R. D. Hunting, of the R. D. Hunting Lum- 
ber Co., Cedar Rapids, Iowa, visited Albu- 
querque mills Friday, having come to New 
Mexico to place his son in school at Santa Fe. 

Charles Proebstel, president Santa Fe Build- 
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Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TASOM Lumber Co. 
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ers’ Supply Co., was a visitor Wednesday 
from Santa Fe for conference with Arthur A. 


Hood. 
Macon, Ga. 


Sept. 17.—Roofer manufacturers are having 
no difficulty in disposing of their cut these 
days, and the price of 6-inch remains around 
$20 and $21. Inquiries are coming in every 
day from the East in considerable volume. 
Better weather has prevailed during the last 
ten days, bringing about greater production 
and greater activity in the roofer trade. 

There is a continued good demand for long- 
leaf pine. During the last week or ten days 
sales have been heavier, with -no material 
change in prices. Much longleaf dimension 
is being treated. Mills are running on full 
time in most places, and logging conditions 
are better than since early in July, before the 
rains set in. There has been a considerable 
increase in production. During the last few 
days, buyers for the Pennsylvania railroad 
have been in the Thomasville territory, plac- 
ing many orders for carlot shipments, prin- 
cipally of longleaf pine, for use on that com- 
pany’s lines. 


Birmingham, Ala. 


Sept. 17.—The yards started buying this 
week in larger volume than heretofore this 
year. Items to fill in shed stocks led the calls. 
Buying of green yard stock from smaller 
shortleaf mills nearby has been brisk. This 
business has been very profitable to the 
yards, as 2x4-inch, 10 to 16-foot can be se- 
cured at $18, delivered, other items selling in 
proportion. Several yards handling this stock 
have been able to compete with direct ship- 
pers. Many contracts have been released and 
estimating has been on the increase. Prices 
continue the ruling factor in sales. There is 
too much lumber on cars drawing demurrage, 
and these break the market. Lath have de- 
clined from $4.75 to $4.50 delivered. The 
2x4-inch, 9-foot dimension is $17.50; $16 for 
rough; and standard 8- to 16-foot rough is 
$18, with S4S $19.50. An accumulation of 
short stock had a tendency to turn demand 
to 10- to 16-foot to sort up, while 2x16-inch, 
22-foot and under sold at $60 to $65 last 
week. This week it was $50 to $55. Rough 
longleaf timbers and dimension are coming in 
rather slowly on account of price advances. 
Some yards stocked heavily with No. 1 long- 
leaf dimension, but contractors prefer No. 2 
and better with poor stock left out. Manu- 
facturers seem to be reducing their lists, floor- 
ing in some instances being as much as $2 
lower, sales being at $21.25 wholesale for 
4-inch No. 2 flat grain; $15.50 for No. 3; $32 
for No. 1 and $35@36.50 for B&better. The 
1x3-inch flooring sticks around last. week’s 
prices, as demand is poor for lower grades. 
All grades of drop siding were slow, except 
possibly No. 2 dropping grade. Finish slumped 
$3 on all sizes of No. 1 and C, and $3@5 on 
Bé&better. Ceiling holds at lists, but little stock 
is being bought. Partition is in fair demand 
and prices are unchanged. End matched stocks 
were selling at full list, but demand is slower. 
Milling-in-transit plants are operating to full 
capacity. Local flooring plants are rushed. 
Sash and door plants are working capacity, 
and some of them are ten days behind with 
orders for special stocks, while those special- 
izing on inside trim have been swamped with 
orders. Style changes are creating a new 
field for trim plants. Oak flooring took an- 
other spurt this week. Scarcity of third grad> 
and continued demand caused yards to try to 
cover at the $53.50 base, but most salesmen 
were limited to 5,000 feet a car of this, the 
rest of load to be higher grades. 


Pittsburgh, Pa. 


Sept. 18.—Fine weather last week stimu- 
lated demand for lumber, especially by indus- 
trial users. The retailers have been enjoying 
a very substantial business, and have placed 
many orders, but at prices very disappointing 
to wholesalers. Demand is good for higher 
grades of hardwoods, though prices remain 
at about the same level. Industrials are buy- 
ing oak and chestnut bills, and lower grades. 
There is a noticeable shortage of dry hard- 
wood of almost any variety. Idaho, Pondosa 
and California white and sugar pine prices 
remain strong. Recent price advances on 
West Coast hemlock and fir have created a 
greater demand for Appalachian hemlock. The 


heavy rains that prevailed in the South are 
still holding down shipments. Air dried 
lumber seems scarce. Many wholesalers fee] 
that southern pine mills will go into the win- 
ter with exceptionally light stocks. There is 
a tendency toward further stiffening in south- 
ern pine prices. 

Robert Baxter, of the Glassport Lumber Co., 
Glassport, Pa., near Pittsburgh, has employed 
Joseph McCrory, of the Union Building & 
Lumber Co., Connellsville, to manage his plant. 
Glassport business is exceptionally good. 

Field Secretary M. W. Dickey, of the Retail 
Lumber Dealers’ Association of Western Penn- 
sylvania, visited dealers in the vicinity of 
Lock Haven and Bellefonte last- week, and 
found business better than on this side of the 
mountains. These localities are outside the 
bituminous coal area, and are not affected by 
the depression in that industry. The dealers 
there are all enjoying a fair volume of busi- 


r Spokane, Wash. 


Sept. 15.—The general advances in Inland 
Empire pines which were made the first of 
the month are holding, and the market is 
even stronger than it was a week ago. Pon- 
dosa shop is in demand and scarce. The prey- 
alent feeling is optimistic. 

D. E. Brown, vice president Long Lake 
Lumber Co., was elected permanent chairman 
of the Spokane Home Modernizing Bureau at 
its meeting this week. The purpose of the 
bureau is the remodeling of older houses. 

J. H. Crawford, for the last six years with 
the Long Lake Lumber Co., of this city, is 
opening a retail yard of his own on Division 
Street at the south end of the Division Street 
bridge, a strategic point. This is to be known 
as the Star Lumber Co. 

R. L. Bayne, head of the cedar department 
of the Weyerhaeuser Sales Co., here, left today 
for a trip to all its eastern offices. Mr. Bayne 
is one of the hardest and most unselfish work- 
ers in the Spokane Hoo-Hoo Club, and has 
accomplished a great deal in the interests of 
the entire lumber industry. 


Boston, Mass. 


Sept. 18.—Builders have a large volume of 
work under way and are taking a very sub- 
stantial quantity of lumber from the retail 
yards. Applications for building permits in 
the cities and towns of the metropolitan dis- 
trict, and in many other sections of New 
England, indicate that there will be even 
more construction work in October than in 
September. The wholesale lumber trade is 
still rather slow, however, the recent and 
current buying being generally hand-to- 
mouth. 

Boston wholesalers speak. of business in 
spruce as somewhat disappointing, but prices 
have not suffered to any appreciable extent. 
Shingles are quiet but steady. There is little 
change in the market for hardwood flooring. 
Southern pine flooring is still quiet and prices 
are low. The market for southern pine parti- 
tion looks a little firmer. A great deal of fir 
and hemlock from the West Coast has been 
sold here in recent weeks, and current trade 
is fairly active. Prices are decidedly irregu- 
lar. however. Some distress lumber is still 
on offer. There is little mill shipment busi- 
ness, the bulk of the recent and current 
dealing being in transit fir. 

Only four schooners arrived last week with 
Provincial lumber, bringing in a total of 
about 2,000,000 feet of spruce and some hem- 
lock. Two steamers arrived with cargoes 
from British Columbia, some 5,000,000 feet of 
fir and 2,500 bundles of red cedar shingles. 
The Blanchard Lumber Co. was the consignee 
of a cargo of whitewood from Finland, the 
second shipment of the sort recently received 
here. 

The Lincoln Lumher Co. (Inc.), of Lowell, 
Mass., has assigned to Max I. Cohen. Full 
details of the firm’s financial situation are 
not available. 

J. Newton Pugsley, of Parrsboro, N. S., a 
well known producer and shipper of Provin- 
cial softwoods, was in Boston last week 
negotiating for shipments of Nova Scotia 
lumber into this market. [Ira J. Crowe, 
another well known lumber merchant of 
Parrsboro, was in Boston a few days ago on 
a similar errand. Some authorities are pre- 
dicting that Nova Scotia and New Brunswick 
operators will have a surplus to dispose of 
before snow flies, and suggest the possibility 
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of price reductions to meet West Coast com- 
petition. 


Minneapolis, Minn. 


Sept. 20.—Recent heavy rains in North 
Dakota have delayed harvesting and thresh- 
ing of wheat and flax, but the grain is of 
good quality. Corn is late in this section, 
and in some sections has been damaged by 
frost. South Dakota crops appear to be in 
far less favorable condition. 

The monthly meeting of the St. Croix Val- 
ley Hoo-Hoo Club was held at Stillwater, 
Minn., Monday evening. The meeting was 
preceded by a golf tournament at the Still- 
water Golf Club in the afternoon. Ronald 
Parkhurst, Harold Rothschild and Oscar 
Johnsen were in charge. At the evening 
meeting, John Rowland, of the Andersen 
Lumber Co., Bayport, Minn., was appointed 
to represent the St. Croix club at the inter- 
national Hoo-Hoo convention in Boston. Mr. 
Rowland represents the Andersen company 
in New York. 

Sash and door factories are absorbing a 
satisfactory amount of hardwood lumber, al- 
though volume is nothing to boast about. 
Prices are holding up fairly well. Northern 
pine prices are good and country demand for 
this species is livening up, but the Twin 
Cities are buying little. 


Milwaukee, Wis. 


Sept. 17.—Retail business in Milwaukee con- 
tinued good last week. With prices on Coast 
softwoods advancing, retailers are inclined to 
buy ahead. All of them have fair to good 
stocks. Both residential and industrial busi- 
ness is holding up well, retail volume being 
ahead of that for the same period last year. 
Inquiry for West Coast fir and southern pine 
is good here, and in other parts of the State 
the dealers are taking hemlock in good lots 
when they can get what they want. Hemlock 
stocks are short in the North and the market 
is firm. California and Northwest -mills con- 
tinue to be the heaviest shippers into Mil- 
waukee. 

There has been a good call for northern rock 
elm recently. The body plants are the best 
takers of the northern hardwoods, and they 
are also buying dimension stock. 

Lumber and building supply dealers, build- 
ers, and contractors were guests of the Na- 
tional Better Home Builders’ Association at 
a dinner here on Sept. 12, which was given 
to celebrate the opening of association offices 
in Milwaukee. Speakers urged the contractors 
and builders to build new homes of nothing 
but certified products. Robert H. Morris, sec- 
retary of the Milwaukee chapter, was toast- 
master and the speakers included Joseph 
Mayer, president of the chavter; D. H. Nichols 
and M. D. Hetherington, Chicago; and H. A. 
Kagel, Joseph Crowley, and J. R. Lock, Mil- 
waukee. 

The town of Foster, Wis., one of the lum- 
bering centers of the North, is now deserted, 
following the sale of the buildings to the Han- 
sen Lumber Co., of Mellen, Wis., by the M-llen 
Lumber Co. The latter company ceased oper- 
ations there a year ago. 


San Francisco, Calif. 


Sept. 17.—This week seven bottoms were 
chartered for lumber cargoes to the Orient, 
with two other charters fixed for the United 
Kingdom. Australian pine business is show- 
ing rapid gains, at slightly better prices. 

Rex Morehouse, Pacific coast manager of 
the National Lumber Manufacturers’ Associa- 
tion, is in Seattle in connection with the pro- 
posed association of box manufacturers in 
the hemlock and spruce regions. The pro- 
posed association of northwestern box manu- 
facturers would, under the plan, be affiliated 
with the Pacific coast branch of the Na- 
tional Association of Wooden Box Manufac- 
turers. Mr. Morehouse will also attend the 
meeting of the directors of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion at Klamath Falls, Ore., this week. 

The first snow of the year, reported in the 
Sierras, has curbed production earlier than 
usual. Numerous forest fires, covering large 
areas in the white pine regions, have also 
tended to curb production, many of the mills 
closing down and dispatching all logging 
crews to the scenes of the fires to assist 


forest rangers. The fire situation in the State 
has been the worst in several years, accord- 
ing to forest officials. Both the Quincy Lum- 
ber Co: and the McCloud River Lumber Co. 
are among those closed. 

Vic Johnson, chief grader of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, who has been in Oregon and Washing- 
ton studying grading regulations and prac- 
tices, will submit a report to the association 
directors at the meeting this week. The co- 
operative study will be carried further by the 
visit of graders from the Western Pine 
Manufacturers’ Association to operations in 
California, the ultimate object being stand- 
ardized grading rules for the two associa- 


Atlanta, Ga. 


Sept. 17.—Southern pine production last 
week had reached nearly normal. Mills in 
northern Georgia and eastern Tenhessee have 
beet able to increase output more rapidly 
than those in southern Georgia and northern 
Florida. Orders continue in heavier volume 
than usual at this period, and prices are on 
the upgrade. A heavier foreign inquiry is re- 
ported, but most mills are well sold ahead to 
domestic consumers. The heaviest demand is 
from southeastern yards, those in smaller 
communities buying best, while larger centers 
are also buying heavily. Middlewestern and 
eastern call is above normal. .However, in 
the immediate Atlanta district demand is de- 
clining. 

No. 1 pine dimension, Nos. 2 and 3 boards, 
No. 1 kiln dried lath, roofers and common 
flooring are among the leading items. Di- 
mension stocks are very badly broken. Short- 
leaf dimension is particularly scarce, as 
smaller mills are able to produce little. No. 
2 flooring, 1x4- and i1x6-inch, is especially 
active, and advanced $1 to $1.50 last week, 
average advance since the first of this month 
being about $5. Few mills are selling No. 1 
lath for less than $5. Nos. 1 and 2 shiplap, 
1x10-inch; No. 2 sheathing, 1x4-inch, and B&- 
better and No. 1 drop siding, 1x6-inch, are sell- 
ing well and strengthening. B&better and 
Nos, 1 and 2 partition, 34x4-inch, and B&better 
ceiling, %x4-inch, are fairly active, with prices 
stable. There is some demand for novelty 
siding. Roofers continue in heavy call, though 
production is still well below normal. Prices 
are firm; No, 2 common and better roofers 
sell at $20 to $21, mills with established out- 
lets getting about 50 cents more. Millwork 
sales are still better than last season, but 
less active than they were a month or so ago. 


Portland, Ore. 


Sept. 15.—Of utmost interest to the lumber 
industry here this week was the entry into 
the market of Japan for large quantities of 
airplane stock. Great Britain and France 
have been buying large amounts of spruce for 
some time, with the result that spruce clears 
have been in perhaps better demand than 
any other lumber items. It is reasonable to 
look for advances in spruce. Australia is 
buying considerable fir lumber, notwithstand- 
ing a heavy import duty. Several vessels 
have come here for cargoes recently, and this 
week one of them took on about 1,000,000 feet 
from the Willamette and Columbia rivers for 
Australia. 

Oregon escaped serious forest fire damages 
this season, although the weather, especially 
during August and the early part of this 
month, was hazardous. Rain has fallen in 
the last three days in such quantity that 
today the seven hundred or more forest fire 
patrolmen were called in for the season. 

Albert Hermann, research engineer for the 
Western Pine Manufacturers’ Association, left 
here tonight for Chicago, where on Sept: 19 
at the La Salle Hotel he will attend a confer- 
ence of committees representing sash and 
door manufacturers of the Mississippi Valley 
and the Western Pine association for the 
purpose of working out a satisfactory stand- 
ard of moisture content for pine shop lumber. 
After attending this conference, Mr. Her- 
mann will visit a number of other lumber 
centers in the middle West. 

The West Coast Service (Inc.) today an- 
nounced plans for the manufacture here of 
light commercial airplanes. M. G. Putnam 
is president. Other officers are O: F. Bowers, 
vice president, and J. Kisswetter, secretary 
and treasurer. 


(Concluded on Page 75) 
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Willapa Lumber Co. 


Fir 
Old 5 


Growth ce 


Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 








Here’s the Place to Buy— 





Flooring Finish 
Soft Yellow Siding Moulding 
Ceiling Thick Clears 
F | bn Factory & Industrial Stock 
Fir Plywood 
Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 














+ SULLIVAN - 
LUMBER CO. 
Portland, Oregon 











Look ahead! 


Finance now! 


There is always a right time to do 
anything. This is just as true of 
lumber, logging, paper and pulp financ- 
ing as anything else. 


Now is surely a favorable time to 
finance or re-finance. If you operate 
in the southwest, Pacific Coast states 
or British Columbia, let us tell what 
we can do for you on a long term bond 
issue of $100,000 or more. 


Write our nearest office or call. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
907 STARK CROCKER-FIRSTNAT.BK.8DG. BARTLETT BLDG. 


| : 
REDWOOD 


FINISH — SIDING 


Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 
Mills: Albion and Navarro, Calif. 
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Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 











Redwood Products 


SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 








Collections 


If you can’t collect it let the 


people handle ft for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn &t., CHICAGO 
Eestern Headquarters: 35 S. Wiiliam St., NEW YORK CITY 
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Put 


6“ 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


Americanfiumberman 


431 South Dearborn Street, 
Chicago 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 





























M. H,. Wilke, of Wilke & Rehn, retailers of 
Beecher, Ill., was in Chicago this week and 
stated that they were enjoying a satisfactory 
volume of business. 


Arthur Henderlong, of the Henderlong 
Lumber Co., Crown Point, Ind., when in. Chi- 
cago Sept. 18 reported a good volume of re- 
tail business in his section. 


A. L. McBean, general manager of the Ed- 
ward Hines Hardwood & Hemlock Co., Park 
Falls, Wis., was in Chicago this week on busi- 
ness connected with the company. 


H. J. Clough, president of the Clough Lum- 
ber Co., fir and hemlock manufacturer of Stan- 
wood, Wash., passed through Chicago last 
week on his way East on business. 


William Shepeck, sales manager of the Pam- 
pa Land Co., Escanaba, Mich., made a busi- 
ness trip to Chicago this week to get a line 
on the northern hardwood situation in local 
territory. 


William A. Peavy, assistant sales manager 
of the Peavy-Wilson Lumber Co., Shreveport, 
La., is receiving the congratulations of his 
friends over the arrival at his home on Sept. 
14 of an 84-pound boy. 


H. W. Krueger, general manager of the 
Shawano Lumber Co., of Shawano, Wis., spent 
a couple of days in Chicago last week, and 
reported that he was booking a fairly good 
volume of northern hardwood business. 


Orin S. Good, of New York City, eastern 
representative of the Good-Hopkins Lumber 
Co., of Spokane, Wash., stopped over in Chi- 
cago on Wednesday of this week on his re- 
turn from a visit to the Pacific coast. 


Edward Hines, head of the extensive lumber 
interests bearing his name, and Mrs. Hines re- 
turned Thursday of this week from a month’s 
visit in York Harbor, Me., and Boston, Mass. 
Mr. Hines feels much benefited by the rest. 


Clyde Starling, formerly connected with the 
fir factory sales department of the Long-Bell 
Lumber Co. at Kansas City, Mo., and Long- 
view, Wash., has been transferred to the Chi- 
cago district to assist the Long-Bell service 
station in taking care of fir frame business. 


George C. Eggers, president of the Eggers 
Pole & Supply Co., Spokane, Wash., stopped 
over in Chicago Sept. 19 on his return to 
headquarters following a six weeks’ business 
trip through eastern consuming centers. He 
reported the outlook encouraging in the sec- 
tions he visited. 


Paul J. Peltier, manager of the Brooklyn 
(N. Y.), branch of the Pacific Mutual Door 
Co., spent last week at Tacoma, Wash., visit- 
ing the home offices of his company and affli- 
ated mills, He went to Portland, Ore., from 
Tacoma, and will make some other stops on 
his way back to the Brooklyn “Pamudo” office. 


C. A. Goodman, of the Sawyer Goodman 
Co., northern hardwood, hemlock and maple 
flooring manufacturer of Marinette, Wis., was 
in Chicago Sept. 17 en route East on business. 
He expressed the opinion that the general lum- 
ber outlook was more encouraging at this t:me 
than for the last year or two. 


G. N. Harrison, superintendent of the hard- 
wood mill of the Louisiana Central Lumber 
Co., Clarks, La., spent Monday of this week 
in Chicago conferring with F. R. Linroth, man- 
ager of the local office of the Exchange Saw- 
mills Sales Co. Mr. Harrison was returning 
South after a business trip to Minneapolis, 
Minn., where he reported business rather slow. 


Dave Winton, assistant generat manager of 
the Winton Lumber Co., manufacturer of 
Idaho white pine of Gibbs, Idaho, and C. J. 
Harris, of New York City, sales representa- 











tive, were in Chicago Sept. 19 conferring with 
A. K. Southworth, local representative of the 
company. Mr. Winton was returning to head- 
quarters following a trip to the East, and ex- 
pressed the opinion that the Idaho pine situa- 
tion looks better now than for months. 


Miss B. E. White, who conducts a commis- 
sion lumber business in Suite 602, 20 West 
Jackson Boulevard, under the firm name of 
Bob White—Lumber, recently returned from a 
month’s visit to the Inland Empire and Pacific 
coast, where she reports having made some 
good mill connections. Since entering busi- 
ness on her own account Miss White states 
that she has been able to place a nice volume 
of orders for her clients. 


B. D. Dain, of the Dain Lumber Co., re- 
turned Monday of this week from an extended 
trip to the redwood, fir, Pondosa and Cali- 
fornia pine operations on the Pacific coast. He 
reported that mill stocks of practically all 
woods were below normal and prices were 
strong. The fir and Pondosa pine mills are 
getting considerable business from Montana 
and the Dakotas, and there is an increased 
volume of offshore business in fir. Mills gen- 
erally are looking for a fair amount of eastern 
business this fall. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, who returned Sept. 17 from a 
week’s trip to the mills at Rochelle, La., and 
Groveton, Tex., reports that mill stocks of 
common items and dimension are badly broken, 
and both concerns have fair order files. The 
demand for longleaf timbers is good. Texas 
business is very encouraging. Mr. Clark states 
that the Tremont Lumber Co. expects to have 
its new oak flooring plant operating at Rochelle 
about Oct. 1, which will enable the company 
to ship mixed cars of yellow pine lumber and 
oak flooring. 


Z. K. Thomas, sales manager of the South- 
ern Lumber Co., Warren, Ark., was in Cii- 
cago Wednesday of this week en route back 
to his headquarters after having taken a swing 
around through Ohio and up into Grand Rap- 
ids and Detroit, Mich., for the purpose of siz- 
ing up market conditions and the outlook for 
business. Mr. Thomas found things appar- 
ently slowing up a bit in Ohio but stated that 
conditions in the Michigan cities were quite 
satisfactory, and in fact throughout the entire 
territory he found a feeling of optimism as to 
the outlook for business generally. So far 
as his own company is concerned, Mr. Thomas 
reports an excellent demand, with about all 
of the business on hand it can well take care 
of, and this trip was made more for the pur- 
pose of making contacts and keeping in touch 
with the trade than for scouting for new bust- 
ness. 

waeaeteaaaaenaaean 
Club Resumes Fall Activities 

C. W. Jacob, president of the Lumbermen’s 
Club of Chicago, announces that the Thursday 
“get-together luncheons” of buyers and sellers 
were resumed Sept. 20. These meetings were 
inaugurated some months ago and have proved 
of great benefit to those who attended, and it 
is hoped that large numbers will avail them- 
selves of this opportunity of meeting together 
at 12:30 p. m. every Thursday at the club. 

The above announcement appeared in the 
Sept. 17 issue of “Splinters,” a newsy circular 
sent out to the club membership at frequent 
intervals,-and in addition to the Thursday 
luncheon notice contained the following infor- 
mation over the signature of President Jacob: 

Some make a debut into society but our 
secretary-manager, Miss M. E. Cowper, has 
made her debut into the insurance field, mak- 
ing connections .with the S. T. Whatley 
agency of the Aetna Life Insurance Co, We 
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are sorry to lose her after so many years 
of faithful and efficient service, but our joss 
is their gain. We know it is not necessary 
to urge her many friends among the lumber- 
men to remember her when they have need 
of service in her new line. 

Miss M. B. Resag will look after the inter- 
ests of the club. The members are well ac- 
quainted with her and can call on her for any 
information they desire. 

Your president asks the co-operation of 
every member of the club and would appre- 
clate any suggestions for its betterment. 


Hardwood Wholesale Firm Organized 


The Landeck-Pomeroy Lumber Co., which 
was recently incorporated to conduct a whole- 
sale hardwood lumber business at 140 South 
Dearborn Street, Chicago, is headed by L. J. 
Pomeroy as president, and G. J. Landeck, vice 
president and treasurer. Both officers of the 
new concern have been prominently identified 
with the hardwood lumber business for over 
twenty-five years. 


Watch Out for This Man 


The Gough Lumber Co., of Akron, Ohio, 
writes to the American LuMBERMAN that a 
man known as R. S. Gough has been going 
around the country calling on wholesale lum- 
bermen and getting them to cash checks, some- 
times signing his own name and at other times 
signing that of C. V. Gough. C. V. Gough, 
of the Gough Lumber Co., states that R. S. 





Gough has no authority to sign such checks, 
that such drafts or checks. drawn on the lum- 
ber company will not be hottored; and if he 
should show up at any lumber office asking 
for such favors, the Gough Lumber Co., of 
Akron, Ohio, asks to be notified immediately 
by wire collect. The last time this man was 
heard from he was in the neighborhood of 
Shreveport, La. 


To Visit Members in the South 


New York, Sept. 18—Ben S. Woodhead, of 
Beaumont, Tex., president of the National- 
American Wholesale Lumber Association, and 
Secretary W. W. Schupner will be in the 
South the first week in October, visiting 
among the members in Birmingham, Ala., and 
Georgia, Both are scheduled to speak at the 
meeting ot the Roofer Manufacturers’ Club at 
Columbus, Ga., Oct. 4. On his way.South Mr. 
Schupner will visit among the members in the 
Memphis district and attend the convention of 
the National Hardwood Lumber Association, 
where he will confer with a number of the 
National-American members on matters aris- 
ing in that association. 


Named Sales Manager 


St. Louts, Mo., Sept. 17—J. P. Moyer has 
joined the Call Hardwood Co., 2022 Railway 
Exchange Building, as sales manager, it was 
announced today by C. H. Call. Mr. Moyer 
formerly was with Woodward, Powell & Co., 
Memphis, and E, J. Bradley Lumber Co., 
Pottsville, Pa. Caeaaeeaaaeaaaae 


New Manager for Branch Office 


SoutH Benn, Inp., Sept. 17.—M. M. Shipp, 
for the last three years sales manager of the 
Cyrus G. Shafer Lumber Co. of this city, has 
been named sales manager of the J. E. Pater- 
son Lumber Co.’s branch office in South Bend. 
Mr. Shipp succeeds Mr. Hattaway, who died 
recently. The main office of the Paterson com- 
pany is in Mobile, Ala. Mr. Shipp for a num- 
ber of years prior to joining the Shafer force 
was sales manager of the Powell-Myers Lum- 
ber Co, 

The business of the Cyrus C. Shafer Lum- 
ber Co, has been taken over by the J. E. Pater- 
son company and will be liquidated as soon as 
possible and the company dissolved. Cyrus C. 
Shafer, head of the company, has gone to 
Pasadena, Calif., and Harold M. Shafer, who 
has been associated with his father in the lum- 
ber company, with his family will leave this 
week for Pasadena, where they will make their 
permanent home. 


LUMBER TRANSPORTATION 


Tariff Reduces Hardwood Rates 


CINCINNATI, OHIO, Sept. 17.—By the pub- 
lication of an amended tariff governing lum- 
ber transit movements of the Southern Rail- 
way and on the Louisville & Nashville a 
reduction in rates on hardwoods is effected, 
according to an announcement made this week 
by the Southern Hardwood Traffic Associa- 
tion offices here. The amended tariff pro- 
vides for the absorption of the maximum 
switching charge of $6.30 a car, instead of the 
present charge of $3 a car. 

Lumber companies benefited are those which 
have yards and plants on the lines of the 
Baltimore & Ohio, the Pernsylvania, Chesa- 
peake & Ohio, Norfolk & Western, Southern 
and Big Four railroads arriving over the 
Louisville & Nashville and Southern Railway 
to destinations within the maximum switching 
limits of Cincinnati on the Ohio side of the 
river. The new tariff is to take effect Oct. 10. 


Drop in Car Loadings Due to Holiday 


WASHINGTON, D. C., Sept. 19.—Loading of 
revenue freight for the week ended ‘Sept. 8 
totaled 991,042 cars, the car service division 
of the American Railway Association an- 
nounced today. This was a decrease of 125,- 
906 cars below the preceding week due to the 
observance of the Labor Day holiday, de- 
creases being reported in the total loading of 
all commodities except grain and grain prod- 
ucts, live stock and coke, which showed slight 
increases. 

The total for the week of Sept. 8 was an 
increase, however, of 1,243 cars over the same 
week in 1927 but a decrease of 33,956 cars 
below the corresponding week two years ago. 

Miscellaneous freight’ loading for the week 
totaled 388,238 cars, an increase of 9,982 cars 
above the corresponding “week last year and 
10,311 cars above the same week in 1926. 

Coal loading totaled 156,393 cars, a de- 
crease of 7,492 cars below the same week in 
1927 and 25,407 cars below the same period 
two years ago. 

Grain and grain products loading amounted 
to 57,872 cars, an increase of 219 cars above 
the same week last year and 16,274 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 45,566 cars, an increase of 1,486 cars 
over the same week in 1927. 

Forest products loading amounted to 58,389 
cars, 4,150 cars below the same week last 
year and 9,066 cars under the same week in 
1926. 

Live stock loading amounted to 28,919 cars, 
an increase of 19 cars over the same week 
last year but 5,734 cars below the same week 
in 1926, 
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Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 


39 So. LaSalle St. CHICAGO, ILL. 





INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS — 
INLAND EMPIRE PRODUCTS 


Idaho White Pine 
Pondosa Pine 
Fir & Larch 
Telephone Central 5691 


111 W. Washington St., 


Englemann Spruce 
White Fir 
Cedar 


CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
al nts for Redwood Manufacturers’ Co., and 
Soo Brand” Maple, Beech and Birch Flooring. 





Kiln Dried 


and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks i 
elmann Spruce, Si — an f' Western | Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER Co. 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 























Surface Measure 


ESTIMATOR 


Anew publication covering in the moet complete 
manner = whole field of surface measure —_ 
plied to rapid outenating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the man re of interior and exterior finish, 
panels, \ inas, door and window 

es, etc., etc, for circular containing 
sample pages. 


Pocket Size (436  64"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 








O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 





Maine 








asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS _F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
A k Bidg., 
1441-42 Cone} Book Bide NEW ORLEANS 




















68 AMERICAN LUMBERMAN 











ALFRED L. DUFFY, secretary-treasurer of 
Geo. M. Harty Lumber & Manufacturing Co., 
Tacoma, Wash., died at a hospital in that 
city Aug. 28, presumably from the effects of 
an anaesthetic given to prepare him for a 
minor operation. Mr. Duffy.was born in Chi- 
cago in 1872, and, at the age of 14, began 
his business career with C. C. Thompson & 
Walkup Co., of Chicago (which firm was suc- 
ceeded by True & True Co.), millwork job- 
ber, where, beginning as office boy, he ad- 
vanced to the position of order clerk. In 
1892 he went with the Anaconda Copper Min- 
ing Co., at Anaconda, as auditor, where -he 
stayed until 1898. In that year he returned to 
Chicago and went with Harty Bros. & Harty 
Co., as estimater and salesman, and, except 
for short periods, he had remained with the 
Harty interests until his death. In 1918 -the 
Geo. M. Harty Lumber & Manufacturing Co., 
was formed in Chicago, and Mr. Duffy was 
named  secretary-treasurer. The company 
was immediately moved to Tacoma and the 
present factory started for specialization in 
columns and other millwork. Mr. Duffy had 
travelled a great deal in this country and 
abroad, and was a well-known figure in the 
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trade. He leaves his widow, a son Philip, 
who is 19 years of age, and several broth- 
ers, of whom one, Philip, is a partner in 
TReneer- Lay Furniture Co., of Grand Rapids, 
Mich. 


GEORGE SPRENGEL, president and man- 
ager of the Doyon-Rayne Lumber Co., with 
yards at Whitewater and Delavan, Wis., and 
Mayville, Plymouth, and Rochelle, Ill., died 
suddenly at his summer home at Delavan 
Lake on Sept. 12. Mr. Sprengel was born in 
Sun Prairie, Wis., 55 years ago. He had 
lived at Whitewater for many years, going 
there 21 years ago as manager of the local 
lumber yard. Previous to that he had run 
a yard in Albany. He was married on June 
23 of this year and had been living at Dela- 
van Lake since that time. Mr. Sprengel had 
intended to go to Florida for the winter. He 
is survived by his wife, two brothers, and 
three sisters. 


HAL C. BALL, 42 years old, president of 
the George W. Miles Timber & Lumber Co., 
wholesaler, and of the Ball Lumber Co., re- 
tailer, both of St. Louis, Mo., died September 
15 at tthe Missouri 
Baptist Sanitarium in 
that city of blood 
poisoning resulting 
from the careless re- 
mowal of an ingrown 
hair from his chin. He 
was taken to the sani- 
tarium on Sept. 10 
after infection set in. 
Mr. Ball spent more 





THE LATE 
H. C. BALL 








than half of his life 
in the lumber business, 
and had always been 
active in association 
work. He was a mem- 
ber of the old Lum- 
bermen’s Exchange of 
St. Louis, and was ac- 
tive in the formation 
of the Transit Car 
Lumber Shippers’ As- 
sociation, of which he 
was the first president. 
He also was the first 
president of the St. Louis Hoo-Hoo Club. 

Hal Charles Ball was born at Geneseo, IIL, 
March 21, 1886, and was educated in the pub- 
lic schools of St. Louis. His first experience 
in the lumber business was at the age of 21, 
when he was employed at the saw mill of the 
Fourche River Lumber Co., Bigelow, Ark. 
After two years there, he returned to St. 
Louis, and after serving as salesman first for 
the Ferguson-McDaris Lumber Co., and the 
Monarch Lumber Co. there, in June, 1911, he 
became secretary of the Ark-Mo Lumber Co., 
at Paragould, Ark. In July, 1913, he re- 
turned to St. Louis as assistant sales mana- 
ger of Hogg-Harris Lumber Co., and was 
promoted later to sales manager. In May, 
1918, Mr. Ball left Hogg-Harris to become 
secretary of the George W. Miles Timber & 
Lumber Co., in which he had purchased an 
interest. In 1920, he purchased the interest 
of his partner, Frank J. Riefling, and became 
president of the company. He also was pres- 
ident of the Ball Lumber Co., a retail con- 
cern, which he organized in 1924. 

Mr. Ball is survived by his wife, Mrs. Byrd 
Doane Ball, and three children, Virginia Mae, 
Hal C. jr., and William Eldon Ball, and one 
sister, Miss Lottie N. Ball. The funeral took 
place on September 17 from a funeral chapel, 
with services by Rev. Dr. Ryland Knight, 
pastor of the Delmar Baptist Church, and 
interment was in Bellefontaine Cemetery. 
The active pallbearers, all of whom are lum- 
bermen, were: Al Hess. George Shehan, 
John T. Kane, H. O. Brinkmeyer, S. O. Wil- 
lingham, D. R. FitzRoy. The long list of hon- 
orary pallbearers included many of the most 
prominent lumbermen of St. Louis. 


- 

ROBERT JAMES MALBY, 74, president, 
treasurer and general manager of the Malby- 
Conrad Co. (Inc.), of Daytona Beach, Fa., 
passed away at the home of his daughter, 
Mrs. Charles Mitchell, in Gary, Ind., Monday, 
Sept. 10. Mr. Malby had been in failing 
health for at least two years, suffering from 
heart trouble. Following his usual custom, 
he had been spending the summer in Michi- 
gan, but had gone to Gary to visit with Mrs. 
Mitchell and her family before returning to 
Florida. Besides Mrs. Mitchell and her 
daughter, Madelyn, he is survived by another 
daughter, Mrs. George Hetenhouser, of Gar- 
rett, Ind.; his wife, Mrs. Margaret Malby, 
who has been spending the summer in Europe 
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and who is en route home, and one son, A}. 
fred J. Malby, of Daytona. Mr. Malby was 
born in Kalamazoo, Mich., and formerly re- 
sided in Nebraska, where he was engaged jn 
the lumber business. He went to Florida 49 
years ago and for a while was located jn 
Jacksonville, but had made Daytona Beach 
his home for 32 years. Most of that time he 
was in the lumber business. He was one of 
the pioneer lumbermen of the state, and was 
at one time associated with Maynard Bond 
of the E. W. Bond Co. 


CLARENCE F. HOTCHKISS, president of 
the Stow Manufacturing Co. (Inc.), of Bing- 
hamton, N. Y., died at his home in Bingham- 
ton on Sunday, Sept. 9, at the age of 69. Mr. 
Hotchkiss had suffered a heart attack, fol- 
lowing a brief illness which had not been 
considered serious, and died shortly after- 
ward. He was born at Unadilla Forks, N. Y., 
the descendant of a pioneer settler of that 
region. Mr. Hotchkiss began his business 
career as a commission man, then entered the 
hardware business at Rome, N. Y., and 
shortly afterward entered the employ of the 
Stow Manufacturing Co., manufacturer of 
flexible shafting, one of the oldest portable 
tool manufacturing concerns in America. In 
1886 Mr. Hotchkiss was enabled to purchase 
part of the interest of Nelson Stow, inventor 
of the shafting. The company was then in- 
corporated with Mr. Hotchkiss as one of the 
directors and he had been president and ac- 
tive head ever since. A widow, two sons and 
four daughters survive him. 


JOB SCOTT, retail lumberman, died at his 
home in the village of Mantua, N. J., a sub- 
urb of Camden, on Wednesday, Sept. 12, at 
the age of 77. He had been ill for several 
months of a complication of diseases. Mr. 
Scott was a son of Joshua and Sarah Scott, 
and was the youngest of twelve children. He 
was born on a farm near Fairview, N. J., and 
lived there until his twenty-first year. Then 
he entered the employ of his brother Isaac in 
the lumber business at Mantua, and later suc- 
ceeded him in the ownership of the business. 
He was a member of Mantua Lodge F. and 
A. M. and was a director of the First Na- 
tional Bank & Trust Co: of Woodbury since 
early in his business career. 


J. E. JOHNSON, 73-year-old pioneer lum- 
berman, vice-president of the Crane-Johnson 
Co., died at his home in Cooperstown, N. D., 
early this month. In 1885 Mr. Johnson be- 
came associated with Maynard Crane in the 
lumber business and they formed the part- 
nership known as Crane & Johnson. In 1903 
they incorporated as the Crane-Johnson Co., 
a line yard company with headquarters at 
Fargo, N. D. Mr. Johnson is survived by a 
son, arl Johnson, manager of the Piper- 
Howe Lumber Co., Zahl, N. D., and a daugh- 
ter, Mrs. H. A. Blocker, Shreveport, La. 





W. C. ARTHURS, president of the Mount 


Vernon Car & Manufacturing Co., Mount Ver-, 


non, Ill., died suddenly on Sunday afternoon, 
Sept. 16, at his home in that city. Mr. 
Arthurs was well known to the lumber fra- 
ternity, his company being a large buyer *! 
lumber. 





Hymeneal 


BRANDT-MEEKER. Harold Brandt, en- 
gaged in the lumber business at Victor, Iowa, 
and Miss Frances Meeker, Waterloo, Iowa, 
were married Sept. 7 at the home of the 
bride’s parents, Mr. and Mrs. Roscoe J. 
Meeker in Waterloo. Forty relatives and 
friends attended the service performed by the 
Rev. J. H. Brandt, a relative of the bride- 
groom. A reception followed. After a brief 
visit at The Dells, Wisconsin, Mr. and Mrs. 
Brandt will be at home in Victor. 


WHITRIDGE-REMELIN. Invitations are 
soon to be issued for the wedding of Henry 
Revell Whitridge, general sales manager of 
the Logan Planing Mill Co., Logan, W. Va., 
and Miss Eugenia Lea Remelin, instructor 
of sociology at the University of Cincinnati 
and daughter of Mr. and Mrs. McLean E. 
Remelin of Walnut Hills. The wedding is to 
take place Oct. 16 at the residence of the 
bride-elect in Haydock Apartments, Walnut 
Hills, and it will be an event of much social 
prominence. Miss Remelin is noted as 4 
poetess. In recognition of her merit in this 
line she was recently elected president of 
the Ohio Valley Poetry Society. Mr. Whit- 
ridge was for several years associated with 
the M. B. Farrin Lumber Co. of Cincinnati, a8 
a buyer. He won high honor in the Rainbow 
Division A. E. F. in which he was a non- 
commissioned officer and was wounded dur- 
ing an engagement-in France. Miss Remelin 
holds degrees from the University of Cincin- 
nati and is soon to receive her Ph.D, from 
Chicago University. 
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This Week’s 





Lumber Prices 








Following 
Plooring Finish, All 10-20’ 
1x3” E.G.— . ‘ 
No. 1, 6-20'..22°42-60 | tyg0 22222777 10:50 
a eee” 36.27 5/4x4, 6&8".. 40.00 
Xe F ee - 
B&Btr, 10-20’.. od] “rs on "ciate 53.03 
No. 1,' 10-20’... 29.8 6/4 & 8/4x5. ' 
No. 2, 6-20’.... 26.47 i/4 re oa a. 55.00 | 
satire 10-20". . 63.94 pavetter Surfaced: mn 
1x4” k a ae es eee 46.3 
B&Btr, 10-20’.. 40.18 1x6” Fey Ae 45.27 
7 _) or ee ai ae ka 6.10 
No. 1, 10-20 35.40 5 Ps 405 
No. 2, 10-20 25.03 = and 10 - 
x4”, 10-20'- 57 4x4, ‘a> ’ 62.87 
: . 9 5/4x5, 10&12” 74.61 
oS Pee 32.43 > 
y 6/4 & 8/4x4, 
i - <enkew #0 badd 30.84 
f att BARRE 0.13 
ae. © ane ahiiaes 21.60 6/4 & 8/4x5, 
—e 10&12” .... 69.50 
EON ccwlecxct 40.50 | C Surfaced: 
f 5 Aa 41.00 
Se ae 36.57 3” 41:00 
Longleaf Timbers 1x8” ..... zr 41,00 
1x5 and 10”.. 46.25 

No. 1 Sq. E&S a 4 

S4S, 20’ and all 54.04 

under: Jambs 

ar 27.93 Bédbetter: 

a -oanewe gee 35.40 1h, % & 2x4 

ae Stoew okew ae |.) Aan ehWaennve 71.31 





are f. o. b. mill sales prices as reported from Kansas City, 


SOUTHERN PINE 


Mo., for the week ended Sept. 14: 


ad sop ding Byrkit Lath 

x6”, 10-20’— 4an@ @...... 14.35 

B&Btr ........ 37.91 | § and 10’...... 14.35 
Se Bera eS 35.47 

No. 2 cg ai +g 25.78 Boards, S18 or 82S 

asing an ase 

Bébetter: ne Si & (es 7” wig 1.43 
) 2 ee 52.06 eo Bia 19.81 
id et Saha oss oe ala tea ale 63 
5 and 10” 60.70 0 

Fencing, SiS, “i cal 10 2 41 
10-20 ixi@” -......3 24.00 

No. 1— BE IEE 7.30 
1x4” a ere 34.16 No. 3 fell 6-20’): 
i igre 35.04 “ap aot 17.88 

No. 2— 1x10” ks 0es 18.45 
«ial 20.47 _ _aeeaeane 18.51 

mn peekenee 22.00 | No. 4, all widths 
{ge 16.16 and lengths.. 7.60 
1x6” Pee o 16.26 Shiplap 

ar Material 0- 

(AL 1x4 & 6”): ee eee 
B&Btr, 16’... 39.25 SEO © 6s cscs 41.5 
10 and 20’... 38.25 1 ( 

12 and 14’... 42.50 | No sf 9-20") 93.87 
PE tala 58.25 1x10” _...1.) 23/59 
16’ .......... 38.25 | No. 3 (All 6-20’): 
See coe 31.00 OS Aeeees> 18.00 
No. 2 random.. 19.62 Co re 18.50 








Stringers Shortleaf Dimension, 
Sq. E., 28 to 28’ 55.44 81851E 
0 00 Sak dca cs 56.13 | No. 9— 

A... Sth Lath 9 ” , 92 KF 
me. a o.oo | Sf es ee 
No. 2, %”, 4’... 3.50 16° ..... Sat 

soliniaranitans 'S181E 18&20’ 26.40 
Short- Long- 2x 6”, 10’ 21.16 

: leaf leaf "12" 12... 20.81 
No. 0 : OE cies 21.72 
2x 4”, 10’ 26.21 32.15 18&20’ 23.86 
ore ae See. "996 
16’ ... 29.04 31.82 2x 8 ’ 10’ ceeee 22.59 
18&20’. 30.53 33.67 12’ ..... 23.09 
2x 6”, 10’ 25.14 26.75 16 Py YY “* 25.92 
2°’... 25.00 27.86 18&20 23.79 
10°... 36.72 37.70 | 2x10", 10° ...:. 20.50 
18&20’. 28.29 31.95 teres 22.70 
2x 8”, 10’ 26.21 30.25 OES 25.39 
13° ie 26.84 28.95 18&20’... 23.13 

eee . Ge 9 ow , 
18&20’. 28.58 32:73 | “*1*" be "eure jag 
nt 10’ so es 32.00 ab Pace oe 24.01 
ce ae 32.44 Fi ae 

16’ °°. 29150 34°69 18&20’... 25.69 

&20’. 30.47 33.82 | No. 3— 
2x12”, 10’ 33.00 35.46 Oe a ae 17.26 

oo See SRG apo 16.93 

16’ ... 34.52 44.00 eras 17.50 
18&20’. 36.58 45.65 ee ee 17.46 








ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” }| gle” 3d 
a. ae -00 . $52.00 $52.00 $72.00 $87.00 
tas *, bry SS 1... Ce fe. 00 67.00 82.00 
No. 1. 00 47.00 48.00 59.00 67.00 
No. 2.. 40. 75 $39. 25 38.75 38. 75 38.75 48.00 
No. 3.. 33.75 34.26 34.25 35.25 85.25 37.00 
No. 4.. 31.00 .... 83.00 33.50 33.50 33.50 
5/&6/4— 4” &war. 4, 6&8” -10” 12” 
SG, cacecewsaee . -$67.00 $69.00 $72.00 $82.00 
No. 1&btr........... 62.00 64.00 67.00 77.00 
e Bhate eee as ee 57.00 60.00. 70.00 


For 5/&6’4 in No. 8- or 12-inch, add 
$6; 6-inch, $9; in oro" Ps “all widths, add $6; 
No. 4, $45 

*Contains 40 to 50 percent Dé&better. 

Specified peagine Dé&better, No. 1 and 
better and No. add for 16-foot, $5; for other 
lengths, iectoaine 18-and 20- foot, $2... In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, B- to 20- 

foot, but’ not over 20 percent shorter than 

10-foot: 
4-inch..$28.00 EE, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 
aprees ey pine lath, 4-foot; No. 1, $7.75; No. 


RED CEDAR SHINGLES 


Seattle, Wash., Sept. 15.—Eastern prices, 
four or ‘fve bunches, f. o. b. mill afe: 


Pirst Grades, Standard Stock 


Dé&btr., 





Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2...... $2.60@2.70 $2.65@ 2.70 
Extra clears, 6/2...... 3.05 3.15 3.16 8.25 
BEE, sckinecweawne 4.00 4.00 
eee 3.95 4.00 4.00 
a pee Per 5.90 5.00 
re st 12.00 11.75 12.00 
as B/D Dimensions. 3.60 3.75 


Pirst Grades, ite-Grate Iuspected Stock 
Extra stars, 6/2...... 2.75 2.80 
Extra clears ......... 3.25 3.30 

XXXX 


DRG <0's o's 5-00 9.0.00 4.50 


Second Grades, Standard Stock 
Common stars, 6/2.. 1.05 1.15 1.25 
Common stars, 5/2... ~+» 140 1.60 1.60 
Common clears ...... 2.10 2.20 2.20 2.25 


British.Columbia Stock, Seattle Market 
x eeeeete eee eee eeee 3.76 
DME 0460 0'en00%ue > ae 
Burekas .....e.seeeee 4.80 
Perfections ......+.++ 5.00 
Royals (No. '1’s)......11.76 








NORTH CAROLINA PINE 


Norfolk, Va., Sept. 18.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Sept. 15, as reported by 
the North Carolina Pine Association: 





Rough: 
Edge, 4/4— 
RP er ee ee $42.85 
TO aS eae er rs 33.00 
Re aE hv ncaa ie ica cee Sie ae 23.81 
SN nd ance aca b0 5 & Sh aa} Ol eee 19.70 
B&better No. 1 Box No. 2 box 
rrr $42.25 a oe 
Se. o> sisomes 3 45.70 aerate ed 
eae 46.00 $36.25 $27.00 $22.90 
> 1 gre 50.90 wm t éoux 
+ irre 49.38 36 26.82 24.40 
1x10” (ena ae 27.84 25.14 
le 64.85 30.25 25.50 
Edge, B&better— 
LIRA SS re ret aoe ere ye een ye $48.86 
a hd ala hk as en ices Gi ehaiibi RRR ONL GTe ME 52.38 
Dekter WATE GETIDS 2. wccccccccwseccios $42.18 
eS rrr 16.00 
Dressed: 2144” 3° & 
Flooring— Width Wider 
CT RO ore Fe $42.38 $40.11 
. Se Ae ee 37.90 35.80 
SRE. GEE” os vcnvecsettenneaues $40.33 
No. 2 *Air 
Roofers dressed dried 
Sb ane eek e's $28.33 $21.42 
TQ tats aad ene ee ee 28.54 22.37 
Se. vss06eec ene tisha aoe towed 29.42 22.62 
ge ae eee a ate aielnete 31.00 23.50 


*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock _ s81s— 


12’ 14’ 16’ 
1x 4” wccccce $28. 00 $29.00 $29.00 $30.00 
1x 6” ...cc0+ 80.50 31.50 31.50 33.00 
1x 8” ..ccccee 33.50 33.50 33.50 35.00 
1x10” ........ 34.00 35.00 35.00 36.50 
1x12” ....+++. 35.00 36.00 36.00 87.50 


For te 5 a S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap r* flooring, add 60 cents to 
prices on No. boards. 





Cratin wee. $1 or 28, 6” and wider, 6’ and 
longer, , $28; No. 3, $28) 
No. 1 aeannbiie s181E— 

8’ 10’ Me! 16’ 
2x 4” ........$32.00 $32.00 $31.00 $32.00 
we” ceveseee ET 30.00 30.00 32.00 
2 OP pcecnece Se 32.00 31.00 32.00 
2x10 1.00 33.00 33.00 34.00 


2x12” 1 °...... 31:00 $4.00 = 84.00 85.00 


For ta 2 dimension, deduct $4 from price 
of No. 1. 





DOUGLAS FIR 


(Special telegram to Amertcan LumBERMAN] 


Portland, Ore., Sept. 18.—F. 0. b. mill i 
on actual sales "of fir, Sept. 14, 15 and tt. ai 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, 


as follows: — 
Vertical ber hte 
cS 
ee 7 
Fs See ze $20.15 
 <* eeetorte. aa 39. 75 nae 
Plat Grain Flooring 
Se © Sceeane iced Ps 25.75 20.75 
Se” Se alecaweuns coats 34.00 28.75 
Mixed Grain we tite 
RU ad At dors $15.25 
‘Ceiling 
Te” esd 5 diets 24.50 20.00 
SU Cateknetneanteraks 4 25.00 20.25 
Drop Siding, 1x6” 
| aa noe Sup bck 33.25 27.50 : 
eae PP 32. = 27.25 re 
BMD! éardAiiscn ts teavediane 18.00 
Finish, Kiln. Dried ana ‘Surfacea 
1x6” 1x8” 1x12” 
NE an sch Wopiseecn $41.75 $43.75 $55.25 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12’ 
ee a eee $16.75 $17.25 $17.50 $19.75 
RS Ere mt 11.75 12.75 12.50 14.50 
De Bi stchs bos aes 7.50 9.25 9.25 Seika 
Dimension 


12’ 14’ 16’ 18’ 20’ 

No. 1, 2” thick— 

4”.$17.25 $17.50 $19.00 $19.50 $19.50 ... 
6”. 16.50 16.25 17.75 18.50 18.25 $21.75 $23. 25 
8”. 17.25 17.00 18.25 18.50 18.50 21.50 23.00 
10”, 18.25 18.00 18.75 19.00 19.00 23.00 24.00 
12”. 18.50 18.25 19.25 19.25 19.50 22.75 24.00 
2x4”, 8’, $16.00; 10’, $17.50; 2x6”, 10’, $16.00. 


Random 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2. ae 50 at r+ $10.50 oe wi stn ” 
No. 3. 8.75 


No. 1 PS Timbers 


22&24’ 26-32’ 


3x8 to 4x12° to 20’, surfaced ...csccce $19.75 
Gee to 13RR8" tO 60", TOME. 6c ckcdc cvcvc 17.50 
Gu6 to 12u3%8" to 40’, emrraced ....06< des 19.50 
Fir Lath 
WS: 2, Ts Oe rs 2 et hte sn acee i dat $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
sa v6 ol che. ie ae dp dcmomabinien de soba beat a $35.00 
BEY tt onde ae baa bao ek torah GE ae Ee 37.00 





SOUTHERN PINE TIES 


New York, Sept. 18.—Following are quota- 
tions on southern pine railroad ties f, o. b. 
New York: 


All 8’ 6”— Sa Heart 
ME” 5 mines s oo vmnsoh cemnde es $1.30 $1.65 
Ae rr ce 1.20 1.45 
BE sree dc wascrevevereee oe 1.00 1.25 
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WEST COAST SPRUCE 


[Special telegram to American LumMBERMAN] 


Portland, Ore., Sept. 18.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
SE” veeaeee $65.00 en, * chvdn s:erwiace $29.00 
1x4—10” . 55.00 Dn. ase cewwed 29.00 

Bevel siding— OOk -ciscededa 31.00 
MEME cocrece S600 Ge waeneein 33.00 
%x6",Flat gr. 27.00 SOE. cunt vmeenes 3.50 

Vert. gr. 30.00 Green box. .$17@18.50 





WEST COAST LOGS 


[Special telegram to American LumMBERMAN] 


Portland, Ore., Sept. 18—Log market quota- 
tions: 


. mar Y yellow: No. 1, $21.50; No. 2, $16; No. 


Fir, red: Ungraded, $15@16 

Cedar: $15@16. 

Hemlock: Ungraded, $9.50@10.50. 

Spruce: No. 1, $24@25; No. 2, $18@19; No. 
3, $12@13. 


Everett, Wash., Sept. 15—Log quotations: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only $21; lum- 
ber logs, $35. 

Hemlock: No. 2, Pe ta No. 3, $11@13. 

Spruce, No. 1, $24; , $18; No. 3, $12. 


Vancouver, B. C., Sept. 15.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, $10. 

Cedar, shingle booms, $25, $19 and $10; lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 


WESTERN RED CEDAR 


Seattle, Wash., Sept. 15.—Prices for red 
cedar siding in m «ed cars, new bundling, 8- 
to 18-foot f. o. b. .nill: 


Bevel hates, 4- ne®., 





Clear — 
ON ery $26.00 $23. 00 $18.00 
0 Ee 0.00 25.00 22.00 
ee 34.00 30.00 23.00 


Clear Bungalow Sidin 
y% ~~ %-inch 


DD as eaccdwaesseet eee en $46.00 $39.00 
Pt” 2 i dedc be wed eewnae ae 55.00 43.00 
SI Scns akda-csist wheats ves ie ai aasaeaee 65.00 ous 

Clear Finish, 8 to 16’ 
S2or4S ough 

DME “s seusawawant oneness $ 75.00 $ 71.00 
DT “nebecs os 008 orauseces 80.00 76.00 
OO Ea 90.00 86.00 
Be OO DO cecessadecascccs 105.00 101.00 

Clear Ceiling or oon: One Side V or B 
ee ee Soe, BO OO: BP kes cevececcccses $45.00 

Discount on Moldings 
Made from 1x3” and under........ geseees 50% 

Made from other sises......cccccccccces 40% 

For 50,000 feet or more, additional dis- 
Dien san ddebhe tunbeeeéube nce te ode 5% 
Clear Lattice, S48, 4- to 16’ 

ae 100 7 ft. 
Di awh Cai eeae bie e006 8e ha 084 oe one 40 
Dh bd aebet bees bnakh6se sab eederetens .50 





NORTHERN PINE 


Duluth, Minn., Sept. 18.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RovuGH BOARDS AND FENCING— 


10&12 ft. 14 ft. 16 ft 

ND ed $42.00 $42.00 $48.00 
BE OS cccsovoss 45.00 45.00 47.00 

BS Bc cccccves 49.00 48.00 47.00 

BESO ccccccese 57.00 54.00 52.00 

DEE ceaderaes 74.00 72.00 70.00 

toy er 34.00 34.00 40.00 
ie Oe ves ewesa 36.00 36.00 39.00 

3, Mata 40.00 39.00 38.00 

BELO oc ceccces 42.00 40.00 38.00 

BEE sescppess 48.00 46.00 45.00 

WO, Be 2B Precccccece 27.50 27.50 28.50 
BW céeeccesae 30.50 30.50 31.50 

BE Pecscccees Gaee 32.00 32.00 

BB1O* . co cccce's 33.00 32.00 32.00 

BRIE... ce ccees 34.00 00 00 


33. 33. 
For all white pine Nos. 1 and 2, add $1; 
for S1S or S2S add $1. For resawing add $1. 


848, D&M, drop siding etc., add 
No. 4, 4-inch and wider, 6- to 20- foot, ‘$27; 
No. 5, $20. 


No. 1 Prece oS S1S1E— 


1 12’ 14’ 16’ 18&20’ 
2x 4” -$34.50 $32.50 $31.50 $32.50 $34.50 
2x 6” 32.50 82.60. 31.50 31.50 33.50 
2x 8” 84.50 84.50 32.50 32.50 84.50 
2x10” 86.50 37.50 37.50 36.50 36.60 
2x12” 37.50 38.50 38.50 37.50 38.50 


$3 less than No. 1. For 
For D&M, add $1.50. 


No. 2 “piece stuff, 
rough, deduct $1. 


SIDING 4- AND 6-INCH, 4- TO 20-rooT— 
Norway 
D B C&bdt. 
> ‘séenne ne? Bo $36. 50 $27.00 $17.00 $82.00 
w <éceccee Guu 1,00 31.00 20.00 $4.00 





CALIFORNIA PINES 


San Francisco, Calif., Sept. 15.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering l-inch stock only, were re- 
ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended Sept. 12: 
California White Pine 
All widths— 
N.1&2’clr. C sel. Dsel. No.3 clr. 
Ch Wewret $71.10 $66.35 $53.10 $44.35 
ee <omansets 71.80 64.25 52.20 54.90 
ee a actaah 68.25 56.80 46.30 50.85 
Pe waaeann 80.60 69.65 58.15 70.00 
Cc Pine 
OM ceed $95.45 $91.90 $70.25 $53.40 
es 6awaote 88.10 83.65 57.15 63.05 
<a ached 87.50 71.05 55 25 63.85 
OPO. on vecin 98.40 84.15 67.25 82.40 
White Pine Shop Cedar 
res 1 é ‘Sis apap iia: ty De Pencil stock.... 25.00 
o xa.w. 
No. 2, 6/4xa.w. 28.00 oon — 
Panel, %”xa.w. 63.95 No. 1, 1x4&6”. $43. 90 
Sugar Pine Shop a S wcaeake 28.75 
BS. -teeandena $41.50 ki we cdeanes 21.00 
See. 2p Ps SD ~ BE cccccsceves 21.15 
No. 2, 6/4xa.w. 32.50 TiMbers ..ccee 33.25 
White Fir Siding, | Bé&btr, 
C&btr. all sizes. $40. 30 Yexa” we eeeee 5.00 
No. 1 COM. .c<- 9.50 Lath— 
No. et, , een, ly ee $ 4.80 
signe deal 19.85 i Se casvces ee 
De. (cca weed 1.15 
4/4XB.w. ...... $50.90 No. 1 dim. 1% 
5/4xa.w. ...... 51.25 XA.W. se eeeee 21.80 
COM, wcccce 47.10 Douglas Fir 
8/4xa.w. ...... 56.15 C&better ..... 53.45 
10/4&thickxa.w. 85.15 Dimension ,.... 17.30 





INLAND EMPIRE PINES 


Portland, Ore., Sept. 15.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Sept. 12. Reports of prices shown as S2S in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Av erages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 

Feet Average 
Sold Price 
5,500 Ix8” No. 1 common S2S AL....$36.72 
427,500 1x8” No. 2 common 82S AL.... 23.99 
554,000 1x8” No. 3 common 82S AL. 19.78 
221,000 4/4 No. 4 common 82S RW RL 14.81 
92,500 1x6” D select S2S RL......... 43.10 
46,000 5&6/4x4”"&wdr D sel S2S RL.. 50.56 
72,500 1x6” C select S2S RL........ 60.01 
17,500 5&6/4x4”"&wdr C sel S2S RL.. 62,16 
G1.000 GO” 4 BOVGl GURU. ccccccccccees 31.99 

338,000 5&6/4 No. 3&btr shop S2S— 
Eh Srrcedadevsessaheneesuus 36.85 
AE 5 dutna eu Wee Aire ae nie tke ae 26.85 
No. 3 Cu, awe wows wen oon bee 20.63 

Idaho White Pine 

30,500 1x8” No. 1 common 82S RL.. 41.00 
177,000 1x8” No. 2 common 82S RL.. 30.16 
146,000 1x8” No. 3 common S2S AL.... 22.91 
80,000 4/4 No. 4 common 82S RW RL 19.00 
33,500 1x6” D select S2S RL........ 47.09 
4,500 5&6/4x4”"&wdr D sel S2S RL.. 69.00 
11,000 1x6” C select S2S RL.......... 68.64 
7,500 5&6/4x4”"&wdr C sel §2S RL.. 84.00 
36.000 @? © Devel seGeMscivivccceces 42.76 

2,000 5&6/4 No. 3&btr shop S2S— 
it 2 “enh baited wabende eerwh se ie 59.25 
Te ee ae er 34.25 
BA? DS kev Ober deddaceetbeeoree 31.25 

Larch and Fir 

26,500 2x4” 16’ No. 1 dimension...... 19.96 
1,000 2x10” 16’ No. 1 dimension.... 20.50 
12,000 1x8” No. 3 common 82S RL.... 17.35 
4,500 4” C&btr vert gr fig RL...... 37.22 
9,500 6” C&btr D/S or rustic , ee 





POPLAR BEVEL SIDING 


Louisville, Ky., 17.—Steady demand 
at steady prices about covers the situation in 
poplar bevel siding. Dry weather has been 
favorable for building, and demand is very 
fair. Quotations read: 


_ No.1 No.2 

FAS Select. com. com, 

6-inch ..... ga cia «-+$50 $40... $30 $34 
BED vupsbvaboteses 50 38 28 

GTMOR ccccccscccevese WO 35 24 30 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Sept. 8: 


Plooring 
1x3” — 
Edge grain Sabetier ninwhed iete $62.75 ste 
ae a alana ee th 
Flat grain—baberter rt ate 39.00 . 39°25 
are ehés 33.50 
No eh engi ai alinca. aad ; 25.560 


Partition and giaieg 


Boston partition, B&better, 1x4”....... $42.00 
Drop siding, B&better | Breapdigg orig 38.50 
Pinish and Moldings 
Finish, 1x54@10° Ba&better .....cccsccece $61.25 

5/4&5&10” Bé&better............ 70.50 
Came GRE BORG EMBERS” oo d.c ccccescccccess 67.25 


Discount on moldings, 1%” and under... 43% 
1%” and over... 34% 
Discount on 7M series, be and under - 60% 


1%” and over.. 50% 
Boards and Shiplap 
Board and shiplap, 1x 8”, No. 1....... $33.25 
gi | SS ae 26.25 
ee: Re, BO Mca ecaneessbueUwdens 23.25 
Dimension 

oe 2S eS CU $24.75 
A ON ee ee 26.75 
Se, ee Oe OP oat be cat oekmane ae 32.25 
Pe Ee Be Me. OS wees ec cenicsasnve 22.00 
eee. SO i cso cc een Senses cet. eee 

Lath 
ek 2 ee ee in iee ss eaebehenteus $4.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 17. Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 


Florida Florida Georgia 
lll ETE $40.00 $44.50 $55.00 
DE” -ieabtennaes 39.00 42.50 51.00 
EE ceerocbends 40.00 44.50 51.00 
Dt ‘cesses’ oe 50.00 52.50 56.00 
GRRGRIO” ccccvccce 48.00 49.50 54.00 
DEI - swcctseese 60.00 64.00 64.00 
GREEEEE” cwccceccse COMO 61.00 62.00 
Dn recesses -naw?é 67.50 71.00 
PE “ceistmece omee 64.50 69.00 
DE wscvcceeed ae cer 83.00 
GE wesareees 77.00 


i wy 22 to 24 feet, add $ 
: h 2 feet additional, add i. 00 to 32-foot 
price 


Each 1 foot over 32 feet, add $1. 
Longleaf i 25/32x2%-inch Face 


Rail Delivery) 
Bé&btr, ht. rift.. Nive 00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 


B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 


1x6” %x5 ++ -$28.00 1x10” x 9%. 6%. 50 
1x8” %x7 «+» 29.00 1x12” x11%.. 30.00 
Shortleaf Dimension, 848, %4-inch Scant, 
10- to 16-foot 
SO. .ccevceaeael _ ae Gesentteor $30.50 
Se sxksesesee BE GED éciseocer CO 


BEB” ndcccocces SOO 
North = Pine Flooring 


o. 2&btr. No. 3 No. 4 

Hxi. rift cae e ee sBO100 $62.00 onan 

BST GRE cccccces GEO 40.00 $28.00 

Kiln Dried North Carolina Roofers 

1x6”, %x5 -+- $31.00 1x10”, %x 9 $38. 50 

1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
t2-inch thick, $1 more. 

Red Cedar Bevel Siding 

8 ee er ee ee eee 

Sse O°, Gear csBed sacs ctesccotvdudcosss CO 

%x10”, clear ..... Pak peaedncoelie cheese Ob00 


Maple Flooring f.0.b. Philad 


Oh agate x2% 
MFMA First grade ..........$82. $8.25 
MFMA Second grade ......... 70.75 74.25 
MFMA Third grade .......... 50.75 64.25 
Pondosa Pine = onee * 

Cc 0.2 No.3 
9 OP ove cdbeess $ 67.50 $87. 50 344. 25 $38.25 
$8. cecevcness Tae 2.50 42.25 38.25 
i. 2 sveowe Se 82:60 42.26 38.25 
7 -Sbaenacee 2.50 72.60 42.25 388.25 
1x12” .....+6s.-. 97.50 87.50 46.25 89.25 
13” and up..... 102.50 ah 61.26 43.26 


Lath, 4-foot No, 
Spruce ........+.-.$6.50 ont $6.76 delivered 
emlock .......... 4.90 c.i.f.— 6.60. delivered 
Redwood Siding ~ 
x 6 clear eeibee cre ccvce ee «<tenist eet 
gz clear h eeeeeerraereeeee er erewese 16 
x10 clear hea beet eeeeeeeeeeedaenens 6.75 





12.00 
38.50 


51.25 
10.50 
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NORTHERN HARDWOODS 


Fellows are prices of northern hardwood, 
f, 0, b, Wausau, Wis.: 


AsH— 
FAS Sel. No.1 No.2 No. 8 


4/4 8 $0.08 § Se.00 6 Eb.00 § S800 § 31.00 
0.00 00 821 


ee -00 
5/4 eee 110; 00 4 00 $6.09 10:00 21.00 
8/4... 115.00 100.00 75.00 45.00 22.00 
BasswooD— 

4/4... 76.00 66.00 48.00 32.00 24.00 
6/4... 77.00 67.00 50.00 34.00 25.00 
6/4... 80.00 70.00 63.00 35.00 25.00 
8/4... 84.00 74.00 60.00 35.00 25.00 
10/4 .-- 90.00 80.00 65.00 46.00 oso 
12/4 ..- 100.00 90.00 75.00 55.00 eee 


Key stock, 4/4, $75; 
FAS. $90; No. 1, $70. 
ix4-inch No. 1 face clr. & btr., $66; 1x5- 
inch, $76. 


6/4, $80 or on grade; 


BiaecH— 
4/4... 86.00 66.00 44.00 28.00 20.00 
5/4... 91.00 71.00 52.00 34.00 20.00 
6/4... 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4... 110.00 100.00 90.00 60.00 sees 
‘12/4 ... 115.90 105.00 95.00 60.00 es 
3/4... 80.00 65.00 40.00 25.00 ae 
5/8 ... 76.00 61.00 35.00 25.00 eae 


For 10-inch & wdr., add $30; 8-inch & wédr., 
ont $15; for 56-inch & wadr., 8- foot & lgr., add 
$ 

Price of é & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
o,, 52°: one and two face clear, $70; run of 
pile, 


For sel. 


Sorr ELM— 

4/4 65.00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 80.00 70.00 68.00 28.00 23.00 
8/4 85.00 76.00 63.00 35.00 23.00 
10/ o. 85.00 70.00 40.00 kode 
12/4 - 100.00 90.00 76.00 465.00 a 
Rock ELmM— 

4/4 . 70.00 wis 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 ... 75.00 ine 60.00 28.00 20.00 
8/4 ... 80.00 60.00 385.00 *%25.00 
10/4 ... 95.00 i oiede 75.00 50.00 aes 
12/4 ... 105.00 ali 85.00 65.90 30.00 

*Bridge plank. 

Sorr MaPLE— 

4/4... 62.00 652.00 42.00 25.00 19.00 
5/4 70.00 60.00 60.00 33.00 20.00 
6/ 80.00 70.00 658.00 30.00 20.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 

4/4... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.90 75.00 45.00 19.00 
8/4 ... 115.00 95.08 80.00 60.00 21.00 
Harp Mapes RovueuH Fioorina Stockx— 

No. 1 No.2 No. 3A 


com. com. com. 


) ae oseeeee + $40.00 $30.00 $20.00 
SS ain dcacim wma mataa sconce See 33.00 23.0 
Harp MaPte— 
Sel. No. 1&Sel. 
FAS 6”"&wdr. 6"&wdr. No. 2 No. 38 
4/4 due 65.00 $ 65.00 $ 44.06 $ 31. éo $ 17.00 
BIO ce 80.00 65.00 50.00 34. 19.00 
6/4 - 88.00 68.00 65.00 34:00 19.00 
8/4 95.00 5.00 63.00 34.00 21 Ov 
10/4 110.00 90.00 76 90 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.90 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Reculer stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 rien i 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


Brrco— 
FAS Sel. No. 1&Sel. No.2 No.3 


5/.; No. Py =. & better. x $33.00 $16.00 
ae $40.00 $35 00 25.00 19.00 
ee enh $88 50.00 40.00 30.00 22.00 
6/4 ... 10 60.00 60.00 365.00 32.00 
8/4 20% sees 60.00 40.00 25.00 
lap Damp WuHiTs Maria— 
p FAS and 
Nos.1 & 2 Nos.1 & 2 
« » REO $ 85.00 
6/4 eeeeeeeeeeeeeeeeeeee 116.00 .00 
¥ *eeCCeeseeeeeeseeeeee 120.00 . 5.00 
SOOT BCC eeresssses 60 106.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Sept. 18.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 
4 


4/ 5/4&6/4 8/4 
ee cows veeud $135 @145 sHooine $155 @165 
Selects ..... - 1056@110 110@115 115@120 
No. 1 com.... 80 85 8685 90 90@ 95 
No. 2 com.... 46 50 54 59 3=—s«#BB 60 
Sound wormy. 43@ 45 57 55@ 60 
QUARTERED RED Oak— 
loan agin TL re eee 
No. 1 com.... 60 ee Pe ee ee 
No. 2 com.... 40@ | Me oak -pne 


hr ee AND RED 


0s 0% "81000110 ‘S10@ 120 2 gua 
Selects ...... 70@ 75@ 80 
No. 1 com.... 58@ 68 73 80 
No. 2 com.... 40@ SB 48 55 BB 60 
No. 3 com.... 22 24 23 25 24 27 
Sound wormy. 44 46 57@ 60 60 65 
Basswoop— 
aT $ 70@ 72 $ 70 75 $ 80 85 
No. 1 com.... 650 53 55 60 63 68 
No. 2 com..... 28 31 33 33 38 43 
CHESTNUT— 
C) eee $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50 55 Ht 4 60 60 65 
No. 3 com.. 20 21 21 22 21 22 
Sd. wormy and- : 
No, 2 com.. 29@ 31 33@ 35 35@ 387 
No. 1 common 
& better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BrircH— 
WE pecosuens $100@110 $105@115 $110@120 
No. 1 common 
and sel. 60@ 65 65 70 70 76 
No. 2 com... 33@ 35 38 40 40 42 
BEECH— 
a as $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com 40 43 45@ 48 45@ 60 
No. 2 com 25 28 28@ 30 30@ 33 
PoOPLAR— 
Panel & No. 1, 
13” & wider $140 $150 $160 
ae 105 120 130 
Saps & Sel. 80 95 110 
. St ee 60 65 7 
Ss FSP $ He 4 41 44 46 46@ 48 
ht ? ae 26 28 28 30 30 
MAPLE— 
ae $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 
and sel. ... 46@ 61 58@ 63 63 63 
No. 2 com.... 34@ 36 40 38 40 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended .Sept. 8, as reported by the 
Oak Flooring _omreR Association: 


48x2%,"” 38x1%” %x2” %x1% 
-. $68.10 


1st qtd. wht. oe 95 $109.34 ds 

Ist qtd. red. 81.00 72.86 — 56.60 

2nd qtd. wer. 70.60 64.00 bua mT 

1st pln. wht... .75.28 64.30 $55.91 43.39 

1st pln. red... 69.37 66.54 48.86 44.96 

2nd pln. wht.. 64.30 53.24 37.52 36.82 

2nd pin. red... 63.40 55.26 40.28 38.20 

| aa 50.71 39.12 ao58 31.18 

POUPtR on cities 18.11 osha 11.00 
%x2” %x1l%” fx?" fexl'h” 

1st qtd. wh <ene 

2nd qtd. wie. $ 70. 50 $ 70.50 

lst pln. wht. 66.8 65.63 68.84 

1st pln. red.... e071 62.28 57.38 

2nd pin. wht.. 53.82 53.48 53.11 

2nd pin. red... 51.50 50.50 46.00 

8rd w&r...... 41.51 38.50 35.50 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Sept. 17.—Prices of West 
Virginia Saraweedn, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@ 140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, 

Chestunut: FAS, 4/4, ene 5/ ma 6/4, 
110@115. Common, 4/4, $55 @57; 5/ and 6/4, 
65 @68. a wormy, 4/4, $38@40. No. 2, 
4/4, $28@30 

Poplar: FAS, a(S $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch ore rice 4/4, $85, 6/ 
and 6/4, $95@100; 8/4, $10 li ommon, 
$f, $62@65: 5/ and 6/4, $70@75; 8/4, My tp 

0. aT common, 4/4, $45; 5/ a 6/4, 

8/4, $51@54. No. 2—B common, 4/4, 330: 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS, NaS $105 @110; 6/ and 6/4, 
s110@ 120; ae. $120 


@i26. Common and select, 
4/4, $60@62 50; 5/ and 6/4, wece 60; 8/4, $76 
No. 2 common, hy » $45@47. 50; 5/ and 


oO. 
oi $47@50; 8/4, $50@55 
White Oak: Pte ais, $116@120; . one 6/4, 
Magee 8/4, 


@14 0. “yy 
5; 8 8 wy Ay 280: 7 * Geo 
1 FOOTE: 6 and oe a aiid Ga tbe 


58: 8/4, $60@68. 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 
Sept. 15: 

MFMA MFMA MFMA 
First Second Third 
Maple— 


SGM. daachipcsocawl $76.59 $63.43 $44.13 


BLACK WALNUT 


Kansas City, Mo., Sept. 17.—The following 
are today’s prices on American black walnut, 
f. o. b. Kansas City: 





FAS, 6- s.. wide: 4/4, $235; 5/4, $245; 6/4, 
$250; 8/4, $260. 

Select: 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 

No. 1: 4/4, $90; 5/4, $105; 6/4, $115; 8/4, 
ote a: 4/4 $40 : dime 

0. 2: ; 42.50; 5/4, $45; 6/4, $45; 
8/4, $55. 4 / ' 





For Editorial Review of Current Market 
Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., Sept. 18.—Demand for 
northern pine has been better for the last ten 
days, and there is not so much competition 
from western stock as was the case last year. 
Shop lumber is being taken in larger quan- 
tity, as is low grade stock. Strength prevails 
in box lumber, an advance of several dollars 
being shown over the prices of last spring. 
Mills have so curtailed production that they 
have little lumber to offer. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 18.—In regard to 
purchase of eastern spruce frames, buyers 
are indifferent rather than hesitant, and are 
using lower cost lumber from the Coast. Cur- 
rent business in spruce is done at $40@42 
base. Business in random length also is dis- 
appointing and prices have softened. Boards 
are dull but offerings are so light that quota- 
tions are firmly held. The buying of lath is 
inactive and there is a decided lack of uni- 
formity about prices, some sellers accepting 
25 cents less than others are quoting. 


HARDWOODS 


CHICAGO, Sept. 19.—There has been a 
slackening in demand during the last week 
for thick No. 1 and better maple, birch and 
elm from the automobile body plants, but 
other northern hardwood consumers are buy- 
ing fair amounts. Interior finish factories 
are taking some select and better birch. 
Furniture business is spotted. Flooring 
manufacturers bought considerable quantities 
of flooring maple a month ago, and are not 
actively in the market for further supplies 
at present. Prices are unchanged. In south- 
ern hardwoods, sap gum and oak are moving 
rather more freely. Flooring oak is $1 to $2 


_ stronger than a month ago. 


CINCINNATI, OHIO, Sept. 17.—Southern 
hardwoods continue firm, with sap gum No. 1 
and No. 2 common and FAS plain and quar- 
tered oak. the strong items. All these items 
are scarce and in good demand. Gum prices 
are up about $5. Oak flooring factories are 
eager for supplies as their business is ap- 
proaching its peak. Prices are more stable. 
Sales to automobile factories are keeping up 
better than was expected, but are mostly 
hand-to-mouth. Shipments from’ southern 
mills are delayed slightly, due to flooded 
camps. 


BUFFALO, N. Y., Sept. 18.—The hardwood 
trade is developing a little greater activity, 
and inquiries are larger. Buying is not on 
any extensive basis, but consumers are dis- 
posed to take on more stock. A firm ten- 
dency is shown in the different woods, and the 
demand is well distributed over the list. Some 
of the yards here are getting in good sized 
stocks for fall. 


ST. LOUIS, MO., Sept. 17.—The market for 
southern hardwoods continues firm, although 
there has been a let-up in buying during the 
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Craig Mountain Pine 


This fine, light, soft and white Pondosa Pine will 
satisfy your most critical customer and keep his trade. 


And you know the secret of building a bigger 
business is to hold the trade you have and gradually 
add more. Craig Mountain fine pine will help you 
build business this way. 


May we quote on a mixed car? 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mar. 
SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Bivd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg. 
D. Clinton Van Ostrand, P.O’ Bor 99, Omaha, Nebr 
le inton Van . ’ ° 
W. H. Lewis, 406 Chamber of Commerce Blidg., Denver, Col. 
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Learn more about 
the sales possibilities 
of our Tennessze Aro- 
matic Red Cedar 
** Kilmoth ” Closet 
Lining. 


A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak flooring. 
It possesses all the qualities desired’ by builders and will 
therefore make selling easier for you. Many other dealers 
are featuring this flooring with good results. Order in 
L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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a 
last thirty days as a result of price advances 
Generally the manufacturers are holding firm 
although concessions are being made occa. 
sionally on special items. Most of the buying 
is for account of wholesalers. Inch FAs Sap 
gum is the strongest item on the list, ang 
soft maple in all thicknesses is strong, 


- Mag- 
nolia is scarce and strong. 


NEW ORLEANS, LA., Sept. 17.—Demand 
for elm, maple and oak is maintained at last 
week’s level. Stocks of 10/ and 12/4 mag- 
nolia were in good call but scarce. Stocks 
generally were in good shape. There is a 
continued demand for boxboards. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 19.—Local retailers are not 
particularly active in the fir market, but 
country yards are placing orders for fair 
quantities. Coast mills are well booked with 
orders from the agricultural sections, and 
most of them are oversold on many of the 
items used by that trade. Mixed cars are 
difficult to place, due to scarcity of ordinary 
yard items. The only plentiful items are 
4-inch flat grain uppers. Many mills are 
short of 1x4-inch vertical flooring in both 
No. 2 clear and better and No. 3 clear. There 
is a good demand for Engelmann spruce, mil] 
stocks of which are depleted. Prices hold 
firm. 


NEW YORK, Sept. 17.—There has been a 
decided increase in demand for fir during the 
last week, and some wholesalers said they 
expected the improvement to continue. There 
have been large incoming shipments and all 
the firms are prepared to make deliveries on 
short notice. The main drawback is compe- 
tition, which is very keen in all parts of the 
metropolitan area. Prices are firm, but there 
have been no advances. 


KANSAS CITY, MO., Sept. 17.—While there 
have been some special prices made on fir, 
the market in general has not been affected 
and prices on some items are stronger than 
they were a week ago. Uppers have gained 
in strength in the last week. Demand from 
Kansas, Iowa and Nebraska is good, and 
some orders are coming from the Southwest. 


BALTIMORE, MD., Sept. 17.—The market 
for fir and other West Coast woods does not 
exceed very moderate proportions, but prices 
are now more remunerative. 


CYPRESS 


CHICAGO, Sept. 19.—Orders for cypress are 
being received in seasonable volume from 
most consuming sources. Retailers are tak- 
ing lumber for fill-in purposes, and industrial 
concerns are also jn the market for current 
needs. Prices hold steady. 


CINCINNATI, OHIO, Sept. 17.—Cypress is 
in fine demand, due to building activities. 
Shipments are slow as a result of bad weather 
in producing territory, but prices are steady. 
Finish and interior trim are selling well to 
retailers. 


ST. LOUIS, MO., Sept. 17.—Yellow cypress 
common grades continue in greatest demand, 
while there is only a fair call for upper grades, 
offerings of which exceed the demand. Prices 
are unchanged. The demand for red cypress 
continues good. 


NEW ORLEANS, LA., Sept. 17.—The cypress 
market recently was more active than it has 
been for two months, with demand covering 
all lines. Stocks were said to be in shape, 
except those of a few items of commons, and 
shipments are moving out regularly. The 
demand was for prompt shipment. Sales to 
agricultural sections were reported to be 


good. 
HEMLOCK 


BOSTON, MASS., Sept. 18.—The market for 
eastern and northern hemlock is dull, offer- 
ings light and prices steady to firm. Clipped 
boards are very firm at $34 and random 
boards are strong at $31@32. Most current 
dealing is in western hemlock, which can be 
bought at more attractive prices than native 
lumber. There is a fair volume of business 
in transit lots of western hemlock and Doug- 
las fir, and some distress lumber is still being 
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offered at bargain prices. Hemlock lath from 
the Coast are a shade firmer, however, and 
$6.25 has recently been secured for 15-inch 
on cars at the Boston dock. 


NEW YORK, Sept. 17.—Distributers are 
still selling hemlock in comparatively small 
lots to regular customers, and the retailer 
js doing likewise and buying accordingly. 
There are good stocks of eastern and western 
jumber, but western is more plentiful and in 
petter demand. Prices are firm. 


WESTERN PINES 


CHICAGO, Sept. 19.—Mill stocks of Califor- 
nia white pine are in a little better shape, 
although shop grades are somewhat broken. 
There is a good demand from sash and door 
factories. Prices remain on a steady basis. 
Local call for Pondosa and Idaho pines is 
spotted, but country yards are buying mixed 
ears in fair volume. The market remains in 
a strong position, due to broken condition of 
stocks at most mills. The California sugar 
pine market remains firm. The volume of 
pusiness is on a seasonable basis. Mill stocks 
are still broken on shop grades. 


KANSAS CITY, MO., Sept. 17.—Orders for 
California pine are plentiful and No. 2 shop 
is getting still scarcer. There is a fair 
business from industrial consumers, but most 


of the orders are from country yards. Prices 
are firm on all items, 
SAN FRANCISCO, CALIF., Sept. 15.—Pine 


demand is being sustained, with weekly vol- 
ume showing little change and prices steady 
at the advances of several weeks ago. Eastern 
inquiries for intercoastal shipments show re- 
newed strength with middle West calls nor- 
mal, Retailers here report demand slightly 
better, with indications of a better fall season 
than they had last year. Box and common 
lumber are moving more satisfactorily, and 
the general outlook is good. 


NEW YORK, Sept. 17.—Idaho pine opened 
up very strong this week. Stocks at the mills 
are badly broken, according to advices re- 
ceived here, and some of the manufacturers 
have notified local customers that they are 
unable to supply certain items. Prices have 
a distinct upward tendency. 


BUFFALO, N. Y., Sept. 18.—All the western 
pines display firmness, particularly in grades 
which are going to the planing mill trade. 
Shop lumber is in small supply at the mills, 
and the situation is much more satisfactory 
as to prices than it was a year ago. The 
curtailment of production has undoubtedly had 
a beneficial effect, according to wholesalers. 
They report some increase in the trade as 
compared with last month and look for fur- 
ther improvement soon. 


REDWOOD 


CHICAGO, Sept. 19.—There is a fair de- 
mand for redwood from both retailers and 
industrial consumers. Most orders are for 
replenishment purposes, but it is quite likely 
that the volume of buying will increase as 
the fall season advances. Mill stocks are 
about normal and prices hold firm. 


SAN FRANCISCO, CALIF., Sept. 15.—West- 
ern business in redwood has declined, with 
foreign and eastern business maintaining their 


summer average. California business is 
Slightly better, with prices steady. Slight 
advances have been made in lower grades. 


Mill stocks are lower than at this period 
last year, with curtailment in effect. The out- 
look is distinctly good. 


SOUTHERN PINE 


CHICAGO, Sept. 19.—Hand-to-mouth buy- 
ing characterizes the local demand for south- 
ern pine from the retail yards. Country re- 
tailers are taking fair quantities of yard 
stocks. Industrial trade is on a fair basis. 
There are a few railroad inquiries out for 
car repair and maintenance material. Mill 
Stocks are low on 6- and 8-inch No. 2 boards, 
also on 2x4-, 2x6 and 2x8-inch dimension. 
Prices hold strong. 





ST. LOUIS, MO., Sept. 17.—The southern 
Pine market continues strong at recent ad- 
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LUMBER 


In Heavy Construction 


Heavy timber construction offers many advantages 
over other types. It is 15 to 20% lower in cost for 
equal strength; it is quicker of erection, allowing 
more immediate occupancy and lessening construc- 
tion overhead; it is easily remodeled; it has greater 
salvage value; and fire insurance rates are usually 
no higher. 


The utmost security and economy can be obtained by 
the use of NATALBANY long leaf pine beams, floor- 


ing, roofing and columns. 












Long leaf pine is the strongest, hardest, and toughest 
of structural lumber, and NATALBANY long leaf is 
as safe as buying sterling. 


NATALBANY 


LUMBER yg, COMPANY, LTD 
SALES BBG one 
HAMMOND, 4A LOUISIANA 


A Complete Supply of Dimension Hardwoods; cut to size and 
length; sanded, surfaced, or rough; shaped and drilled; from 
the Industrial Department of the Pearl River Valley Lumber 
Company, Canton, Miss. 
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The Stevens Is Chicago Headquarters 
for Lumbermen 
"tT AM delighted with the treatment which The Stevens has shown 


the Association. I am also amazed at the ease with which you 
handle large crowds. The Association was very much satisfied in 


Joun M. Gisss, Manager Trade Extension Department, 
National Lumber Manufacturers Association, Washington, D. C. 





3000 
Outside 
Rooms 











a great convention center. 


to provide ample space for any gathering. 
ing for rooms in The Stevens. 


one of distinction. 


Michigan Boulevard, 
Tth to Sth Streets 








Prominent among Chicago sights, The Stevens has gained even greater prominence as 
Due to almost unlimited facilities, The World’s Greatest 
Hotel can readily handle large crowds. An Exhibition Hall of 35,000 square feet, the 
marvelous Grand Ball Room, a 1,200-seat theatre and numerous smaller halls combine 


And the individual guest is as attentively cared for as the largest convention. No wait- 
The location is convenient to social, cultural and business centers, and the address is 
On your next trip to Chicago, to be assured of a pleasant visit—stop at The Stevens. 


Centrally located, Hotel La Salle, under Stevens management has for many 
years been recognized as the standard of excellence in modern hotel service. 


THE STEVENS 


THE WORLD’S GREATEST HOTEL 
CHICAGO 
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ERNEST J. STEVENS, 
Vice President and Manager 














vances, with most of the buying being done 
by country yards, and orders calling for badly 
mixed cars. Dimension and boards continue 
the most wanted items. 


BOSTON, MASS., Sept. 18.—Many retailers 
are sufficiently supplied with yard items of 
southern pine for immediate requirements 
and they see nothing in the price situation 
to encourage commitments. Orders for both 
longleaf and shortleaf flooring are compara- 
tively few and generally small, and keen 
competition among sellers is having its effect 
upon prices. Current price range: B&better 
rift, 1x4-inch $69@81; C rift, $54@71; B&bet- 
ter flat, $47@50. Partition is still quiet but 
quotations are a bit stronger. Roofers are 
firm at $31.50@32 for 8-inch air dried. 


KANSAS CITY, MO., Sept. 17.—Southern 
pine orders showed a good increase last 
week, while prices were advancing $1 to $2 on 
most items of common. Dimension was given 


the biggest boost and some items are getting 
rather scarce. The big demand is from the 
country yards and practically all buyers are 
demanding speedy shipments. There is a 
fairly good demand for flooring, but it has 
not been heavy enough so far to do more than 
keep prices firm. 


CINCINNATI. OHIO, Sept. 17.—Southern 
pine boards and dimension are in better de- 
mand, with prices firm at the advances of the 
week previous. Flooring prices are up $2@3, 


with demand strong. Finish lumber and mill-. 


work also are in good demand. 
form lumber are being received. 


SHINGLES AND LATH 


CHICAGO, Sept. 19.—An advance of 5 cents 
has taken place during the last week in 
extras and standards, present quotations for 
white cedar shingles being: Extras, $5.25; 
standards, $4.25; sound butts, $3.20, f. o. b. 
Chicago. Demand holds up well, but mill 
stocks are badly broken. Lath are moving 


Inquiries for 


a little more readily at $7.25 for No. 1 hem. 
lock. 





KANSAS CITY, MO., Sept. 17.—The shingle 
market continues good, with prices Steady, 
A few cars of clears were sold under market 
last week, but in general the mills are stand- 
Ing firmly by their prices. The demand for 
lath also is good, with southern pine scarce 
and western pine mills getting a heavy busi- 
ness. There is some demand for red cedar 
siding and lath in mixed cars. California 
pine siding is in fair demand at firm prices, 





NEW YORK, Sept. 17.—Eastern spruce lath 
receipts and sales are fairly well balanced 
for the moment. Wholesalers report lath 
hard to obtain at the Canadian mills and they 
look for a shortage later on. Prices are un- 
changed for the week. The market in West 
Coast shingles shows little change from week 
to week. There are plentiful supplies and 
only fair demand, at unsatisfactory prices, 
Competition is extremely keen. 


CLAPBOARDS 


BOSTON, MASS., Sept. 18.—The clapboard 
trade is quiet and featureless. Retailers are 
taking moderate assortments. Well assorted 
stocks from the Coast are in eastern storage, 
attractively priced. Eastern spruce and 
native white pine clapboards are scarce and 


firm. 
BOXBOARDS 


BOSTON, MASS., Sept. 18.—Although not 
really active, the boxboard market is in a 
healthy condition, with a fair volume of ma- 
terial moving into consumption and prices 
steady. Some of the larger consumers who 
contracted conservatively in the spring for 
their season’s requirements are finding it 
necessary to place additional contracts, and 
in some instances are paying 50 cents to $1 
more for their boxboards. Round edge white 
pine boxboards, inch, have lately sold at 
$22@24 on cars at New Hampshire and Maine 
shipping points. Some producers are predict- 
ing a firm $30 market for such lumber, Boston 
rate. 


Trouble and Litigation 


INDIANAPOLIS, IND., Sept. 17.—Schedules 
in the voluntary bankruptcy of Willis B. 
Dye, of Kokomo, Ind., a lumberman, were 
filed in Federal Court in Indianapolis recently. 
His petition without figures was filed Aug. 15. 
He listed personal liabilities of $58,500 and 
assets of $60,973. As a surviving member of 
the firm of Thomas J. Dye & Son, he listed 
liabilities of $297,389 and assets of $189,888. 
Three life insurance policies with a total 
value of $180,000 were listed as being claimed 
by Mrs. Dye, the beneficiary. 


SHREVEPORT, LA., Sept. 17.—A receiver- 
ship for the Victoria Lumber Co. (Ltd.), one 
of the oldest business organizations here, in 
business since the Civil War, was asked in 
petitions filed in the district court by the 
Peavy-Wilson and the Peavy-Moore lumber 
companies of Shreveport. In response to the 
petitions, A. J. Peavy and J. G. O’Brien, were 
appointed receivers of the Victoria company, 
following the filing of an answer by Presi- 
dent E. R. Jones, who admitted liabilities and 
prayed that judgment be rendered in favor 
of petitioners. The receivers were em- 
powered to hold, manage, administer and dis- 
pose of the property and income of the Vic- 
toria company under the court’s direction. In 
seeking the receivership order the petitioners 
claimed the defendant company to be in- 
debted to them for $40,411, and to have other 
creditors who threatened suit. At a meeting 
of the Victoria’s directors Sept. 8 it was 
agreed that affairs of the company were s0 
involved that it could not meet its obliga- 
tions as they matured and that a receivership 
was needed. Officers of the Victoria Lum- 
ber Co. are: E. R. Jones, president, J. Reese 
Jones, vice president, Allen Dickinson, secre- 
tary. Assets of the company are placed at 
more than $100,000. Without a receivership 
the company would have to shut down the 
plant, it was stated. The company was 
founded by the late John R. Jones, pioneer 
Shreveport business man, whose sons, E. R. 
and J. Reese Jones, have been operating it, 
with their associates, since their father 
passed away, and who are among the most 
respected business men here. 
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News Letters 


(Continued on page 65) 
Vancouver, B. C. 


Sept. 15.—The export market has shown 
gonsiderable strengthening. A large volume 
of business has been placed for October- 
November shipment both to Japan and Aus- 
tralia. The demand for clears still continues 
yery strong. The mills are refusing orders 
and are booked up on all the export clears 
they can supply for October and early No- 
vember. China has come into the market 
very strongly. Considerable business is of- 
fering for October-January shipments. Re- 
ports from this market show that conditions 
are improving and that a large volume will 
be required during the next six months. 
South Africa is buying considerable lumber. 
One steamer has been named to load late 
October and one later November-December. 

Rail business, both to tthe Prairies and 
eastern Canada, has shown a decided falling 
off, a very heavy harvest being now in prog- 
ress. However, exceptionally low mill stocks 
result in no heavy pressure being exerted, 
so mixed cars and uppers are maintaining the 
price level of July 27. There has been some 
weakness in straight cars of commons from 
mills that cater to this business only. How- 
ever, these mills report a better volume of 
orders during the last few days. The volume 
of business in Canada will naturally slacken 
from now on. 

The week ending Sept. 8 placed the lumber 
industry in an even stronger position than 
it has occupied during the current year. There 
was a marked decrease in the cut, and a con- 
tinued favorable balance in new business and 
shipments. An unusual number of larger 
plants have not been operating. Stocks are 
considerably below normal. Reports from 
thirty-nine mills in British Columbia show 
that production in thirty-six weeks of 1928 
was 18.99 percent under production for the 
same period of 1927. 

Shingle orders are still far in excess of 
production, and many mills are having dif- 
ficulty in securing logs. 


Laurel, Miss. 


Sept. 18.—The local lumber market has 
been fairly active. During the last several 
weeks, trade conditions have improved to 
a remarkable extent. Prices have not 
changed very much, though all the slight 
changes have been increases. Sales increases 
have been very gratifying. Mills and logging 
camps have been fairly busy, and production 
has been sufficient to meet the demand. The 
lath market has been active and strong. Al! 
the mills in this section during August 
showed substantial reduction in stocks. A 
feeling. of optimism prevails. 

Present at the directors’ meeting of the 
Masonite Co., held here Sept. 15, were the 
following officers and directors from out-of- 
town: Ben Alexander, president, Brown 
Katzenbach, treasurer, A. P. Woodson, secre- 
tary, and §. B. Bissell, M. P. McCullough, and 
Clark Everest, directors, all of Wausau, Wis., 
David Winton, jr., Minneapolis, Minn. direc- 
tor, and Myron Woodard, prominent lumber- 
man from Silverton, Ore. 

The néw mill of Eastman, Gardiner & Co. 
is nearing completion. It is officially stated 
that it will be in operation during November 


New York, N. Y. 


Sept. 18.—The lumber market in nearly all 
items has tightened up to a marked degree in 
the last week. Especially in Inland Empire 
items, particularly Idaho pine, the prices are 
stiff, with an upward trend because of a 
shortage of a number of the more prominent 
items. Mills have responded to queries with 
the information that they have no lumber to 
send out and will not be open for orders for 
Some time. Some southern and North Caro- 
lina pine mills are slow in filling orders, but 
wholesalers have not been told that their 
needs can not be supplied. Lumbermen who 
rely upon Florida mills for their stocks 
of cypress etc. were endeavoring to get into 
touch with the manufacturers in the hur- 
ricane belt. 

Considerable attention was attracted the 
fore part of this week by a statement of 
Allen BE. Beals, in his building service re- 
ports, to the effect that “Hastern building 


And FIREis Always Setting raps 


Fire is crafty. He plays his game 
to win. To accomplish his ends, 
he is always setting traps and his 
bait is always CARELESSNESS 
—carelessness in regard to 
matches and smoking; careless- 
ness in regard to electric wires, 
defective flues, etc.; carelessness 
in regard to accumulation of 
waste, rubbish, etc. Fully 75% of 
all fires are caused by careless- 
ness. Keep carelessness out and 
Fire has little chance to get your 
plant. 





In our service to policy-holders, 
we give special attention to the 
elimination of fire hazards, to 
keeping their plants clean from 
traps or throwing them out as 
fast as they are set. If our fire 
prevention efforts fail, our re- 
sources and reputation guarantee 
prompt settlement of losses. We 
offer the highest quality of pro- 
tection a lumberman can buy, 
with a dividend which actually 
represents a saving of about 40% 
in cost. 


Write any of our companies for special information in regard to the protection 
offered by our policies and our fire prevention service, and the saving represented 


by our dividends 


Associated Lumber Mutuals 


The Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 
Northwestern Mutual Fire Association, 
of Seattle, Wash. 
Pennsylvania Lumbermens Mutual Fire Insurance 
Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 





manufacturers have taken up the South’s cry 
of Profitless Prosperity.” Mr. Beals says the 
building slump in August brought the issue 
abruptly to a head, and adds: 

“It appears as though building material 
and equipment manufacturers have been 
crowding their plant capacities to the utmost. 
They believed that there was going to be 
a bigger demand for basic material this year 
and last. Also they were convinced that 
next year’s volume was going to top them all. 

“The combination of an extremely open 
winter and a good construction spring turned 
eastern construction schedules inside out. 
Vast quantities of material that normally 
would not have moved on to building sites 
until summer went into construction before 
frost was out of the ground. When it came 
time for normal spring deliveries, builders 
were far into their summer schedules. 

“This made a vacuum in building material 
demand between the end of June and the first 
of September. Nature abhors a vacuum no 
worse than the building material price cut- 


ters, and, in consequence, a great many basic 
building material manufacturers, dealers and 
erectors have been hit about as hard as they 
could be hit and survive.” 

T. N. Nixon and William McCoy are motor- 
ing to California, where they will visit many 
lumber mills. They were last heard from 
in New Mexico. 

Andrew H. Dykes, president Dykes Lum- 
ber, Co., suffered slightly from injuries and 
shock in a motor accident recently, when his 
car left the road and rolled down an embank- 
ment near Wurtsboro, N. Y. He considers 
himself lucky to have escaped death. He had 
been spending a week-end in the Catskills. 

The New Rochelle Coal & Lumber Co. is 
planning the construction of a 3-story mill 
and storage plant on the South side of Pel- 
ham Road. The improvements will cost 
about $70,000. The mill will have a frontage 
of 72 feet and a depth of 89 feet. 

Thomas M. Stanley has been added to the 
sales force of Lawson & McMurray, Hoboken 
timber specialists. 
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National Chamber Conference 


The Chamber of Commerce of the United 
States announces that means by which the com- 
bined forces of business organizations can be 
utilized most effectively during the coming 
year to aid in the solution of the nation’s out- 
standing economic ‘and legislative problems will 
be discussed at a conference to be held at 
Hot Springs, Ark., Oct. 5-9. The conference 
will be attended by national councilors, pres- 
idents and secretaries of local chambers of 
commerce and trade associations, members of 
the national chamber’s board of directors and 
principal committees. The national councilors 
are the connecting link between the national 
chamber and its 1,500 member organizations 
and include some of the most conspicuous busi- 
ness and financial figures in the country. 

This conference will bring together the busi- 
ness opinion of every section of the country, 
as well as the opinion of different lines of 
industry, finance and commerce. This wide- 
spread point of view will be brought to focus 
upon a wide variety of national business topics 
now confronting American business. Among 
the subjects to be discussed are: Street and 
highway traffic, trade relations, the national 
wholesale conference, State and local taxation 
and expenditures, the Federal Reserve System, 
trade association procedure, fire waste and 
prevention, reorganization of Government de- 
partments, and commercial aeronautics. 

In addition, other important national ques- 
tions will be considered by some twenty com- 
mittees of the national chamber dealing with 
the broad field of American business activity. 
These will include national water power pol- 
icies, agriculture, foreign commerce and trans- 
portation and communication. In issuing tlic 
call for the meeting, William Butterworth, 
president of the national chamber, stated that 
many important economic problems and legis- 
lative questions are today facing business or 
will come to the front in the near future. 
For this reason it is desirable for the repre- 
sentatives of organized business to meet and 
shape the part business will play in the solu- 
tion of these problems. 


Fire Prevention Week 


President Coolidge has issued a proclamation 
setting apart the week beginning Oct.7 as Fire 
Prevention Week. This movement has now 
become an annual affair. In connection with 
the proclamation the Chamber of Commerce 
of the United States in a statement announced 
that business organizations throughout the 
country will take an active part in local fire 
prevention programs, and that in hundreds of 
cities the observance of Fire Prevention Week 
will be under the general direction of local 
chambers of commerce. These organizations 
will conduct extensive educational campaigns 
to emphasize methods for preventing fires. It 
is estimated by the national chamber that two- 
thirds of all fires are preventable. “The in- 
terest of the national chamber and its member 
organizations in fire prevention is due pri- 
marily to the fact that business bears about 
65 percent of the total fire waste of the na- 
tion,” says the statement. 


Eastern Millworkers Resume Work 


New York, Sept. 17—The strike of 350 
millmen, who walked out of Westchester 
County plants on Aug. 27 and caused a com- 
plete cessation of mill operations, has been set- 
tled, it was announced today by Col. M. J. 
Reagan, of the State labor department, who 
acted as arbiter. The men had demanded a 
5-day week, at the former rate of pay, $10.50. 
Col. Reagan declared that the men had agreed 
to return to work on a basis of a 5-day week, 
but at $10 a day. The mills affected were all 
going full blast today. 











Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
‘ture. : 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cow must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
-tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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AUDITOR-ACCOUNTANT 


31 years of age, married and excellent health. 12 
years accounting and auditing experience with 
the largest lumber concerns in the South; manu- 
facturing, retail and wholesale. Thoroughly ex- 
perienced in office management, corporation ac- 
counting and cost systems with executive ability 
Available immediately. ; 
Address “S. 51," care American Lumberman. 


MILLWORK ESTIMATOR 


Experience listing and pricing special work. Only 
responsible position wanted. Age 30. Married. 
Address “S. 52,’’ care American Lumberman, 


DO YOU NEED A 


Millwork cost analyst and estimator who has had 
years of experience in special millwork and fix- 
tures. Have handled many of the largest and 
highest class millwork jobs in the country. At 
present in charge of branch office for well known 
concern. Will furnish best of references. 
Address “S. 55,” care American Lumberman. 


WANTED EMPLOYMENT 
By man who has had several years’ experience 
as yard foreman, hardwood lumber inspector and 
log scaler. J. B. GENTRY, 514 Live Oak St., 
San Antonio, Texas. 

















WANTED POSITION AS 


Bookkeeper and Stenographer. Twelve years ex- 
perience in every phase of Retail Business, such 
as costs, accounting, balance sheets, estimating, 
etc. Age 30 yrs. Will go anywhtre. (MISS) 
~~ M. BOWMAN, 308 Turnpike Avenue, Clearfield, 
enna, 














WANTED GENERAL SUPERINTENDENT 


by large, high class woodworking plant with vol- 


ume $800,000 per annum. Must be fully experi- 
enced in details, billing and high class diversified 
millwork, Possessing thorough knowledge of 
woodworking machinery. Ability to efficiently 
handle crew of 80 to 140 men, sober and reliable. 
Write, stating age, salary and relate experience, 
fully furnishing two or more reliable references, 
also snapshot of self in first letter. Considera- 
tion given only to those answering all questions 
in this ad, and please do not reply unless you 
feel yourself a perfectly capable applicant. State 
how soon available. Good opportunity for right 
man. Address “S. 65," care American Lumberman, 


RETAIL LUMBER AND HARDWARE MANAGER 


For good point Western Nebraska Wheat belt. 
Must have good references, be producer and able 
to invest in business. Send full particulars first 
letter. Address “S. 61," care American Lumber- 
man. 








WANTED—RETAIL YARD MANAGER 


With $10,000 to invest. Same to be secured by 
good collateral. Share equally in earnings. Going 
concern. Volume $70,000 to $100,000. Best town 
in Oregon. 

Address “‘M. 60,"" care American Lumberman. 


WELL ESTABLISHED RETAIL YARD 


in Wisconsin wants an experienced lum] >r and 
millwork man capable of managing the millwork 
purchasing and sales. Must be able to read plans, 
take off lists, meet the trade and assume re- 
sponsibility. One familiar with Curtis Woodwork 
and sales preferred. Write fully, stating age, ex- 
perience, references and salary expected. Address 
“R. 50," care American Lumberman. 


WANTED EXPERIENCED 


Young Man for Mill Estimating, capable of detail- 
ing same into mill. Also for drawing house plans 
for residences. A good opportunity for an ag- 
gressive party. Location, a fine Colorado city. 
State salary wanted. 

Address “P. 59,’ care American Lumberman. 


I WANT TO HIRE A YOUNG MAN 


To drive a truck and make himself useful around 
a retail lumber yard. Someone that has some ex- 
perience around machinery. Yard is located in 
central Indiana. 

Address “M. 68," care American Lumberman. 














WANT LOGGING FOREMAN 


To handle camp in Northern Michigan to cut and 
load twenty-five thousand feet logs and three cars 
cord wood per day; preferably logging contractor 
with some equipment to take over operations on 
contract basis. 

Address “P. 62," Care American Lumberman. 





WANTED SALESMEN 


Calling on Furniture Factories to sell Oak and 
Steamed Red and Sap Gum Squares on commission 
basis. MIDLAND VALLEY LUMBER COMPANY, 
University City, Mo. : 


WANT POSITION AS MILL SUPT. OR FOREMAN 


By man, age forty, eighteen years’ experience, 
strictly sober; hardwood or pine; can get results. 
A-1 references. 

Address “SS. 58,” care American Lumberman. 


YOUNG LUMBERMAN 


Age 31, married, 8 years’ experience—lumber and 
millwork, Selling, estimating, etc. Capable of 
managing yard. 

Address “S. 59,’ care American Lumberman. 


WANTED POSITION AS STENOGRAPHER 


Prefer sales office, am a young man 20 years of 
age. Salary commensurate with duties, 
L. HAMBRICK, 416 S. Columbus, Louisville, Miss. 


WANTED POSITION AS ACCOUNTANT 


Am competent and have had long experience. Can 
furnish best references. Frefer to locate in either 
Wisconsin or Michigan. Address “‘R. 67,’’ care 
American Lumberman 


THOROUGH PRACTICAL LUMBERMAN 


Wants good position. Manufacturing experience in 
Northwest. Last five years in one point as yard 
manager for line yard. Married; thirty-seven; in 
good health. 

Address “R. 68," care American Lumberman. 


WANTED EMPLOYMENT 


By thoroughly experienced competent and reliable 
lumber salesman to sell for high class Pacific 
Coast mill or group of mills. Nominal salary and 
bonus arrangement preferred. 

Address “R. 69,’ care American Lumberman. 


MANUFACTURERS 


I can give expert advice and correct excessive 
cost in any of your operating departments. 
J. H. STROTHER,. Culpepper, Va. 


MAN WITH OVER 25 YEARS 


General experience —— Wisconsin hardwood and 
Hemlock. Qualified for office or general superin- 
tendent. Open for position October Ist. Best of 
references. Address “R. 62,’" care American Lum- 
berman. 


























ACCOUNTANT & OFFICE MANAGER 


Desires position, 18 years experience in lumber 
business, 36 years old, married. 
Address “R.54,’”’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 


Of wide acquaintance in eastern Kansas, north- 
ern Oklahoma, eastern Nebraska is open for a 
Position. Salary and bonus basis. Can furnish 
own car. 

Address “R,. 56,’. care American Lumberman. 


SECRETARY STENOGRAPHER LADY 


Desires position in West. Employed at present 
sales office large mill; 12 years’ experience; best 
references. 

Address “P. 57,” care American Lumberman. 














WANTED POSITION 
Saw mill foreman or lath mill by contract or 
foreman in lath mill. 25 years’ experience saw 
mill work. 
Address “M. 65," care American Lumberman. 


POSITION WANTED BY BAND FILER 


25 years’ experience in hard and soft woods. Ref- 
erences from 4 companies. Address D. D. PIERCE, 
403 Walnut St., Pocomoke, Md. 








| 


v 
¢ 
m 


WH 


| 


